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Court Holds U. S. 
Cannot Confiscate 
German Co. Assets 


Held for Owners Since War and 
Can’t Be Seized Now, U. S. 
Appeals Court Decides 


AFFECTS INSURANCE CO.’S 


Congress Moved in 1933 to Take 
Remaining Assets After Ger- 
man Failure to Pay 


A decision of importance to German 
insurance companies which were doing 
business in this country at the time of 
the World War and whose assets here 
were taken over by the Alien Property 
Custodian was rendered last week by 
the United States Court of Appeals for 
the District of Columbia, the gist of 
which is that such property was never 
confiscated by the United States and 
therefore never became the property of 
the United States in the sense of being 
public funds of the country. The case 
was Deutsche Bank und Disconte-Gesell- 
schaft, appellant, v. Homer S. Cummings 
as attorney general of the United States 
and W. A. Julian as treasurer of the 
nation. 
Mixed Claims Commission Payments 
Payments to the Mixed Claims Com- 
ceased about four 
] 


years ago and in reprisal Congress passed 


missions from Germany 


aresolution in 1933 to the effect that the 
remaining assets of German companies, 
imsurance and otherwise, in this country 
should be seized by the United States 

Government. The resolution was the 
basis for this suit With respect to 
the Mixed Claims Commissions awards, 
more than 70% of the marine claims have 
been paid to Americans. Insurance 
companies received about a fourth of 
all these payments. The balance of the 
awards will not be paid until funds are 
received from Germany. Meanwhile 
about $20,000,000 is being held in Wash- 
ington to await final decision on the 
sabotage cases which were originally de- 
cided in favor of Germany. However, 
application has been made to reopen the 
cases, involving the Black Tom and 
Kingsland explosions. Insurance com- 
panies also have an important interest 
in these. 

When the alien custodian act was 
passed during the war it was stated in 
Uongress that the property was not to 
be confiscated but merely held and used. 
After the war was declared ended in 
1921 the Mixed Claims Commission was 

(Continued on Page 33) 
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Youth and Sixty-five 


A youngster of twenty-one in one of our Agencies, brand 


new in the business, knowing the attitude of the young toward 


- * ? @ . 
life insurance benefits that will not accrue until age 63, devised 


1 
} 


this appreach, which is followed by a Retirement Income sales 


talk: 


At 25 you look along the road into the future, and very far away 


you’ see a billboard whose words you can 
yourself, “Oh, 


“Age 65,” and you say to 
the road, year after year, getting older, 
the billboard and its “Age 63,” 


and you reach, say, age 40 


only faintly see. You read, 
shucks!” But you go along 
but still not bothering about 
Now you 


can read the billboard better, and you see, down in one corner, some- 


thing else—the words, “What'll I do?’ 
25 long years away 


much about it, because 69 is 
it you are 50, and the billboard’s words 
you realize is rapidly rushing toward you, 
there at 25,—right where we now are, 
had done something about it 


This treatment is pr 


*  $till you aren’t troubled 
But before you know 
are an ugly threat. Age 65 
and how you wish that back 
when it was easy to do, you 


ducing business for its young author 


THE PENN MUTUAL LIFE INSURANCE CO. 


Independence Square 


PHILADELPHIA 
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Life Insurance Ads 
Win High Honors In 
National Competition 


Travelers’ “Thoughts At Thirty- 
Nine”’ and Metropolitan’s Health 
Messages 


MEDALS GIVEN AT DINNER 
Advertising Magazine Announces 
Winners At Function Attended 
By 175 
Advertising copy of two insurance: 
companies ngures among the winners of 
awards for advertising last year which 
was outstanding in excellence, theme, 


other factors as measured 


treatment and 
by the advertising world itself. They 
are the Metre t 

The awards, an annual event, were ar 
linner given by the maga- 
& Selling, New York 


City, at the Waldorf Astoria Roof 
Wednesday night 


politan and the Travelers 


nounced at a ¢« 


zine Advertising 


These awards, which 
go to the advertising agencies, the ad- 
vertisers vetting certificates as to th 
awards, are made by the magazine and 


by an administrative board headed b 


Earnest Elmo Calkins. 

Grew Out of the Harvard Awards 
These recognitions continue the ai 
and accomplishments of the awards of 
the Harvard School of Business Admit 


istration, which awards were founded b 
the late Edward Bok, for years editor of 
the Ladies’ Home Journal. They « 
stituted the blue ribbon event as far as 
prize-winning advertising is concern 
Mr. Bok died in 1930, the awards h 
ing started in 1923 

When the estate of Mr. Bok after th 
1931 awards decided to discontinue its 
participation, the awards were dormant 
for a whil They were then reviv 
by the magazine, Advertising & Selling, 
with the administrative board alread 
mentioned. 











The Insurance Advertising 


Paul Cornell of Geyer, Cornell & Ne 
of the jury which ‘ss 


ng advertisements and 
1 


ell was chairman 
lected the Wil 
was also toastmaster of the dinner which 
was attended by 175 leading advertisi1 
men at the Waldorf Astoria Roof 

The Travelers ad was “Thoughts 
Thirty-Nine.” The award for this was 
for the most distinguished advertisement 
for excellent of copy published by a: 
national magazine during 1935 Your 
& Rubicam advertising agency prepare 
the copy. 

The Metropolitan 


I 





Life’s series 


health messages was the advertisin 
campaign which last year contribut 
most to advertising as a social force, the 
jury ruled. Hawley Advertising Co., Inc., 


handled this c 
Some Other Awards 


William H. Johns, chairman executive 
committee of Batten, Barton, Durstine 


(Continued on Page 12) 
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ACACIA 


FORGES AHEAD 


A CACIA pioneers in service to policyholders. It began as a relief 
association—and in 1903 become the first such association to 
maintain legal reserves on its life insurance. In 1908, recognizing 
the need of beneficiaries for immediate cash to pay funeral expenses, 
it began issuing the famous Acacia $250 Sight Drafts with policies— 
the first to adopt this plan. In 1922, this association, the first of its 
kind to adopt a legal reserve basis, became an o/d line, mutual com- 
pany. In 1926, it again pioneered, reduced its premiums on new 
insurance, making its rates Jower than those of any mutual, old line 
company. In 1932, Acacia broadened its field to serve ALL who 
are physically, morally and otherwise acceptable to the Company. 
It has always allowed its policyholders to pay their premiums on any 
or all policies once a month if desired—it is the on/y old line company 
which permits this convenience without restriction. 


Acacia forges ahead. It has continued, year after year, an 
unbroken line of steady, substantial increase in assets. During the 
nine years since 1926, when its premium rates were reduced, Acacia’s 
assets have more than tripled, from $19,067,908 to $60,395,754. 


No company within thirty millions in assets above or below 
Acacia’s sixty millions has equalled or indeed come very near, without 


absorption of other companies, Acacia’s record of 
TRIPLING its assets during the past nine years. 


more than 


Money paid to policyholders and beneficiaries has likewise in- 
creased steadily in amount. Nine years ago, in 1926, Acacia paid 
them a total of $2,043,092 ; in 1935 it paid them $6,143,531. During 
the past nine years, it has paid more than $43,000,000 to its policy- 
holders and their beneficiaries. ° 


Companies which have on their books 83% of all of the life 
insurance in the United States showed in the past nine years a total 
increase of insurance in force of 12%, while Acacia’s increase was 
56% —trom $226,276,746 to $ $352,091. 999. 


Acacia is dedicated to the service of its policyholders and their 
beneficiaries. Its policyholders continue to share in its prosperity. 
It continues the same dividend schedule this year as last year. It 
continues to offer for 1936 the same low premium rates, Jower than 
those of any other mutual old line company. Acacia representatives 
have advantages and selling points not equaled elsewhere. 


Acacia goes forward in service, and thus deserves great growth. 
It is with pleasure that we submit below the Summary of our Annual 





Report. 





SUMMARY OF ANNUAL REPORT 
As at December 31, 1935 


ASSETS 


First Mortgage Loans on Improved Real Estate... $22,569,736.87 


Bonds and Stocks: 
United States Government Bonds $3,485,821.00 





Public Utility Bonds........... 3,427 207.93 

eNO ORO ona odes tunes 1,081,060.63 

Municipals and Other Bonds.... 998 390.72 

a 

8,992,480.28 
Miscellaneous Stocks .......... 189,490.00 9,181,970.28 

Loans on Company’s Policies Secured by Policy 
IR as pty dle ius hud dc ee a a 16,734,076.29 
ia a as ratty aa ew he i aint 6,682,638.94 
Cash in Banks and in Office.............02002- 912,581.02 
Net Premiums Deferred and in Process of Collection 3,440,534.95 
Interest Due and Accrued.........ccecsccccces 754,819.45 
NINE RR oo ar Sat la ele ta olga ena 119,395.74 
NS os no ue ke Sow eeww a ewacee $60,395,753.54 


RESERVES AND LIABILITIES 


Legal Reserve To Protect Policyholders 
Computed on the American Ex- 
perience Table of Mortality 
and 344% on all Policies. .$54,337,859.00 
Extra Reserves to Protect Policyholders 
For Disability and Other Benefits 
and Supplementary Contracts. . 


2,134,976.33 $56,472,835.33 


Reserve for Dividends to Policyholders.......... 





689,450.81 

Reserve for Policy Claims Not Yet Completed or 
RE iced babies eee ea ak» 354,548.69 
Reserve for State and Federal if. sie 234,146.25 
Premiums and Interest Paid in Advance......... 434,941.22 
Fae Se Tes 6.o hk own dkceddnddcvdcdecse 60,873.64 

Total Reserves and Liabilities on Account of 
I el ie $58,246,795.94 


Reserve for Contingencies 
For possible future losses on mort- 


gage loans and real estate..... 725,000.00 
Unassigned Surplus ............. 1,423,957.60 


Surplus for Further Protection of Policyholders. . . 2,148,957.60 





Total To Balance Assets. ...........-cccceees $60,395,753.54 





ACACIA 


MUTUAL LIFE INSURANCE COMPANY 





Chartered by the Congress of the United States, March 3, 1869—More than $352,000,000 of Insurance in Force 
WM. MONTGOMERY, President 


HOME OFFICE: WASHINGTON, D. C. 
Branch Offices in More Than Sixty Principal Cities 
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Parkinson States Attitude on Taking 


Involving Public Questions 


Position 


Executives of life insurance companies 
have been urged from time to time to 
undertake organized opposition to gov- 
ernment policies that have raised their 
apprehensions. A statement of policy 
with reference to public questions was 
made by Thomas I. Parkinson, president 
of the Equitable Society, in his annual 
report presented at the meeting in the 
Society's home office last Thursday. On 
this subject he said: 

“It appears that the various measures 
taken by the Government to effect re- 
covery, as well as public debate upon the 
consequences which they may involve 
have combined to arouse apprehension, 
at least among some of our policyholders, 
regarding the security of their provisions 
for the future. In giving formal expres- 
sion to their views concerning the impli- 
cations of the Government’s policies, 
some have gone so far as to insist that 
the Equitable, or insurance companies 
generally, should undertake the organiza- 
tion of an opposition among policyhold- 
ers. The number of these cases cannot be 
said to have been numerous. They have 
been sufficient, however, to compel an in- 
creasing consideration of the position 
that should be taken by the Society on 
questions of public policy. 

Boundaries of Responsibility 

“In meeting this problem, I would be 
among the last to concede that the pres- 
tige of the Society should be allowed to 
be drawn upon for the sole purpose of 
influencing the course of political events. 
Furthermore, it is clear that a literal in- 
terpretation of Equitable contracts es- 
tablishes no presumption of an obligation 
on the part of those charged with the 
administration of its affairs to act as 
spokesmen for our policyholders on pub- 
lic questions generally. Convenient as it 
might be to resolve the issue entirely on 
this basis, we cannot escape the funda- 
mental fact that the boundaries of the 
responsibility to preserve the funds en- 
trusted to our care cannot be so narrow- 
ly defined. In the last analysis the pro- 
motion of life insurance has rested upon 
fulfilment of the promise to protect the 
insured against the normal consequences 
of the physical hazards of life. And it 
follows, in my opinion, that the policy- 
holder is justified in the belief that every 
means consistent with the public interest 
will be exercised for the realization of 
those objectives covered by his insurance 
contract. If Government in any way 
threatens the realization of such objec- 
lives or acts so as to make their realiza- 
tion unduly burdensome, then it is not 
alone the prerogative but the duty of 
those who have assumed the responsi- 
bility of protecting the policyholder to 
lodge a public protest.” 


Year’s Activities 

Commenting on the Society’s activities 
during the past year President Parkin- 
Son said: 

“The principal satisfaction which comes 
to us from a review of the year’s activi- 
ties lies in the realization that notwith- 
standing the adverse influences with 
which we have had to contend the So- 
ciety has continued the faithful perform- 
ance of its obligations and has strength- 
ened its capacity for such performance 
in the future. We look ahead with the 
farnest determination to approach the 
Problems of the future neither in pride 
Nor in servility of s*irit, but rather with 
that sense of trusteeship which will make 
the pre-eminent influence in our admin- 








istration of the Society’s affairs the con- 
stant protection and representation of 
our policyholders’ interests.” 
Interest Rates 
Commenting on the general business 
situation and the low interest yield cur- 
rently available on new investments, 
President Parkinson said: “A subsidence 
in the interest rate earned by capital 


would, so long as it reflected normal 
changes in basic economic conditions, 
cause no great concern, but the reduction 
in interest rates which we have recently 
witnessed gives rise to apprehensiqn be- 
cause it has come about through direct 
intervention of the Federal Government. 

“Reinforced by the power to issue tax- 
exempt obligations, the Federal Treasury 


Four Promoted By Equitable 


At the annual meeting of the board of 
directors of the Equitable Life Assur- 
ance Society Andrew E. Tuck was ap- 
pointed a vice-president and Glenn Mc- 
Hugh and Nils Olsen were made second 
vice-presidents. The title of Sterling 
Pierson was changed from general solici- 
tor to counsel. Robert J. Dodds, coun- 


sellor at law, Pittsburgh, was elected a 


‘Underwood & Underwood 
STERLING PIERSON 


director for a term of three years. Re- 
appointment of all other officers was 
confirmed by the board. William Alex- 
ander, who joined the Society in 1869, 
was re-elected secretary for the fifty- 
seventh consecutive time. 

Major Tuck is a graduate of Cornell 
University. He practised law in Roch- 


(Continued on Page 16) 
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has covered the bulk of its deficits by 
borrowing on short-term paper at low 
interest rates with the result that fully 
half the Government’s growing indebted- 
ness is now represented by securities 
having maturities of five years or less. 
Out of such short-term and tax-exempt 
obligations the Government has obtained 
the funds with which to provide private 
enterprise with long-term capital at ab- 
normally low rates of interest or to force 
private capital to lend at comparable low 
rates. While this policy contributes to 
our investment difficulties, we continue 
of the opinion expressed in our report 
a year ago that it is our duty as the 
representatives of our policyholders to 
attempt to administer the investment of 
their funds rather than to put them to 
work immediately upon receiving them. 

“Another Government policy which in- 
creases in importance in its effects on 
the interests of our policyholders is tax- 
ation—national and local. The total 
amount paid by the Equitable in taxes 
during the year 1935 was $6,353,454. Tax- 
es on real estate owned by the Society 
totaled $2,905,879, and the balance of $3,- 
447,575 represented premium and other 
insurance taxes. This total is more than 
twice the amount of the reduction in 
dividend refunds to policyholders for the 
current year. Indeed, it is 21% of the 
total set aside for dividends during the 
year 1936. It seems to justify considera- 
tion of the question whether we should 
not bring more definitely to the atten- 
tion of our policyholders the extent to 
which they are paying taxes on their life 
insurance.” 


Assets Gain in 1935 
New Society Record 


PRESIDENT PARKINSON REPORT 





Total Assets Are $1,816,170,956; Unas- 
signed Surplus Gained $11,650,000; 
Total in Force $6,226,286,585 

Increase of $158,869,000 in the assets 
of the Equitable Society for the year 
1935 was the largest increase made in 
one year during its entire seventy-six 
year history. In his annual report to 
the board President Parkinson com- 
mented on that gain and on the increase 
of $11,650,000 in the unassigned surplus 
Outstanding insurance on December 31 
in 1,600,495 policies totalled $6,226,286,585, 
an increase of $83,128,000 for the year. 

The new insurance, Ordinary and 
Group, paid for in 1935 totaled $541,037,- 
526 an increase over 1934 of $81,833,000 
Ordinary insurance in force totals 
$4,694,310,564 and Group insurance in 
force is $1,531,976,021. Mortality rate for 
1935 was 62.64 a slight improvement over 
1934. 

Total assets of the company are 
$1,816,170,956 which includes $129,492,414 
cash and United States Government se- 
curities of $306,872.225. Insurance re- 
serves and other liabilities total $1,730,- 
696,021. Dividends apportioned for dis- 
tribution in 1936 are $30,675.846 and un- 
assigned surplus totals $54,799,089. 

Income for the year was $412,380,319 
During the year payments to living pol- 
icyholders were $119,996.938. Policy loans 
totaled $49,641,858 and death claims 
$64,501,250. Since its organization the 
Equitable Society has paid to policyhold- 
ers and beneficiaries a total of $3,585,- 
924,938. 
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Heads 


Pacific Coast Division 


Third Vice-President Frederick J. Williams of Metropolitan 


Life Once Was a Trader With Indians in 
British Columbia 


back- 


business is that of Fred- 


One of the most interesting 
grounds in the 
erick J. Williams, third vice-president of 
the Metropolitan 


Pacific Coast 


Life, manager of the 
office of that com- 
pany which supervises the territory of 
Western states of California, 
Washington, Montana, Utah, 
Idaho and Colorado, in which there are 


head 


the seven 
Oregon, 
seventy district offices. 

Son of a Methodist minister and grad- 
of schools in New York State where 
he was born, Mr. Williams followed some 
of the following occupations before he 
into the life 


Pacific 


uate 


went insurance business: 


able seaman, superintendent of 


salmon fisheries of the Vancouver Pack- 
ing Co., trader for the Canadian Naviga- 
tion Co. among the Indian tribes of Brit- 
ish Columbia at Rivers Inlet and Smiths 
Inlet \t the salmon canneries of the 
Vancouver Packing Co. he was foreman 


of a crowd of Chinese coolies. 

Pacific Coast Head Office Established 

in 1901 

The Pacific Coast head office is one 
of two such branch administrative of- 
fices, the other being located at Ottawa, 
Canada 

The Pacific Coast head office was es- 


tablished in 1901, in which year the com- 
pany purchased the Industrial business 
of the Pacific Mutual Life. The little 
group of ten employes who came out to 
San Francisco from the home office to 
found the head office under the direc- 
tion of Second Vice-President George H. 
Gaston, since deceased, had grown on 
January 1, 1935, to a family of 865 em- 
ployes. 

The first unit of the present building 
was constructed in 1909, before which 
time the Metropolitan had made its 
Western headquarters in six different 
buildings. The first addition was com- 
pleted in 1914 and the building there- 
after stood unchanged until 1921, when 
it was enlarged to twice its former size. 
So flexible was the original design that 
the three additions were welded into a 
cumulative effect of unity and harmony, 
making without doubt one of the hand- 
somest office buildings in the country. 

By 1930 the business of the Pacific 
Coast territory had so rapidly grown 
that the third and largest addition was 
required. This addition forms all of the 
“L” which extends east on Pine Street 
from the original structure. 


Has $1,331,410,102 in Force in Seven 
Pacific Coast States 


On December 31, 1935, the Metropoli- 
tan had $1,331,410,102 of life insurance 
in force in the seven Pacific Coast states 
operated from the Pacific Coast head of- 
fice. This includes a certain amount of 
Group insurance on special groups han- 
dled directly by the home office. 

The amount of paid-for insurance is- 
sued, revived and increased by the Met- 
ropolitan in 1935 in the seven Pacific 
Coast states amounted to $244,221,539. 
The situation as to Group insurance is 
the same as above described. 

The premium income of the Metropoli- 
tan Life in 1935 through the Pacific 
Coast head office amounted to $41,917,- 
667.73, including $309,345.22 on accident 
and health business. In addition, con- 
sideration for annuities reported by that 
office amounted to $1,566,278.99. In ad- 
dition to this there was premium income 
from the Pacific Coast states, but han- 
dled directly by the home office, of $408.- 

.24 on accident and health business 
and additional consideration for annui- 

e argelv - mec 
oo ly Group) amounting to $3,- 

The payments to policyholders by the 


© by Pach Bros. 
FREDERICK J. WILLIAMS 


Metropolitan in 1935 through the Pacific 
Coast head office amounted to $28,681,- 





771.69, including $156,687.87 on accident 
and health business. In addition to this, 
accident and health benefits amounting 
to $216,936.13, and annuity payments 
amounting to $474,007.66 were paid in the 
Pacific Coast states directly from the 
home office. 


Mr. Williams’ Career 


Behind Mr. Williams’ advent as an 
agent and his appointment as third vice- 
president in charge of the Pacific Coast 
territory on August 1, 1928, lies plenty 
of work—as assistant manager and then 
as manager in Kingston, Hudson, Ba- 
tavia, Jamestown and Syracuse, N. Y., 
in What Cheer (Providence) District, 
then back to Salina District in Syracuse, 
and as superintendent of agencies for 
New York State and Canadian and New 
England territories. 

Mr. Williams resigned a clerkship in 
a grocery store to become an agent in 
the Genesee, N. Y., district in 1905. This 
start in the Metropolitan service was 
inspired by an assistant manager who 
used to visit the store and who, when 
he found he could not sell Mr. Williams 
insurance, spent his time trying to sell 
him a job. 

“I took an agency because I wanted 
new work and plenty of it,” Mr. Wil- 
liams says. “As long as I couldn’t run 
a railroad locomotive, or follow my child- 
hood ambition to be a pirate, I decided 
that selling life insurance would be as ac- 
ceptable an occupation as anything else.’ 

After he had served but a few months 
as superintendent of agencies in the New 
York territory, he was chosen to fill the 
same position in the young Canadian ter- 
ritory, and also was appointed assistant 
secretary. After a few months in Can- 





say. 


when he calls.” 


HOME OFFICE: 








A NEW NATIONAL ADVERTISING CAMPAIGN 


Mutual Benefit men like the way the Company’s adver- 
tising for 1936 is opening doors for them. “You'll find 
our representatives capable advisers,” the advertisements 
“They can discuss any type of sound insurance. 
They can tell you of the Mutual Benefit’s strength, how 
it has paid a dividend for every one of its ninety-one 
years and that no other company has a more liberal 
record. Keep a door open for the Mutual Benefit man 


The 
MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


NEWABK- 


NEW JERSEY 








a 


ada, Mr. Williams was transferred fr 

Pit: om 
the Dominion for personal family re 
sons to superintendent of agencies of th 
New England territory, in which he Hy 
tinued to make outstanding records His 
many years of notable service in the field 
as an agent, assistant manager, manager 
and superintendent of agencies, and os 
term as an officer in Canada, had well. 
equipped Mr. Williams for his Present 
post to which he was promptly assigned 
upon the promotion of Ernest H. Wilkes 
to second vice-president at the home of. 
fice. 

Veterans’ Trophy Winner of 1935 

Is From Coast 

Despite the fact that Mr. Williams 
watches carefully the details of the Pa. 
cific Coast head office, where nearly 9) 
persons are employed, he devotes consid. 
erable time to helping in the field and for 
years averaged about 30,000 miles of 
travel each year. 

While the Pacific Coast territory jn 
1935 had approximately 6% of the total 
field force twenty-four of the leading 29 
districts of the entire field were in the 
Pacific Coast territory. Last year the 
San Pedro district, under the manage- 
ment of Robert McBrady, won the com- 
pany’s Veterans’ Trophy, the highest 
award that a district can receive for a 
year’s all around record. 

Mr. Williams has proven a stimulating 
guide and is held in high favor by all 
those working under his direction. 

FRASERETTES DINE 
Young Women of J. M. Fraser Agency, 
New York, Guests of General Agent 
At Social Affair 

The Fraserettes, young ladies employ- 
ed by the Fraser agency of the Connecti- 
cut Mutual Life in New York, were 
given a dinner last Friday by General 
Agent John M. Fraser, the affair being 
held at Lawler’s Restaurant in the Sing- 
er Building, which building also houses 
the main office of the agency. 

The Fraserettes have a number of soc- 
ial get-togethers in the course of the 
year, subdivisions being a bridge club and 
a birthday club. Heading the list of 
members with twelve and a half years of 
service is Florence G. Kerrigan, followed 
by Mary T. Buccerone with twelve, Anne 
C. Keating with eleven and Alma Lem- 
bra, ten and a half. Those with less than 
ten years’ service are Annabelle G. 





Grubb; Marie Horohoe, Eleanor D’An- 
dria, Virginia E. Pultz, Olga Lembra, 
Jessie Walsh, Mary D. Ryan, Adele 
Frevele, Mary McGrath, Rose Ajello, 
Violet Rotella, Lucretia Cassera, Helen 
O'Donnell, Louise Zurcher, and Helen 
Dale. 


Malcolm Adam, Underwriter, 
Makes Agents Get Prospects 


Malcolm Adam, assistant vice-presi- 
dent of the Penn Mutual Life, is a dis- 
tinguished home office life underwriter 
and theoretically should not be expected 
to be an expert on the sales problem, but 
when he addressed the Ralph G. Engels- 
man agency of the company in New 
York last week, appearing at the Mon- 
day morning meeting, he spoke on 4 
sales topic and succeeded so well that 
when the agents came out of the meet- 
ing they all had lists of prospects filed 
together with needs and specific policies. 
After Mr. Adam told of some needs an 
gave some illustrations of cases written 
for such purposes, he asked the men i 
the agency to write down then and there 
the names of men who were known an 
who fitted into the same kind of picture. 

Mr. Adam pointed out unusual needs 
for insurance and how to prospect from 
the angle of gain to someone while the 
insured lives rather than just providing 
insurance because of the loss after the 
insured dies. 





G. B. DORR HAS SON 

Glenn B. Dorr, Jr., son of the presi 
dent of the Life Underwriters Associa- 
tion, New York City, was born last week. 
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Name, Rules Changed 
By Midtown Managers 


paAvis NAMES COMMITTEES 





Leroy Bowers and Ben Hyde Chairmen; 
Leon Gilbert Simon Gives Talk on 
Inflation 





Further development in the Midtown 
Managers Association of New York City 
took place at the meeting on Thursday 
of last week at the Uptown Club in the 
Lincoln Building. The constitution was 
changed to make the name of the or- 
ganization officially the Midtown Man- 
agers Association as it is more popularly 
known even among its members. The 
name was the Midtown Agencies Asso- 
ciation. 

Sam P. Davis, manager, Phoenix Mu- 
tual, president of the association, pre- 
sided at the meeting. Thirty-one man- 
agers were present. Leon Gilbert Simon 
of the Equitable Society gave the talk 
on inflation which he has been giving 
before life underwriters’ associations 
across the country in his current speak- 
ing tour. Glenn B. Dorr, president of 
the Life Underwriters Association of 
New York City, and Roger B. Hull, man- 
aging director of the, National Associa- 
tion, were guests at the luncheon. 

Mr. Davis appointed Leroy Bowers of 
the Mutual Life as chairman of the mem- 
bership committee. Mr. Bowers was 
president of the Midtown group in 1934. 
He will have four members on the com- 
mittee to serve with him. Ben Hyde, 
general agent, Penn Mutual, is chairman 
of a committee to secure a large at- 
tendance at the New York Association 
banquet on March 12. Working with 
Mr. Hyde are A. B. Moffatt, Equitable 
Society, and Harry Jacoby, Home Life. 
Other changes in the constitution have 
limited the membership of the associa- 
tion to general agents and managers ap- 
pointed by the home office; territorial 
limitation on eligible membership was 
extended south to Twenty-third Street 
from Thirty-fourth Street; a ruling was 
adopted that no officer could hold office 
for more than one consecutive year. 





Northwestern Mutual Holds 


Home Office Conference 


Meeting at the home office in Mil- 
waukee for the first time the Association 
of General Agents of the Northwestern 
Mutual Life devoted four days, February 
17 to 20, to an intensive study of various 
problems and conditions. Previously re- 
gional meetings had been held but for 
the past two years these have been con- 
solidated in a single meeting held in 
some large city in the central states as 
a mid-winter conference. 

Luther E. Allen, Atlanta, Ga., presi- 
dent of the general agents’ group, direct- 
ed the final session on Thursday, which 
was a “Question Session.” The first 
three days were devoted to talks by 
company executives and department 
heads, directed by Grant L. Hill, direc- 
tor of agencies. President M. J. Cleary 
was the speaker at a joint banquet Mon- 
day night. 

These mid-winter conferences are in- 
formal and sessions are executive in 
character pertaining to intimate matters 
of the life insurance business. Company 
and agents exchange information and 
ideas. Major subjects included “Induc- 
tion into Production,” “Sales Promotion 
and Advertising” and “General Agency 
Costs.” Only two of the general agen- 
cles were not represented. 





FOUR NEW DIRECTORS 

Four new directors of the Life Insur- 
ance Co. of Virginia are Edward A. 
Crawford, assistant vice-president ; Char- 
les A. Taylor, actuary; Charles T. Rog- 
erson, division supervisor, and Melville 
Branch, prominent Richmond capi- 
alist, 
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Here’s something to consider. 

Men seldom laugh or jest about 
the future. Humor is usually the 
fruit of an experience of the past or of 
a situation (imaginary or real) of the 
present. 


The reason is obvious. The future is a 
closed door to mortals. This being 
true, they should be prepared for 


possible future emergency. 


Show them how Life Insurance 


can help them. 





Che Prudential 


Insurance Company of America 


Epwarp D. DurFIELD, President 
HOME OFFICE: NEWARK, NEW JERSEY 

















Glenn B. Dorr Will Be 
Hartford General Ag’t. 


SUCCEEDS H. S. GRISWOLD JUNE 1 





Life Underwriters Ass'n of N. Y. Presi- 
dent Now an Agency Assistant McMil- 
len Agency, Northwestern Mutual 





On June 1 Glenn B. Dorr, president of 
the Life Underwriters Association, City 
of New York, and agency assistant in 
the Clifford L. McMillen agency, North- 
western Mutual Life, this city, will be- 
come general agent of the company for 


- 





GLENN B. DORR 


Connecticut. He succeeds Henry S. 
Griswold who will continue with the 
Hartford office of the company as a per- 
sonal producer. 

One of the most brilliant young men 
in the life insurance life of this city 
Mr. Dorr was brought up on a dairy 
farm in Jefferson County, New York, 
which his father is still farming. He was 
graduated from high school in Clinton, 
N. Y. For a while he was on the Water- 
town Standard, daily paper; then he went 
with the Northern New York Trust Co., 
Watertown, N. Y. Later he spent a 
year and a half at St. Lawrence Univer- 
sity; attended the Wharton School of 
Finance, University of Pennsylvania, 
from which he was graduated with the 
degree of Bachelor of Science in Eco- 
nomics. He financed part of his college 
education by waiting on tables, working 
in an accounting office and borrowing 
money, the loans being covered by life 
insurance policies bought for that special 
purpose. 

New York Career Started With Bank 

His first New York job was with the 
Chase National Bank where he spent 
three years. He attended the American 
Institute of Banking in the evening and 
became connected with a public speaking 
group operating under the auspices of 
the bank. In the bank, while with the 
credit division, he had many contacts 
which led him to take an interest in sell- 
ing. In 1926 he left the bank to go with 
the Equitable Society, and the next year 
was made an assistant manager of an 
agency at 120 Broadway. During 1927 he 
produced $400,000 of personal business 
while developing a unit and soon became 
a million dollar writer. He attended New 
York University training course; studied 
under Vincent Coffin, and became a C. 
L.U. in 1930. He was elected a member 
of the executtve committee of the New 
York Life Underwriters Association in 
1929 and has been on that committee 
since. In 1933 he was elected president 
of the New York City Chapter of the 
Chartered Life Underwriters. 

He left the Equitable to go with the 
Clifford L. McMillen agency in January, 

(Continued on Page 16) 
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Dominion-Provincial 
Dispute Ironed Out 


REVIEWED BY LEIGHTON FOSTER 





Companies Voluntarily Register at Ot- 
tawa Which Watches Solvency; Prov- 
inces Watch Public Interest 

How the contest between the Domin- 
ion Government of Canada and provin- 
cial authorities over the supervision of 
insurance has changed during the past 
few years from a hot dispute to volun- 
tary registration with the Dominion au- 
thority was discussed by R. Leighton 
Foster, general counsel of the Canadian 
Life Insurance Officers Association and 
himself a former Superintendent of On- 
tario, in an address to the Insurance In- 
stitute of Canada last week. He re- 
marked in part: 

“A few years ago, when the contest 
between the Dominion and the provinces 
was waxing warmly and the Dominion 
was denying admission to certain British 
and foreign insurers and underwriters 
which the provinces thought should be 
admitted to Canada, a number of foreign 
insurers were admitted to and licensed 
by the provinces, notwithstanding that 
they did not have a Dominion license. 

“Today that situation is almost com- 
pletely changed. Practically every Brit- 
ish and foreign insurer transacting busi- 
ness in Canada is registered at Ottawa. 
In addition, many insurers incorporated 
by provincial law are voluntarily apply- 
ing for Dominion registry. 

“There is considerable ground for con- 
fidence that within a comparatively short 
time every insurer transacting insurance 
in two or more provinces of Canada will 
be registered at Ottawa, leaving the in- 
dividual provinces functioning as_ re- 
spects ‘company solvency’ only in re- 
spect of their own companies carrying 
on business solely within the limits of 
their own province. 

“When this day comes people who 
have watched the Dominion-provincial 
controversy with growing apprehension 
over a term of years will have grounds 
for confidence that the controversy has 
been finally ended and that the Domin- 
ion and the provinces will in future work 
together, without duplication of effort, 
each in its respective important spheres, 
for the betterment of the insurance bus- 
iness in Canada. 


How Duties Are Divided 


“The primary function of the Domin- 
ion Insurance Department as established 
by Dominion statutes is and always has 
been ‘company solvency,’ and the pri- 
mary function of the provincial insur- 
ance departments as established by stat- 
utes in the several provinces is and al- 
ways has been to secure ‘fair treatment 
for the insuring public’ by enforcing 
statutes prescribing terms and condi- 
tions required to be contained in insur- 
ance contracts, by licensing agents, 
brokers and adjusters, by prohibiting 
preferential automobile insurance premi- 
um rates for groups of individuals, etc.” 


MOIR’S 65TH BIRTHDAY 

Henry Moir, president of the United 
States Life, celebrated his sixty-fifth 
birthday last Saturday and in honor of 
the occasion the agents of the company 
conducted a special campaign during the 
month, special cards accompanying each 
application. These greetings, represent- 
ing an unusually large v-lume of busi- 
ness for the first twenty-one days of 
February, were presented to Mr. Moir 
on Friday by a delegation of ten general 
agents. 





FEDERAL CALIFORNIA DINNER 


Isaac Miller Hamilton, president of the 
Federal Life of Chicago, and George 
Barmore, vice-president and superintend- 
ent of agencies, arrived in Los Angeles 
and held a dinner-meeting for the mem- 
bers of the company’s Southern Cali- 
fornia agency at the Athletic Club. 


Dufheld Called F 
Of the Oran 


irst Citizen 
ges In New Jersey 


Dodds, Princeton President, Says Prudential Head is “Quiet 


But Forceful Rebuke to 
Inspiration to 


Edward D. Duffield, president of the 
Prudential, is the outstanding citizen of 
the Oranges-Maplewood region of New 
Jersey, in the opinion of the Chamber 
of Commerce and Civics, which last week 
invested him with that honor formally 
at a dinner in the Hotel Suburban, East 
Orange. The award is an annual feature. 

The services for which Mr. Duffield 
was cited include activity in governmen- 
tal and civic organizations in the Or- 
anges, the state and the nation. The 
Prudential president has been a resident 
of South Orange for many years. He 
was president of the District Board of 
Education from 1901 to 1904, president 
of the Village Board of Trustees of 
South Orange from 1917 to 1921, and is 
a director and executive committee 
member of the Welfare Federation of 
the Oranges and Maplewood, and a trus- 


tee of the South Orange Community 
House. 
Dr. Dodds’ Tribute 
Harold Willis Dodds, president of 


Princeton University, sent a telegram to 
the meeting in which he declared: “De- 
spite enormous business and professional 


responsibilities, Mr. Duffield has always 
found time for civic duties both great 
and small. 

“This quiet but forceful influence 


should be a rebuke to those inclined to 
evade the obligations of citizenship, and 
an inspiration to those who may grow 
discouraged in their own efforts to serve 
public good. 

“The founders of this nation enter- 
tained various opinions as to the merits 


Evaders of Obligations; 
Discouraged” 


of democracy, and the degree to which 
it could be applied successfully, but they 
all anticipated a wide participation by 
leading and responsible citizens in the 
processes of government. 

“Had they survived until today they 
would have been disappointed by the 
degree to which some citizens have ab- 
dicated in favor of the professional of- 
ficeseeker. The man whom you meet 
to honor tonight is a distinguished ex- 
ception.” 

Selection of Mr. Duffield as outstand- 
ing citizen was announced by William 
J. Orchard, chairman of the banquet 
committee, in the absence of Mr. Dodds 
who was ill. Guests included municipal 
officials of the Oranges and Suffragen 
Bishop Ludlow, who gave the invocation, 


L.A.A. Voting on Which 
Ad Field to Survey Now 


Members of the Life Advertisers As- 
sociation and the Life Insurance Sales 
Research Bureau are being polled to se- 
cure their opinion on which of the four 
types of life insurance advertising— 
newspaper, direct mail, national maga- 
zine an! radio—they prefer to have the 
Associat‘on’s Advertising Research Com- 
mittee study during the year. 

Keiurns from this poll are already 
coming in and the committee’s decision 
wil! be announced soon, according to 
Kenneth R. Miller of the Research Bu- 
reau, chairman of the Advertising Re- 
search Committee. 
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Arnold Harmelin Has Three 
Sons in His General Agency 


On February 2, 1918, eightee 
ago this month, the Columbian Nationa] 
Life appointed Arnold Harmelin gene . 
agent for the company in Newark a 
years later he was transferred to New 
York City. In 1928 he moved his lies 
into their present location at 60 John 
Street where he has built up one of the 
leading organizations of the company 
taking first place honors in productioy, 
in 1934 and 1935. Before going with th 
Columbian National he was with the 
Metropolitan Life. : 

On his eighteenth anniversary Mr 
Harmelin takes pride that he lee 
brought his three sons into the business 
with him. David Harmelin, a lawyer and 
a member of the New Jersey bar is 
handling matters of insurance in connec. 
tion with estates and trusts. William 
Harmelin while a member of the agency 
is studying law at night school. Herman 
Harmelin finds his outside interest as q 
professional golfer. 


nN years 





KERSHNER-STANDISH PARTNERS 





Fidelity Mutual Reading Manager Now 
Has Former Shoe Manufacturer As 
Associate There 
_Lewis Kershner, manager for the 
Fidelity Mutual at Reading, Pa. since 
1912, has formed a partnership with Al- 
bert H. C. Standish and will operate un- 
der the firm name of Kershner & Stan- 
dish as managers for the Fidelity in 

Reading and Wilkes-Barre. ; 

Mr. Kershner succeeded his brother in 
the managership of the Reading agency, 
following the latter’s resignation after 
fourteen years as Fidelity manager there. 

Mr. Standish comes to the Fidelity af- 
ter being assistant general agent in Cen- 
tral Pennsylvania for the Penn Mutual 
Life. Prior to this, he was vice-president 
of the Dayton Shoe Manufacturing Co. 
at Williamsport, Pa., where he was ac- 
tive in civic and Masonic circles, and 
founder of the Crippled Children’s Socie- 
ty of Pennsylvania, which later became 
a national organization. 
BUTTERBAUGH-SCHULTE CHANGE 

J. G. Butterbaugh, formerly an assist- 
ant superintendent of agencies for the 
3ankers Life of Iowa, has been named 
agency manager for the company at Los 
Angeles. Severin Schulte, who is just 
completing a year’s leave of absence 
from his duties as Los Angeles mana- 
ger, will become Pacific Coast supervisor 
for the company. Mr. Schulte has made 
a considerable recovery in health during 
the leave of absence but not enough to 
warrant a return to routine duties. His 
headquarters will be at his home in Santa 
Ana. Mr. Butterbaugh went to Los An- 
geles in March of last year to take tem- 
porary charge of the agency. He has 
been eighteen years in the field and was 
a manager of Columbus, O., before join- 
ing the home office agency staff. 





W. T. THACH MARRIES 

William Thomas Thach of Oklahoma 
City, general agent for the Mutual Ben- 
efit Life, married February 20 Miss Mary 
Elizabeth Edwards, daughter of Mr. and 
Mrs. R. J. Edwards, one of the city’s 
oldest and most prominent families. Mr. 
Thach, formerly of Newark, has been 
with the Mutual Benefit for nearly thir- 
teen years, five of which have been in 
Oklahoma City. He is a graduate of 
Princeton where he was a member of the 
Ivy Club. He is active in life insurance 
association work, having been chairman 
of the program committee for the Okla- 
homa Association of Life Underwriters’ 
sales congress last year and current 
chairman of the program committee. 





BOSTON ASS’N GROWING 
The Boston Association of Life Un- 
derwriters now has 820 members having 
added 204 in the past month and 100 the 
month before that, it was announced at 
the association’s luncheon meeting last 
week. 
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Geo. H. Tucker, Once 
Head of Berkshire, Dies 


PROMINENT IN PITTSFIELD 


Treasurer of Berkshire Museum of 
Natural History and Art: Director 
Of New Enghad Fire 


\t the ave of 79 Geom Henry Tucker, 
at one time president of the Be rkshire 
Life, died of broncho-pncumonia in 
Pittsfield, Mass., a few days ago. 

\r. Tucker; his father, George J. 
Tucker, and his grandfather held the 
ofice of Berkshire County Treasurer 
successively from 1813 until 1902, when 
Mr. Tucker resigned to become cashier 
of the Pittsfield National Bank. He had 
been a director of the Berkshire Life In- 
surance Company since 1884. 

Pittsfield Activities 

He was a director of the Pittsfield 
joys Club for thirty-six years and was 
its former president. At his death, he 
was treasurer and a trustee of the Berk- 
shire Museum of Natural History and 
Art and of the Berkshire Athenaeum and 
the Berkshire School for Crippled and 
Deformed Children, a trustee of the City 
Savings Bank, a director of the Pittsfield 
Coal Gas Company, of which he was also 
vice-president, and a director of the 
Housatonic National Lank at Stock- 
bridge and the New England Fire In- 
surance Co. 

Mr. Tucker was born at Lenox, of 
which his history will soon be published. 
In 1892 he married Miss Mary Briggs, 
daughter of Brigadier General Henry 
Shaw Briggs and granddaughter of Gov- 
ernor George Nixon Briggs. She died in 
1895. A sister, Miss Caroline S. Tucker, 
of Pittsfield, survives. 


Bureau Finds Production 
Below Big 1935 January 


The large amount of life insurance 
sold by companies in the United States 
during last year, just before premium 
rates generally increased, is emphasized 
by the report of sales during January, 
1936, which by comparison shows a sub- 
stantial percentage decrease, according 
to the Life Insurance Sales Research 
Bureau. The Bureau has just made 
public its state-by-state analysis of 
oll sales which indicates a decrease 
of 26% from the same month last year. 

Middle Atlantic sales were 64% of last 
January. 

Taking the figures for the twelve 
months ending January 31, 1936, the to- 
tal of sales is 95% of that for the year 
ending January 31, 1935. The Bureau's 
analysis is based on figures received 
from companies having in force more 
than 90% of the Ordinary life insurance 
in the United States. 

Comparative sales ratios by districts 
follow : 

Jan. 1936 as 


District % of Jan. 1935 
TINMMMN, 5 h.4 ata So hvarb aceahale wears 80% 
on SE ae 64 
East North Central .............++- 79 
West North Central ..........0000 89 
SO PE os aan aiais eivcnlc-ervawceth 79 
BAM Sewth: Ceateal. . 4500 vs0vecccocs 74 
weet South Central ..........0000000% 76 
RN he iit a on ears ad te 98 
MO ethane pete once hatiose iat ts 85 
OE 4-2 .:icks gh ta oh-pis'ns Saisie alee wat 74% 


HEAR BROADDUS IN D. OF C. 
_ The Managers’, General Agents’ and 
Supervisors’ group of the District of 
Columbia Life Underwriters’ Association, 
also many Acacia officials, agents and 
department heads heard L ynn S. Broad- 
dus deliver his talk “The Balanced Life 
Underwriter,” at the Hotel Hamilton, 
Washington, D. C., recently. Mr. Broad- 
dus, who is manager of the Chicago 
Branch of Acacia Mutual, explained how 
agents should be instructed so that they 
Will motivate themselves successfully 
Mr. Broaddus has given his talk in a 
number of cities since its enthusiastic 
reception at the national convention of 
the National Association of Life Under- 
writers in Des Moines last September. 





5OF AMERICA 


BROKERS’ COURSE A BIG SUCCESS 





HE first “Brushing Up With Bragg” training course was enthusiastically received by 


independent insurance brokers of the metropolitan area. 


All seats were reserved. Attendance was excellent. The high degree of interest shown 
by the class is indicated by the fact that Mr. Bragg, at the request of the class, gave an 


additional lecture after those scheduled had been completed. 


Below are a few excerpts from letters received by Mr. Bragg from members of the class 


at the conclusion of the course: 


packed with practical sales hints that improved 
my effectiveness.” 


—Lorin Zeltner, Fred D. Schnebbe Co., Inc. 


the simple facts were revitalized to give them 
strong human appeal.” 


—Sid Flanigan, Mitchell May, Jr. Co. 


. placed a large policy last month by using material 


learned at your school.” 


—David H. Krasnoff, Krasnoff Bros., Inc. 


Your course has given me an entirely new insight 
into the relation of life insurance to human problems.” 


—Jack Heller. H. Mosenthal & Son, Inc. 





NEW COURSE STARTS MARCH 3rd 





In response to the demand for another course, Mr. Bragg has consented to repeat his 
series of discussions during the six week period beginning Tuesday evening, March 3rd. 


at 5:15 P.M. 





Descriptive leaflet will be sent upon request. 


Insure your place by advising us immediately of your desire to attend. 


TELEPHONE - STuyvesant 9-2100 
ARTHUR L. SULLIVAN PAUL ORR, Jr. 


Brokerage Manager Supervisor 


50 UNION SQUARE - FOURTH AVENUE at SEVENTEENTH STREET - NEW YORK CIPy 


S$ PLACE YOUR GUARDIAN BUSINESS WITH BRAGG & 
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4 5 D.M ai Well Known and Much 


Beloved Pacific Mutual Man, to Retire 
By F. E. Dudley 


A retirement plan adopted by the Pa- 
cific Mutual Life some time ago brings 
about a relinquishment of active respon- 
sibilities on the part of several officers 
whose names have long been synony- 
mous with the company’s growth and 
standing. 


Closest to the field among these has 
been, perhaps, C. I. D. Moore, vice-pres- 
ident and associate superintendent of 


€.. 5 


D. MOORE 


agencies, who looks forward to the en- 
joyment of well earned leisure, commenc- 
ing March 1. Mr. Moore has seen thir- 
ty-four years of active service with the 
company, principally in agency depart- 
ment work. Through his able editorship 
of the company’s house organ, Pacific 
Mutual News, Mr. Moore’s sound philos- 
ophies and the influence of his fine per- 
sonality and ripe experience have been 
carried far beyond the limits of Pacific 
Mutual ranks. He continues as a mem- 
ber of the company’s board of directors 
and will maintain his active interest in 
Pacific Mutual affairs and in the welfare 
and progress of life insurance. 

Vice-President Dr. Milbank Johnson, 
who has been with the Pacific Mutual 
since 1906, for some years as assistant 
medical director and since 1920 as chair- 
man of its claims committee, also retires 
from active service March 1, but con- 
tinues as a member of the board. 

Rich J. Mier, who relinquished his 
active responsibilities a year ago, after 


fifty-three years of service, but contin- 
ued with the company in an advisory 
capacity, will devote his entire time to 
his own interests beginning March 1. 


Mr. Mier has become widely known as 
the dean of accident insurance under- 
writing throughout the country and it 
was during his long term of years as 
vice-president in charge that he brought 
the accident department of the Pacific 
Mutual to outstanding prominence. 

Mr. Moore entered the service of the 
Pacific Mutual Life when it was known 
as the Conservation Life and George I. 
Cochran, now chairman of the board 
of the Pacific Mutual, was vice-presi- 
dent and counsel of the former company. 
Mr. Moore, who is a _ brother-in-law 
of Mr. Cochran, was principal of the 
Santa Monica High School and super- 
visor of that school district in February, 
1902, when he decided to give up his 
career as an educator to enter life in- 
surance. 

Raised on a farm near Toronto, Mr. 





Moore was one of five children and en- 
tered Victoria University, a small Mceth- 
odist School near Toronto, with the in- 
tention of becoming a minister. Upon 
graduation from college he became a 
teacher with the missionary board of 
the Methodist Church, which sent him 
to Japan to begin his work. It was 
while in the Orient that he met Maud 
Cochran who became Mrs. Moore. It 
was also partly because his wife’s family, 
the Cochrans, lived in Los Angeles that 
Mr. and Mrs. Moore later went to Cali- 
fornia to live and he became a principal 
in the California school system. 

Mr. Moore made the Pacific Mutual 
News one of the most widely circulated 
company papers published. His travel 
articles were much sought after and his 
writings frequently copied. He is also 
the author of a history of the Pacific 
Mutual Life. Having been a producer 
himself, Mr. Moore has always been in- 
terested in helping the agent and he has 
been a constructive influence in the suc- 
cessful careers of countless producers. 
As a result he is much beloved by the 
fieldmen. 





B. J. PERRY WEDS 

On Tuesday afternoon Bertrand J. 
Perry, president of the Massachusetts 
Mutual Life and Miss Elizabeth Ann 
Burchfield were married in St. Peters 
Episcopal Church, Springfield, Mass. The 
couple are spending their honeymon in 
the South. Mrs. Perry was one of the 
prominent members of the insurance 
group of the Special Libraries Associa- 
tion and was librarian of the Massachu- 
setts Mutual. 


Worthington Advocates One 


Plan for Selling Insurance 


Selection and development of one 
method of selling with an aim toward 
perfection of that plan rather than the 
hit or miss method of trying several 
plans was recommended to Buffalo Life 
Underwriters last Friday by W. P. 
Worthington, superintendent of agencies, 
Home Life of New York. Mr. Worth- 
ington addressed the Buffalo Life Un- 
derwriters Association at noon and in 
the evening the Life Managers Associa- 
tion there. 

Referring to three methods of selling— 
policy selling method, specific need sell- 
ing and client building method—he de- 
veloped the third plan. He said in brief: 
The agent starts on the premise that 
life insurance is designed to serve peo- 
ple who need money in the future on an 
unknown date, which must be arranged 
for from today’s income. He finds out 
what his prospective client wants to do 
and shows him how life insurance solves 
the vitally important problems of him- 
self and family. With this conception of 
life insurance the prospect becomes an 
enthusiastic client and the source of 
many referred clients. When an agent 
has from 200 to 500 active clients he will 
never be asking himself “Whom shall I 
see today?” 

In the evening address Mr. Worthing- 
ton told managers that it is their job to 
direct the efforts of their men into great- 
er activity. He said in brief: The man- 
ager has three questions to answer—Is 
the new agent the right man? Is he 
doing the right thing? Is he doing it 
in the right way? The manager should 
know the answer to the last two and can 
consequently determine the answer to 
the first. He should not allow his men 
to lessen their own chances for success 
by doing the wrong thing. 





in short. 
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@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
clude Retirement Income, 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 
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Two Supervisors Made 
New General Agents 


CONNECTICUT MUTUAL APPOINTs 





H. C. Hunken in Springfield, Mass, and 
James G. Hill in Nashville; Go From 
Newark and Dallas 





Two Connecticut Mutual supervisors 
were this week appointed general agents, 
Henry C. Hunken will go from the Zim. 
merman Newark agency to become gen. 
eral agent at Springfield, Mass., for the 
company, and James G. Hill of Dallas 
will go to Nashville in a similar capacity. 

30th appointments are effective March 1. 

Mr. Hunken has been a supervisor for 
the Connecticut Mutual for seven years, 








HENRY C. HUNKEN 
Fraser agency, New York, 
and more recently in the Zimmerman 
agency, Newark. He was largely instru- 
mental in the organization of the New 
Jersey Supervisors Association, of which 
he is now vice-president. He attended 
Colgate and the College of Law at Cor- 
nell and is a member of Hyatt Lodge, 
F. & A. M., No. 205. 

James G. Hill comes to Nashville from 


first in the 





JAMES G. HILL 


Dallas, Tex., where he has been a lead- 
ing producer and supervisor for the Con- 
necticut Mutual. Mr. Hill joined the 
Connecticut Mutual in 1933 when it first 
entered the state of Texas, and since 
that time has averaged better than 4 
quarter of a million dollar production a 
year. During the past year he has been 
devoting his time to supervisory mat- 
ters. Mr. Hill is a graduate of South- 
ern Methodist University, a member of 
the Masonic Order and Hella Temple. 
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Comparative Summary 


Annual Statement Figures 





ASSETS 
Roost eeeedenadewnrens 


Interest Due and Accrued.............. 
Premiums Due and Accrued............ 


LIABILITIES 


PR ck cae chcciawcecssens 
Pup PURE. ona cee scenes: 
Policy Claims in process of settlement. . . . 
Dividends to Policyholders............. 


I ee oe ee aanie ceo bad 





Miscellaneous Liabilities .............. 


I glee Caden Kc adeeawseny 


SURPLUS 


TOTAL CONTINGENCY FUNDS.... 


During the year 1935 
the Company paid to 
Policyholders and Beneficiaries 
the sum of 


FIFTY-EIGHT MILLION DOLLARS 





Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 











December 31, December 31, 
1934 1935 
$473,911,284  $510,142,154 
12,499,294 11,282,782 
11,978,782 11,800,006 
$498,389,360 $533,224,942 
$385,437,421 $412,155,115 
82,202,769 89,659,015 
1,775,419 1,632,029 
4,885,663 4,847,756 
1,445,849 1,665,789 
382,828 345,548 
$476,129,949 $510,305,252 
4,581,603 4,194,578 
$480,711,552  $514,499,830 


$ 17,677,808 


$ 22,259,411 


On December 31, 1935, the Company had in its 
Offices and in Banks Cash Balances of more than 
SIXTEEN MILLION DOLLARS 
and held more than 
THIRTY-ONE MILLION DOLLARS 


in Government Bonds 


$ 18,725,112 


$ 22,919,690 


During the year 1935 


The Cash Receipts of the Company 
were over 

SEVENTY MILLION DOLLARS 
in Excess of Cash Disbursements 
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Agents Average One 
In Six Says Coffin 


TALKS TO N_ Y. ASSOCIATION 
Discusses Fundamentals of Selling; Says 
Low Mortality Is Offsetting Present 
Low Interest Rate 
Statistics in the Connecticut Mutual 
Life show that the life underwriter in 
the field closes only one-sixth of the 
business he expects to close and that 
consequently a great many men are run- 
ning against the law of averages by try- 
ing to close a certain amount of business 
from an inadequate amount of raw ma- 
terial. The answer to the problem then 
is to have a sufficient number of inter- 

esting places to go. 

That was one of the statements made 
last Friday by Vincent B. Coffin, super- 
intendent of agencies, Connecticut Mu- 
tual Life, when he spoke on the lecture 
course of the Life Underwriters Asso- 
ciation of New York City. He was in- 
troduced by Leon Gilbert Simon, chair- 
man of the course. : 

Selecting “Fundamentals” as his topic 
he reviewed fundamentals of the busi- 
and fundamentals of the job of 
selling. “Fundamentals of the life un- 
derwriter’s job,” he said, “are prospect- 
ing, salesmanship and management of 
time. The third point is based on sus- 
tained effort. Most of us are spotty in 
our effort. We work enthusiastically for 
a month and then slow up. The thing 
to do is to select just one objective and 
then work for it so hard that it makes 
us sustain effort. 

“When it comes to selling, do not as- 
sume that your prospect realizes that he 
has a need for life insurance. I am 
confident that a great many of us have 
wasted a lot of time trying to close a 





ness 


man who doesn’t understand why he 
should buy. That’s the first step in 
salesmanship, to show your prospect 


why he should buy. When he says I 
can’t do it, what he really means is he 
has other things he would rather do 
first. The other things are immediate. 
Life insurance is something remote.” 

About fundamentals of the business 
Mr. Coffin said, “The one basic thing in 
a life insurance company is the sanctity 
of reserves, the sum of money which at 
an assumed rate of interest will be suf- 
ficient to liquidate all claims on the 
books. Around these reserves are thrown 
numerous safeguards sufficiently flexible 
so that it is inconceivable that anything 
short of a national cataclysm could up- 
set all the safeguards at once.” 

The various safeguards which he dis- 
cussed were surplus, expense margin, in- 
terest returns, mortality, state supervi- 
sion and the sense of trusteestep of the 
company officers. As a point to show 
the way in which these safeguards tend 
to balance one another he recalled that 
in 1918, when mortality was exception- 
ally high due to the influenza epidemic 
interest rates were high. At the present 
time when interest rates are down, fa- 
vorable mortality has strengthened the 
safeguards. 

MADE ASSISTANT ACTUARY 
George Robert Mullans Appointed by 
Reliance Life; Fellow of Actuarial 
Society of America 
George Robert Mullans of Hartford 
has been appointed assistant actuary of 

Reliance Life. 

Mr. Mullans graduated from Brown 
University in 1928 and received his mas- 
ter’s degree a year later. For a short 
time he was employed in the mathemati- 
cal research department of the Bell Tel- 
ephone laboratories in New York. In 
1930 he entered the actuarial department 
of the Travelers and remained there un- 
til he went to Pittsburgh recently to 
take up his new duties in the Reliance 
home office. 

Mr. Mullans is a fellow of the Actu- 
arial Society of America and an associate 
of the American Institute of Actuaries. 


Reynolds’ Tribute to Bird Dog 


J B. Reynolds, president of Kansas 
City Life, for four decades a quail hunter, 
lost by death a bird dog who had been 
his constant hunting companion for nine 
years. In the current issue of The Amer- 
ican Field Mr. Reynolds pays this tribute 
to the memory of his dog 


Bill was an extraordinary and unusual 
bird dog lots of common 
sense and almost human understanding. 
He wasn’t pure bred and consequently 
did not belong to the elite in dogdom 
known as the registered class, but what 
he lacked in pure blood he made up in 
his qualities as a “uail hunter. He was 
a sympathetic and intelligent companion 
and over a period of nine years neither 
of us ever had any fault to find with 
the other. 

Now, Bill is gone and I feel prompted 
to attempt, in appreciation of his friend- 
ship, to pay a little tribute to his mem- 
ory. 


possessing 


I have been a regular quail hunter for 
more than forty years. Just prior to the 
opening of a season one fall my dog, a 
good one too, died. Immediately I set 
about the difficult and uncertain task, 
that every quail hunter appreciates, of 
finding another good dog. My experi- 
ence was disappointing until finally, in 
response to a dog-for-sale advertisement 
I wrote to the Lasater Kennels of Paris, 
Tenn. Again I wae disappointed, for 
this concern replied by telling me that 
the advertised dog had just been sold. 
Finally I got Bill. He soon proved his 
worth. 

Two of us were once shooting over the 
dog and shortly after entering the field 
he found the birds. On the rise we killed 
two, but my little dog, due to his experi- 
ence in coaching and training puppies, 
made no offer to hunt or retrieve the 
dead birds, but immediately set off to 
find others. 

Picking up the dead birds, we _ fol- 
lowed and found him again on. stand. 
The same procedure was repeated, but 


on the third stand I commanded him 
to hold and when the bird was killed 
I insisted that he hunt and retrieve it, 


which he did. 

When he brought the dead bird to m« 
and I took it from his mouth, it seemed 
to create in him a new ambition, awak- 
ening something in his bird hunting life. 
He jumped and barked and seemed to 
be keenly enjoying a brand new sensa- 
tion. 

A Great Retriever 


From that time on he was one of the 
best retrievers I have ever seen on land 
or water, never hesitating to cross 
sloughs, creeks, penetrate briar thickets 
or go through any other obstacle. 


After this first day’s hunting Bill 
seemed to realize that he was my dog 
and from that time forward he never 


had any inclination to hunt with or for 
anyone else. 

He was an instinctive trailer, could pick 
up a colder trail than any other dog | 
ever had in the field, and even though 
the trail were two or three hours old, if 
the birds had not flown he would find 
them. I have seen him trail bevies and 
even single birds for a quarter of a mile. 

While trailing a bevy, if the birds di- 
vided, he had a way of turning his head 
in one direction and then the other, to 
tell me, so I could take my own choice 
as to the direction. When he had found 
the bird in one direction, he would come 
back to the division point and take up 
the other trail. 

He had one peculiar characteristic that 


I never saw in any other bird dog. Upon 
finding a bevy, if I would not appear 
within a reasonable time, but would 


whistle for him, he would back off, come 
to me and then go back to the birds. 
Sometimes, just for fun, I would con- 
ceal mvself so he could not see me, but 
he would back off to where I ought tu 
be and then return to the birds. 

There are many instances which I re- 





Joe B. Reynolds with Bill, his favorite 
bird dog. 


call of things he did aside from _ his 
shrewd bird judgment, one in particular 
which is verified by a quail hunting 
friend of mine. 

In 1931 this friend of mine and I went 
to Bolivar, Mo., to hunt for a day or two 
The hotel man was kind enough to allow 
me to take Bill to my room. We stayeu 
at the hotel two nights. sill slept on 
my hunting coat. The following year we 
went to the same town and the same 
hotel. After registering, the porter col- 
lected our baggage, and I turned to call 


Bill. He was not about and the propri- 
etor informed me the dog had gone 


upstairs. Following, we found Bill com- 
fortably parked in front of the door of 
the room which he had occupied the 
previous year—room 27. He seemed to 
be as happy in that room as though he 
was going into his own kennel. 

The loyalty and devotion of this dog 
in many respects was strong. I did not 
keep him at home. He spent his sum- 
mers on a farm of a friend in the Ozark 
Mountains. Consequently I saw him only 
during the bird hunting season. 


Never Chained 


During Bill’s vacation, spending the 
summer months on an Ozark Mountain 
farm, he was never chained or kept in a 
pen or kennel, but roamed at leisure in 
the fields and woods. I often wondered 
what was in his mind these gunless days 
as, on several occasions, friends told me 
of seeing him on stand. How long he 
remained so they did not know, but, true 
to his principle, he did not flush the 
birds or attempt to catch them. It is 
possible that this is where he conceived 
the idea that when finding a bevy, if no 
one came to him, he would not disturb 
them, but back away. 

When I would come, and he would see 
me, he knew the hunt was on, for even 
with the man who kept him ten months 
of the year he would not hunt if I were 
along. He apparently enjoyed his sum- 
mer home, but was uninterested in his 
surroundings when I arrived, and_ his 
greeting, upon my arrival, was always 
of the greatest dog-type friendliness. 

Nine years of constant quail hunting 
companionship would create an attach- 
ment for any dog, especially one of his 
type and disposition. He gave a hunter 
unspeakable joy from early morning un- 
til dark, in heat or cold, rain or shine. 

The best description of this dog is that 
he did not belong to the common group 
of dogs, but was a distinct individual and, 
for a better word to express his vencral 
characteristics, I would say he had in- 
dividuality. 

I wore the same hunting coat for the 


A. E. Patterson Praises 
Palmer for State Code 


RESULT OF 25 YEARS’ EFFORT 

Springfield, Illinois, Association Hear 

National Association Vice-President ‘ 
Discuss Licensing Laws 





Alexander E, Patterson, Penn Mutual 
general in Chicago and vice-president of 
the National Association of Life Under. 
writers, talked about the new Illinois jp- 
surance code when he addressed the 
Springfield, Ill, Association last week 
He praised Ernest Palmer, Director of 
Insurance for the state of Illinois, in con- 
nection with the bill for the “Licensing 
of Insurance Agents”, recently passed by 
the legislature and signed by Governor 
Horner, which will become effective July 
1, 1936, and pointed out that this legis. 
lation represents the combination of 
twenty-five years of effort on the part of 
the life underwriters associations in [I]j- 
nois to obtain adequate qualification and 
licensing regulations. 

“This bill,” he said, “was introduced 
when it became apparent that the pro- 
posed new insurance code would fail of 
passage. It contains the same provisions 
in this respect as were embodied in the 
original code. The qualification require- 
ments should eliminate the incompetent 
and untrustworthy type of agent, as well 
as reduce the number of part-timers. The 
enactment of this legislation is a great 
step forward in the protection of the 
insuring public.” 

Can Revoke License 

“Sections 10 and 13 are of especial in- 
terest. Under Section 10 all agents who 
have not had a license for one year prio1 
to July 1, 1936, will be required to sub- 
mit to an examination by the Insuranc 
Department under the direction of Di- 
rector Palmer. Section 13 provides that 
the Insurance Director may deny or re- 
voke a license if the holder has violated 
the insurance laws; intentionally made 
a material misstatement in applying for 
license; been guilty of fraudulent or dis- 
honest practices; misappropriated mon- 
ies; demonstrated incompetency; mate- 
rially misrepresented the terms and con- 
ditions of policies; failed to pass the ex- 
amination or has not been actively en- 
gaged in the business of selling insur- 
ance. 

Harvey M. Solenberger, who is presi- 
dent of the Springfield Association, vice- 
president of the Illinois state association 
and chairman of its legislative commit- 
tee, presided at the mecting. 


Peter Dworsky, Aetna Leader, 
Led Orchestra in College 


Peter A. Dworsky, who was number 
one life producer for the Aetna Life last 
year, worked his way through four years 
of the University of Minnesota College 
of Dentistry by playing in an orchestra 
and later leading one of his own. In 
1919 he came with the Aetna Casualty & 
Surety and did not become a life man 
until 1933. 

J. S. Maryman of Arkansas was the 
second-place life producer in 1935, and 
T. M. Miller who lives on a Texas Rio 
Grande River ranch was third. C. B 
O’Connell of Great Neck, L. I. was fourth 
and the number one accident producer 
is M. M. Thompson of Cedar Rapids. 


VETERANS’ POLICIES EXEMPT 

Cash surrender values of veteran’s wal 
risk insurance policies are not subject te 
distraint proceedings to collect internal 
revenue taxes due the United States, 
General Counsel for the U. S. Depart- 
ment of the Treasury Oliphant has ruled. 


nine years we were together; it was al- 
ways his bed at night. Is it any wonder 
then, that when we laid him away on 4 
cold December evening in 1935 this coal 
became Bill’s shroud ? 
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EQUITABLE life income SETTLEMENTS 


FOR FAMILY PROTECTION 


Example No. 1 


The first life income settlement under an Equitable policy was made in 
1899. Since then, beneficiaries of many thousands of policies have received the 
proceeds in the form of a life income, and in some instances the income (guar- 
anteed for a minimum period of 20 years) has continued to the beneficiary for 
25, 30 years or more. The beneficiaries under some of these settlements are 
still comparatively young and the incomes may, therefore, be paid over a total 


period of half a century or longer. Here is a typical case: 


In 1901, a lumber dealer took out nine Equitable policies for $110,000 
naming his wife and eight children as beneficiaries. He died in 1912 after pay- 
ing annual premiums for a total of $48,607.20. The policies provided that in 
the event of his death, his wife would receive a life income of $1,000 a year and 
each of his eight children a life income of $500 a year, the incomes to be paid 


quarterly. 


To date, the Equitable has paid the nine beneficiaries $114,000 under the 


income settlement provisions. 


The payments were in each case guaranteed for a minimum period of 20 


years. 


His widow survived him for 14 years, drawing a total of $14,000, and guar- 
anteed installments totaling $6,000 for the remaining six years were paid to 


the eight children. 


The income of $500 a year has been paid to each of the eight children for 
23 years, 6 months for an aggregate of $94,000. As the youngest of the eight 
surviving beneficiaries is but 36 years of age, and the oldest 50 years, many 
additional thousands of dollars will undoubtedly be paid under the terms of 


the policies. 


This guaranteed income settlement relieved the wife and eight children of 
the responsibility of investing the proceeds of the policies safely and profitably. 
Today, 24 years after the death of their father, these eight children are each 


enjoying an income guaranteed to continue for life. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
THOMAS I. PARKINSON, President 393 SEVENTH AVENUE, NEW YORK 
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Advertising Awards 


(Continued from Page 1) 

& Osborn, was awarded a gold medal for 
his services to advertising. Silver med- 
als were awarded to Mrs. Anna Steese 
Richardson, editor of Woman’s Home 
Companion, for exposition of advertising 
as a social force; and to Dr. George 
H. Gallup, of Young & Rubicam, for 
advertising research. The International 
Printing Ink Corporation got an award 
for research project conspicuous in the 
science of advertising. 

Ford-Lincoln won the award for lay- 
out and typography. For technical ex- 
cellence and ethics were these winners: 
White Rock for magazine copy; Gen- 
eral Foods (Instant Postum) for general 
newspaper copy; Florida National Bank 
of Jacksonville for local newspaper copy; 
Bakelite for industrial publications; Ver- 
mont Allied Dailies for trade and pro- 
fessional publication. 

Metropolitan Ads Often Praised 

The Metropolitan ads are part of the 
company’s health conservation campaign 
which has been conducted over a long 
period of years and still continues. In 
dramatic fashion they tell the public how 
to avoid or what to do about the illnesses 
which are the principal causes of death 
and they have often before been cited for 
their contribution to public welfare. 

Text of Travelers Ad 


The Travelers ad shows a man stand- 
ing against a rail fence smoking a pipe. 
What he says to himself is the text of 
the ad and follows in part: 

“T’m 39 today. 

“Not old, as somebody once said, for a 
cathedral. But well past the starry- 
eyed stage for a man. And I’ve gotten 
rid of some of my starry-eyed ideas. 

“Does that mean I’m worn down and 
disillusioned ? No—I don’t think it does. 
Not when I remember the kick I got out 
of landing that three and one-half pound 
brook trout on the Tenabeck last spring. 

“But I’m beginning to see some things 
as they really are. 

“That dream every kid has of being 
rich some day. I don’t think it’s coming 
true, as far as I’m concerned. 

“The securities I bought in ’29—well, 
why go into that again? This house... 
it will be mine some day, but there is 
that boom price to write off. The job 
... good even at cut pay ... but after 
all, how many people get rich on jobs? 

“No, I’ll probably never be rich. But 
I’m losing no sleep over it ... for I’ve 
fixed things so I’m even surer that I'll 
never be poor. 

“T’ve seen to it that I'll have money 
when I need it. I’ve done it the only 
way I know of for the man who hasn’t 
an estate behind him .. . by taking full 
advantage of insurance. * * * ” 


THOMAS B. INCH DEAD 
Thomas B. Inch, & years of age, for 
thirty years assistant treasurer of the 
Pacific Mutual Life, died Feb. 20 at his 
home, 434 South Oxford avenue, Los An- 
geles. He had retired from active ser- 
vice with the company five years ago. 








J. Watson Beach, whose firm J. Wat- 
son Beach, Inc., represents the Travelers 
in its home city of Hartford, has been 
elected a director of the Riverside Trust, 
Hartford. He is a former mayor of the 
city. 





A. GORDON RAMSAY 


A. Gordon Ramsay, assistant general 
manager and general superintendent of 
the Canada Life, one of the best known 
Canadian agency officers, has retired on 
account of ill health. S. C. McEvenue, 
formerly superintendent, has been made 
general superintendent. 

K. A. LUTHER LEAVES HOSPITAL 

K. A. Luther of the Luther-Keffer 
Agency, Aetna Life, New York City, has 
recovered so well from his recent opera- 
tion that he was able to leave the hos- 
pital on Wednesday of this week. 





GUESTS OF JAMES A. FULTON 

Eight men of the Home Life of New 
York were personal guests of President 
James A. Fulton for three days this 
week. They have done an outstanding 
production job in their respective agency 
group during the past two months. They 
are Martin Goldberg, Jacoby agency, 
New York, and Spafford Orwig, St. 
Louis; Hollis Brownell, Syracuse, and 
Monte Ford, Callahan agency, Boston; 
William Petty, Huntington, West Va., 
and George Dreisbach, Chicago; Thomas 
Wales, Pond agency, Boston, and 
Charles Murphy, Providence, R. I. 





HOME LIFE GRADUATES FOUR 

First graduates from the new sales 
division of the Home Life of New York 
are now in production. They are Horace 
H. Wright, Robert D. Jackson, Irvin A. 
Johnson and Ebenezer Smith. The sales 
division is a training school in the home 
office set up somewhat like a general 
agency but which has as its purpose to 
train men to become supervisors and 
general agents. The course just finished 
was a preliminary one lasting two weeks. 
The sales division under direction of 
W. P. Worthington, superintendent of 
agencies, is to be a proving ground for 
sales ideas and experiments. 





SCHULZS RESIGN 
William Schulz, Jr., and his brothr, 
Carl G. Schulz, have resigned as presi- 
dent and vice-president and secretary, 
respectively, Union Mutual of Iowa. 


Sales Clinics Feature 
N. Y. One Day Congress 


DAWSON ANNOUNCES LEADERS 





Harry Pope, Boston, Opening Speaker 
With Osborne Bethea and Elmer 
Wheeler to Close 





The one-day sales congress of the Life 
Underwriters Association of New York 
City which will be held at the Hotel 
Pennsylvania, March 12, will be conduct- 
ed on the same group study plan that 
proved popular and successful last year. 
C. Preston Dawson, as chairman of the 
committee in charge, has secured group 
leaders with special qualifications for 
their tasks. 

Harry Pope, Mutual Benefit, Boston, 
will be the first speaker on the program. 
The closing will be in the hands of EI- 
mer Wheeler, president Tested Selling 
Institute, who analyses words that make 
people buy; and Osborne Bethea, gen- 
eral agent Penn Mutual, who will give 
practical sales sentences that click. 

The group meetings and the leaders 
are: 

Prospecting Clinics :—Group A—“Pros- 
pecting for Package Selling:” Julius M. 
Eisendrath, Guardian; Willis T. Black- 
well, Penn Mutual. Group B—“Pros- 
pecting for Program Selling:”’ Lewis 
Sprague, Provident; Selig J. Katzman, 
Prudential (Wofford). Group C—“Pros- 
pecting for Specialty Selling:” Henry 
Drouet, Equitable (Prosser & Homans). 

Presentation Clinics: Group A—“Pres- 
entation of the Package Sale:” Bill 
Julius, Mutual (Taylor); Charles Isaac- 
son, Equitable (Karsch). Group B — 
“Presentation of the Program Sale:” 
Carl E. Haas, Mutual (Kee-Brooklyn) ; 
Jerome Siegel, Prudential (Garrison), 
Educational Director. Group C—“Pres- 
entation of the Specialty Sale” (Open). 

Closing Clinics: Group A — “Closing 
the Package Sale:” Franklin R. Amthor, 
Equitable (Home Office); James Eyre, 
Mutual Benefit. Group B—“Closing the 
Program Sale:” Alfred Correll, New 
England (G. A. B’klyn); Kenneth Com- 
stock, Mass. Mutual (Keane). Group C— 
“Closing the Specialty Sale,” Hubert 
Davis, Union Central. 


TO WED IN JUNE 








Daughter of Mr. and Mrs. P. M. Fraser 
Engaged to Frank B. Alberts of 
Hutchinson, Ravinus & Co. 

Miss Aileen McGregor Fraser, daugh- 
ter of P. M. Fraser, vice-president of the 
Connecticut Mutual, and Mrs. Fraser, 
will marry Frank E. Alberts, son of Mr. 
and Mrs. Roy E. Alberts of Muskegon, 
Mich., in June. He is a graduate of Cul- 
ver Military Academy and of Yale and 
also attended Kings College, Cambridge, 
England. He is with the insurance brok- 
erage firm of Hutchinson, Rivinus & Co. 
Miss Fraser is a provisional member of 
the Hartford Junior League and attend- 
ed Emma Willard College and Sarah 
Lawrence. 


CONN MOOSE’S NEW POST 
Conn W. Moose, former director of in- 
surance for Nebraska, has been appoint- 
ed Nebraska and Iowa agency manager 
for the Columbus Mutual Life. 











“Sell Travelers Low Cost 


Life Insurance”’ 


45 John Street 


BE WISE ... Mr. Insurance Broker 


Sell Travelers Guaranteed Low Cost 
Life Insurance NOW! 
Come in and See Mr. Groh and Let Him Show You How 


LOUIS REICHERT 


GENERAL AGENT, THE TRAVELERS INSURANCE CO. 





Phone: JOhn 4-3294 


New York 
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L. H. Lee Becomes Medical 


Director for Pacific Mutual 


The Pacific Mutual Life has appointed 
Dr. L. H. Lee as medical director of the 
company effective March 1. He suc- 
ceeds Dr. W. W. Beckett, who has ably 
served the Pacific Mutual as medical di- 
rector for close to thirty years and as 
vice-president for fiften years. Dr. Beck- 
ett is retiring with the title of medical 
director emeritus. He will retain his seat 
on the company’s board of directors. 

Coupled with exceptional professional 
ability, Dr. Lee possesses a first hand ap- 
preciation of conditions and problems in 
the agency ranks gained through many 
field trips into all sections of the coun- 
try. He obtained his A.B. and M.D. de- 
grees at the University of Nebraska and 
engaged in private practice for several 
years, meanwhile devoting considerable 
time to research work and to examining 
for various life insurance companies. 





DETROIT LIFE REINSURANCE 


Incorporation papers apparently satis- 
factory to the Michigan insurance de- 
partment have been filed for the Life 
Insurance Co. of Detroit being organized 
to take over the business of the old De- 
troit Life. This will replace the proposed 
articles for the “Detroit National Life” 
previously submitted but rejected by the 
department. . 

A copy of the contract under which it 
is proposed that the new company take 
over the Detroit Life business was also 
filed with the department. Under its pro- 
visions already approved by the Federal 
District Court at Detroit, the new com- 
pany will assume obligations in full on 
outstanding policies, death claims are to 
be paid in full for the next ten years 
and existing policies will bear a lien of 
60% to be adjusted later with an evalua- 
tion of assets. 
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Financially Invulnerable 


The Western and Southern Life Insurance Co. 


CHARLES F. WILLIAMS, President 


Home Office Cincinnati 


FINANCIAL STATEMENT ee DECEMBER 31, 1935 


ASSETS 








ia tee et ata Te ot a eae: Ae oe ad Gills aan aaa $ 1,856,991.51 
a a I apis 6 sinc in ak ci sacs Ad hah ag nb lanrlaamacerecio 36,248,431.65 
ee es Cees Se UE GND on x cv ccc sedaccaseressivecesesesecewasis 7,255,717.67 
First Mortgage Loans on City Property..... All loans limited by law] -...........4.. 68,727,621.66 
First Mortgage Loans on Farm Property.... to 50% of appraised dose nia ead wateaes 954,400.45 
Se ea an noha cakes Web ndaweherhe cer shee se eb a ee meee bamaneeene 1,852,171.42 
I i a cua was maces pera a nib Hidde ibe ae Useless be a eka ek A aed 8,422,845.12 
I no aac nb oe oa kaa tus Wak bie ooh heiee al eer ntckalminmileadas 68,911.50 
kennel adi le aah utanak Meaeaiad 12,105,243.77 
ir Tees Te i Ca ans ain onc cas ccceccevenedcewessas 481,358.52 
Real Estate EE EOE PETE PRO OPE Fe eer re 1,267,347.46 
[arm TIN TN GR CIID. oc oo ocic. cv cecccsencwsscvesess 44,792.34 
Home Office Building and Properties....... ...........0eeeeeeees 1,200,000.00 
ee Ee i Bias 6.5 6 icles Keene dcevencececscweesenszacns 1,775,976.37 
Se ee ee ns civcucenbe sewe basbee Danweeetndcmeseneness 1,707,251.57 
ee I oe iit ccetara enced <Resunbuceiewees se eveibenenessaeeees $143,969,061.01 
LIABILITIES 
Bissarvs Ger prateation GE meee Gee 5 so ooo oicccs cc cecvsscdsccsecesecneveccsseus $119,137,170.37 
rs te I OE OD oc bocce edsncnveesennteouvestateecdeeceners 513,231.96 
Taxes (1935) and incurred unpresented items..................0 0c eeee cece eee eeee 2,296,581.99 
in cae RROeG hae wa oes ebenke be vaee eee eee eeeetad cache NONE 
Ss ks cans Sh ACUe rade dane he badenste Cd Seana sanes beeen eeraweekee anaes 10,000,000.00 
DEY Kinacds has eeu ek Kenbdeseeemedekbe bade es ik anne sak chhawhneseeheeseneaneer 12,022,076.69 
I a a dle ht aa vc Rac eu eae eee eee ene $143,969,061.01 


IN INSURANCE IN FORCE............... $ 52,364,900.00 
INCREASE ns acu unesascastssevuncccvie 6,905,384.00 


INSURANCE IN FORCE............................ 733,178,180.00 
TOTAL Coen un ingen ck eeaeawds 143,969,061.01 


Founded on the principle of Financial Safety, the wisdom of our traditionally conservative invest- 
ment policy is reflected in the unsurpassed excellence of the above Financial Statement. 


Year by year this Company continues to strengthen its financial position and to watchfully main- 
tain the standards of security which make every Western and Southern policy a Symbol of Safety. 
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‘Harrison Hodge” Dinner Here 


Travelers Agents Made Records in Campaign Based on Jingle 
Ad Stressing Importance of Insurance 
Producers 


Dinners in all parts of the country 
been held by the 


have been attended by agents who made 


have Travelers which 
records in the Harrison Hodge campaign. 
This has been one of the most unique of 
business stimulants. The 
out of the 
in journals of 


campaig n grew 
publication of advertisements 
national circulation about 
a composite agent who was given the 
name of Harrison Hodge and which ad- 
vertisements, written in poetry, called 
the attention of the public to the im- 
portant position of the insurance agent 
as a member of the community and his 
value in an advisory capacity. The cam- 
paign ran for thirteen weeks, starting in 
September and concluding in December. 
Those participating in the campaign were 
life, accident and group agents, and there 
was a 100- points ‘system based on num- 
ber of applications and other factors of 
production. 
New York City Dinner 

The New York City dinner was held 
at the Savoy-Plaza Hotel on Thursday 
night of last week and was attended by 
ninety-eight agents in the New York 
City area. Many of the leaders through- 
out the country were from New York. 
Maurice Lindner, Williamsburg agency, 
was No. 3 in the whole country in the 
Harrison Hodge campaign. For years he 
has been one of the leaders in the Trav- 
elers. No. 4 was W. G. Thayer-Shedd of 
the 55 John Street office, one of the 
country’s most successful agents. No. 5 
was Alfred J. Wertheimer who has been 
selling insurance for the Travelers in this 
city for a year and is at the 55 John 
Street office. His father and brother are 
general agents of the Travelers in St. 


Louis. Alfred Wertheimer came into the 
insurance business from the Wall Street 
sector. The No. 6 man countrywide was 


Alan Miller, also a well-known Travelers 
agent. He is at 55 John Street. Coun- 
trywide leader in the Harrison Hodge 
campaign was E. W. Bargar, Richmond, 
Va. Earl D. McKenzie of Minneapolis 
was second. 

Among other prominent agents at the 
New York dinner was Sam King who 
has been in life insurance forty-six years 
and in his youth was a famous Princeton 
athlete. He is with the Herman D. 
Robinson agency, Fifth Avenue. 

Ralph L. Smith Toastmaster 

The toastmaster was Ralph L. Smith, 
in charge of New York City agencies, 
life and accident, who came here a year 
ago after having been with the home 
office since 1920. Before going to the 
head office he was with the Travelers in 
Philadelphia. In May he will celebrate 
his twenty years with the Travelers. 

There were only two speakers, H. H. 


Armstrong, vice-president of the Trav- 
elers in charge of production, and John 
McGinley, vice-president of the com- 
pany in charge of casualty lines, Greater 


New York. Mr. McGinley spoke humor- 
ously, handing out his latest collection of 
funny stories. 
Harrison Hodge Ads 

Vice-President H. H. Armstrong dis- 
cussed the Harrison Hodge advertising 
and the fine impression it had made. He 
regarded it as the best glorification of 
the insurance agent which has yet been 
written—the tribute to the man who is 
in business to make dreams come true 
through insurance protection. There are 
two types of loyalty—that of the pro- 
ducer to the company and that of the 
company to the producer. 


“There comes a time in the career of 
every insurance agent when he needs a 
company to be loyal to him,” said Mr. 


Armstrong, “and to get that loyalty he 
must first have earned it. Loyalty brines 


mental comfort and there must be co- 
operation and confidence both ways. 

In addition to Vice-President Arm- 
strong and Ralph L. Smith from the 
home office there were present Daniel J. 
Bloxham, supervisor of agency field ser- 
vice; and James E. McNeal, assistant 
supervisor of agency field service. 

Toastmaster Smith read a letter from 
President Zacher of the Travelers in 
which among other things he expressed 
satisfaction with the company’s record in 


1935. Material progress over 1934 had 
been made by the company and there 
are many signs of substantial recovery 


from the slump of 1929. 

During the last two years the Travelers 
has increased its premium income by 
$25,300,000 and its assets more than $100,- 


000,000. “It is an accomplishment which 
we should all share with pride,” wrote 
President Zacher. Among other things 


he said: 

“Since July, 1932, the country has been 
slowly recovering its stability. Whether 
or not legislation has been an aid it is 
certain that the resourcefulness of the 
people and their faith in the future has 
asserted itself. And this belief with a 
moderate measure of confidence, which 
as yet seems to be lacking, should bring 
business to that reasonable degree of ac- 
tivity to make trading more lively and 
agreeable. That new laws will be en- 
acted, that tax burdens will be altered 
or become even more difficult, that other 
unwelcome conditions will appear is not 
unlikely, but we have weathered such ex- 
periences before and can do so again, 
never forgetting that we are governed 
more by nature than by laws.” 

Taking up the various lines written by 
the Travelers President Zacher then 
pointed out 1936 opportunities in all of 
them which agents should follow up. 


A Widow’s Poem 
When the first jingle advertisement of 
the present series was published in Octo- 
ber, 1934, the Travelers apparently start- 
ed something in addition to the wide- 
spread interest that agents and brokers 
took in the ads. Jingles began coming in 


to the company from all parts of the 
country; from professional poets and 
amateurs, people within the Travelers 


organization and without, old and young. 

Some of this poetry was excellent. A 
few of the best were reproduced in the 
company’s agency publication, “Protec- 
tion.” One unusual response was so sin- 
cere, had such a good meter, told its 
story so well in rhyme, that the company 
investigated. It found the author was a 
widow and that it would have been a 
fine thing if her husband had had insur- 
based on the 


ance. Her poetry was 

jingle ad in the Harrison Hodge series, 
bearing the caption: “This is the story 
of Gregory Gray and a night he’ll re- 
member for many a day.” Gregory was 
tossing about in bed worrying about 


what would happen to his widow if he 
died. Next morning he “leaped out of 
bed and to the telephone he sped and 
called a man named Harrison Hodge,” 
and bought insurance. The widow’s poe- 
try told about her own financial plight 
as a widow and concluded as follows: 
Would we had known a Harrison Hodge 
(A man whom people sometimes dodge.) 
I’m sure that I would now be free 
Of the worries and cares that burden me. 
But it’s too late now, and all I can say 
Is—“Men, take a lesson from Gregory 
Gray.” 
That is the end of my story, sirs. 
The moral: Insure in the Travelers. 

The story of Gregory Gray was first 
published as an advertisement in The 
Saturday Evening Post. The Travelers 
is repeating the Gregory Gray jingle and 
the widow’s poetic response in Collier’s 
Weekly, February 29th issue. 
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C shenbien N ational 
Gains Are Continuing 


LARGE JANUARY GAIN IN FORCE 





Total Assets Were $40,856,905, Decem- 
ber 31; $370,000 More Added During 
January, Report Shows 


During 1935 The Columbian National 
Life had increases of business in force 
and of new production, both life and 
accident and health, which are _ being 
projected forward through the first part 
of the new year. The company had a 
substantial gain in assets, with 27.5% 
less surrenders, fewer policy loans, an 
improved lapse ratio, and an excess of 
cash receipts over disbursements of $1,- 
425,000. The company still further im- 
proved its liquid position by substan- 
tially increased holdings of United States 
Government securities. Payments to 
policyholders and_ their beneficiaries 
amounted to $4,200,643 during 1935. To- 
tal payments to policyholders and bene- 
ficiaries during the life of the company 
total $71,520,675. 

The total assets of the company on 
December 31, 1935, were $40,856,905, 
while the policyholders’ surplus amount- 
ed to $2,973,206, which is over 8% of the 
total reserves on all the company’s poli- 
cies and is the excess margin of safety 
for policyholders above legal require- 
ments. 

An even greater increase in assets is 
indicated for 1936, because the first 
month of this new year showed an in- 
crease of $370,000. 

For the first time in several years the 
company had an increase of insurance 
in force. Continuing into the new year, 
the gain in force during January, 1936, 
was greater than the gain for all of 
1935. 

The production of new life 
last year exceeded the 
company officials. The accident and 
health business showed a decided ad- 
vance over 1934. This advance has rap- 
idly been gaining momentum, and _ busi- 
ness produced for the week ending Feb- 
ruary 15 (the latest available figures) 
was the largest weck’s business in many 
months. 


business 
expectations of 
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J. E. Bragg Agency to Give 


Spring Course for Brokers 
A spring “Brushing up 
course will be given by the James Elton 
Bragg agency, Guardian Life in New 
York, starting Tuesday, March 3, The 
sessions are open to independent brok- 
ers of the city. The course will be Tues. 
day and Friday evenings from 5:15 to 
6:45 P. M., six weeks for ten lectures, 
The Bragg agency is in the home office 
at 50 Union Square. 
Lectures will be practical, 
nical discussions of the essential feg- 
tures of life insurance and the sales 
technique. General Agent Bragg, who 
will give the lectures, is former director 
of the New York University Life Insur- 
ance Training Course and_ frequently 
conducts sales clinics for life insurance 
associations. 
This course will be given in response 
to a demand from brokers in the metro- 
politan area who were unable to regis- 


with 3rage” 


non-tech- 


ter for the first “Brushing Up With 
Bragg” course, which was given last 
fall. At that time, all seats were re- 


served a week in advance. The spring 
course will also be free, but enrollment 
will be limited in number and open only 
to independent brokers. Reservations 
will be made in the order received. 


Pinas to ieee L.A.A. 
North Central Round Table 


W. T. Plogsterth, 
service for the Lincoln National Life, 
will serve as chairman of the annual 
North Central Round Table of the Life 
\dvertisers Association. Announcement 
was made this week by D. Bobb Slat- 
tery of Philadelphia, president of the 
association, who stated that dates and 
location of the session will be announced 
in the near future. 

The North Central Round Table will 
attract a ‘arge attendance of advertising 
and sales promotion executives of life 
insurance companies located in the Mid- 
dle West. Mr. Plogsterth is not only 
a veteran member of the Life Advertis- 
ers Association, but has always taken an 
active part in meetings and other affairs 
of the association. 


director of field 


Have Five Guests of Honor At 


Hartford Agency Executives’ Dinner 


Frazar B. Wilde, H. G. Kenagy, R. B. Coolidge, R. W. 
McCreary and Joseph C. Behan, Recipients 


Of Recent Promotions 


of honor at 
a special dinner given by agency officers 
of the various Hartford Life companies 
at the Hartford Golf Club recently, all 
five having 


There were five guests 


recently been promoted to 


higher posts, one to the 
his company. These guests were 
B. Wilde, new president of the 
necticut General; H. Kenagy, 
the new superintendent of agencies for 
the Mutual Benefit and for- 
merly assistant manager of the Life In- 


presidency of 
Frazar 

Con- 
who is 


who was 


surance Sales Research Bureau; R. B. 
Coolidge, who was just named _ super- 
intendent of agencies for the Aetna 


Life; R. W. 


agency 


McCreary, 
secretary of the 


promoted to 
Aetna at the 


same time, and Joseph C. Behan, vice- 
president of the Massachusetts Mu- 
tual, who was recently added to the 
board of directors of that company. 


Mr. Behan, who comes. from Springfield, 
Mass., was the only man from’ outside 
Hartford present at the dinner, and was 
the only speaker of the evening. 

In addition to the guests of honor, 


the following attended the dinner: From 
the Aetna: S. T. Whatley, vice-presi- 
dent; W. H. Dallas, vice-president and 
actuary; O. R. Beckwith, counsel; A. H. 
Hiatt, Jr., assistant superintendent of 
agencies: From the Connecticut Gen- 
eral: George E. Risley, agency secretary; 
George C. Capen, assistant superintend- 
ent. 

From the Connecticut Mutual: H. M. 
Holderness, vice-president in charge of 
agencies; H. I. B. Rice, vice-president; 

’. P. Barber, actuary; Vincent B. Cof- 
fin, superintendent of agencies; Leslie 
R. Martin, secretary; Raymond W. 


Simpkin, assistant superintendent of 
agencies. 

From the Phoenix Mutual: Howard 
Goodwin, vice-president; M. C. Terrill, 
vice-president; George Cheney, secre- 
tary; James A. Giffin, assistant mana- 
ger of agencies. From the Travelers: 
H. H. Armstrong, vice- president ; G. ¥ 


Kuehner, superintendent of agencies; W. 
US Murrell, superintendent of agencies. 
From the Life Insurance Sales Re- 


search Bureau: John Marshall _Hol- 
combe, Jr., manager; L. J. Doolin, J. 
Harry Wood. 
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4 your Life prospect how much change 
he hands out each day in incidental ex- 
penditures. Would it make any difference if he 
increased this sum by ten or twenty-five cents? 

It might make a big difference to his widow. 
Ten cents a day invested in Travelers Hundred- 


a-Month Life Insurance plan would guarantee 


( quarter a 


$100 a month for over a year. 
day would extend the plan to three years. 
Under this plan, if the policyholder lives to 
age 60 or 65, he’d get every cent of it back again. 
The Travelers $100 a Month Plan of Life 
Insurance enables you to meet nearly every 


Life insurance requirement. 


THE TRAVELERS 


The Travelers Insurance Company 

The Travelers Indemnity Company 

The Travelers Fire Insurance Company 
Hartford, Connecticut 
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Named Brokerage Supervisor 
For Kee Agency in Brooklyn 





HAAS 


BERNARD A. 


The William H. Kee agency, Mutual 
Life of New York, located in 16 Court 
Street, Brooklyn, has named Bernard A. 
Haas as brokerage supervisor. He is 
the son of Max Haas, who is district 
manager for the Kee agency in the Ja- 
maica office. Bernard Haas started in 
life insurance with the Equitable Society 
in 1932 and later was with the Fidelity 
Mutual. About a year ago he joined his 
father with the Kee agency. Since June 
he has been the leader in an app-a-weck 
contest in the agency, turning in a per- 
fect score to date. 





FRATERNALS ARE MUTUALS 





Twenty-two Arkansas Groups Held by 
Court to Come Under Laws Govern- 
ing Legal Reserve Co.’s 
Arkansas Insurance Commissioner U. 
A. Gentry has notified twenty-two fra- 
ternal insurance companies that they 
must comply with the laws of Arkansas 
governing mutual legal reserve life com- 
panies if they want to continue business 
in that state, according to the Weekly 
Underwriter Legislative Information Ser- 
vice. Commissioner Gentry based his 
action on a decision of the Arkansas 
Supreme Court in the case of Locomo- 
tive Engineers Mutual Life & Accident 
v. George W. Vandergriff in which the 
court held that the company is in fact 
a legal reserve mutual life company al- 
though organized as a fraternal benefit 
society. This would make applicable the 
filing fee, premium tax, bond or deposit 
with the State Department and agent’s 
license fee, which do not apply to truly 

fraternal organizations. 





H. D. CUTLER IN CHICAGO 

H. D. Cutler, assistant to the general 
agent and in charge of the full-time or- 
ganization in the C. E. DeLong agency, 
Mutual Benefit, New York, was the prin- 
cipal speaker at an all day sales clinic 
held February 22 by the A. A. Drew 
agency of the Mutual Benefit in Chicago. 
Mr. Cutler discussed life insurance for 
income. 


PHONIX ENTERS IRAN 
The Phonix Life of Vienna has been 
admitted to transact business in Iran, 
Persia, the twenty-third nation in which 
it writes. 








WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries on 
90 John Street, New York 


Telephone Beekman 3-6799 








Equitable Society’s “Big Ten” 


Of the Equitable Society’s ten largest 
producers during the past year five were 
from Chicago, three from New York and 
two from Philadelphia; four were Char- 
tered Life Underwriters; none wrote less 
than thirty-six cases and all had high 
persistency records. These facts about 
the ten leaders of the society are shown 
in a special article in Equitable Agency 
Items. 

These leading agents are John Morrell, 
C.L.U., Lustgarten Agency, Chicago, 
$3,120,204 on 104 cases; Louis Behr, also 
Lustgarten, $1,610,159 on eighty-two 
cases; Harry T. Wright, Woody agency, 


Chicago, $1,526,969 on 146 cases; Harry 
Steiner, C.L.U., Lustgarten, $1, 181, 143 on 
sixty cases; James E. McNamara, {. 
Barber agency, Chicago, $1,004,347 on 
fifty-six cases. 

Isidor Artsis, Karsch agency, New 
York, - 250 on sixty-three cases; Ed- 
ward F. Bailey, C.L.U., Murphy agency 
Philadelphia, $922,683 on _ forty-eight 
cases; Vash Young, Miner agency, New 
York, $910,853 on forty-two cases; Paul 
B. Banks, C.L.U., Murphy agency, Phila- 
delphia, $890,964 with thirty-six cases; 
and Hyman Gordon, Bleetstein agency, 
New York, $881,848 on fifty cases. 


Equitable Society Poimeinees Tw 


(Continued from Page 3) 


ester for a number of years, served as 
deputy attorney-general of New York 
State and in 1915 was elected a member 
of the Constitutional Convention of New 
York State. During the World War he 
was a major in the Adjutant General’s 
Department. In April, 1919, he entered 
the Equitable Society as an assistant 
secretary and was placed in charge of 
corporate records under Secretary Alex- 
ander. He has represented the Society 
at meetings of the Association of Life 
Insurance Presidents and has had special 
duties in connection with taxation, legis- 
lation and state insurance department 
matters. The home office personnel has 
been under his supervision and in his 
new Office he will be directly in charge 
of home office administration. 

Vice-Presidents Olsen and McHugh 

Since coming to the Equitable in April, 
1935, Mr. Olsen has administered its en- 
tire farm investment. Born and brought 
up on a farm in the Middle West he has 
an intimate knowledge of the section 
where a large part of the Equitable’s 
farm loans have been made and prior to 
his affiliation with the Society he was 
chief of the Bureau of Agricultural Eco- 
nomics of the United States Department 
of Agriculture. He had been with the 
department since 1919. A graduate of 
Luther College, Iowa, he pursued gradu- 
ate studies in history and economics at 
Tohn Hopkins, Wisconsin and Harvard 
Universities, receiving a Master’s Degree 
from the last two. He was American 
delegate to the International Dairv Con- 
gress at Copenhagen in Tuly, 1931, and 
also to the Conference of Wheat Export- 
ing Countries at London in the same 
year. 

As second vice-president Mr. McHugh 
will have charge of a newly created divi- 
sion designated as the city mortgage de- 
partment. Since entering the home of- 
fice in November 1926 as legal assistant 
on the staff of President Parkinson a 
considerable part of his work has been 
in connection with mortgage loan and 
real estate matters. He is a graduate of 
Wisconsin University and Columbia Uni- 
versity Law. School, being a member of 
the New York Bar. From May. 1933 to 
Tulv, 1934, Mr. McHugh was relieved of 
home office duties to accent an apnoint- 
ment with the Federal Government at 
Washington. serving as special assistant 
to George N. Peck 
Sterling Pierson 
Pierson has been 


Sterling with the 


Equitable Society as a member of Presi- 
dent Parkinson’s’ staff since September, 


1925. In February, 1933, he was appoint- 
ed general solicitor. He now becomes 
counsel. 


A native of Tennessce and a graduate 
of Columbia College and Columbia Law 
School he entered law with the firm of 
Murray, Aldrich & Roberts, New York 
City. He is regarded as one of the coun- 
try’s most brilliant and able insurance 
company lawyers. 


Glenn B. Dorr 


(Continued from Page 5) 





1934. He has paid for more than $500,- 
000 a year since that time. In the last 
two years he has been an agency assist- 
ant of the McMillen agency, inducting 
and training new men. In 1934 he was 
elected chairman of the executive com- 
mittee of the Life Underwriters Associa- 
tion, City of New York, and in June, 
1935, was made president of the associa- 
tion. 

Mr. Dorr has been a decidedly able 
president of the New York Life Under- 
writers Association its business- -getter 
conferences held later in the afternoon 
have been a success. The Association 
has grown steadily. Its membership is 
more than 2,000, much higher than ever 
in its history. The outstanding feature 
of his presidency will be the fiftieth an- 
niversary dinner of the association. It 
will be addressed by Herbert Hoover, 
Dr. Keppel, president of the Carnegie 
Corporation, and Frederick H. Ecker, 
president of Metropolitan Life. 

Mr. Dorr has three children and be- 
longs to a number of clubs. 


H. S. Griswold’s Career 


When Frederic A. Griswold retired in 
1925 as general agent for Connecticut for 
the Northwestern Mutual Life after thir- 
ty-six years of field work his son, Henry 
 § Griswold was appointed his successor. 
After six years of clerical experience, 
Henry Griswold, before his appointment 
as general agent, had served as agency 
engineer for ten years, the last two in 
charge of the office during his father’s 
illness. After nearly eleven years of ef- 
ficient administration of the office, Hen- 
ry S. Griswold resigns as general agent, 
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“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


—of America — 
(Est. 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 
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Union Mutual 
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WHITESEL MINNESOTA MGR. 





Continental Assurance Appoints Former 
School Superintendent to Start 
Minneapolis Agency 
Russell E. Whitesel, for some years 
an insurance manager in the Northwest 
and previously a _ superintendent of 
schools in that part of the country, has 
been appointed agency manager for the 
Continental Assurance for Minnesota 

with offices in Minneapolis. 

Born in Indiana in 1895 Mr. Whitesel 
went to Indiana State where he hung up 
a record in football and baseball as well 
as scholastics. In 1913 he went to Bene- 
dict, N. D. and was high school principal 
for three years. 

Two years in Butte as superintendent 
of schools, then five years in Max, : 
in similar capacity, and then Mr. White- 
sel joined the Travelers, two years later 
becoming agency supervisor for North- 
western National with promotion shortly 
after to the educational directorship. In 
1930 agency managership was offered 
and accepted with the Central Life of 
Iowa. In 1933, opportunity opened for 
three-state development of the Farmers 
Auto Co. in which relationship a selling 
force under fifty district managers was 
acquired, which now becomes a nucleus 
for life insurance production. 





MADE STATE MANAGER 
J. Bryant Johnson has been made state 
manager in Oklahoma for the Business 
Men’s Assurance. He was formerly man- 
ager in Little Rock, Ark. 





effective May 31, in order to devote his 
time to personal production for the 
Northwestern Mutual, and his hobbies, 
horticulture and farming. 


HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 













Omaha 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 





Telephone BEekman 3-5656 
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Ice 
CARL L. ODELL 
te 
Following the retirement of Col. G. E. 
ee Humphrey as president of the Hercules 
vIGR. Life, Allstate Insurance Co. and Allstate 
Fire, which are subsidiaries of Sears, 
Former Roebuck & Co., Chicago, Carl L. Odell 
art has been elected president of those com- 
panies. He had been a successful Chi- 
e years cago insurance broker for some years and 
Gon was elected vice-president of the All- 
: State when it was organized. He also 
ent ot was an important factor in organization 
try, has of the Hercules Life which acquired the 
for the reinsurance contract covering the busi- 
nnesota ness of the former National Life of the 
CS. A 
ta Walter E. Webb was elected vice- 
Vhitesel 


president and a member of the boards. 


o 
| NA aatanees to put fathers in a 


> Bene- Mr. Webb was for years vice-presi- 
dent of the National Life of the U. S. A.; 








rincipal : - - . e 
continued with the receivership of the b ad 
company and joined the Hercules when uying moo 
tendent the reinsurance agreement became ef- 
‘ N. D. fective. 
White- W. N. Lowe was for seventeen years , Ts . ral » hav b 
rs later | in various Sears, Roebuck operating di- For nearly four years, Roses and Union Central agents have been 
— visions and went with the Allstate when " . 
Shortly it was organized. He also bec: 3 _ . oy : . ° . ' 
ship. In lanadion of the Nese. vides sei Drums—Union Central Life's well- quick to capitalize these programs for 
Loge The Hercules has been successful in 
ie ot conserving the business of the old Na- . m radi -ovram—has . . diiiiata — 
ned for tional Life of the U.S. A. The Allstate known radio program—has helped to their own interviews. And their suc- 
— and Allstate Fire have made very good | | f fatl : I ‘ 
, selling progress since organization. jut thousands oO athers in a Ouyln Seer , ‘ tod 3 re calec 
on ta og Resse Anny oes ] 8 cess has been reflected in more sales. 
nucleus ley : ce Oe al snter- ‘ . : : 
- ee ee ee mood for life insurance. Daniel Stark 
; he In 1935, for example. 12.8% more 
R G. L. DYER’S 25TH ANNIVERSARY himself, between the acts of each stir- 
de state , . ‘i ife insurance was sold by Uni Cen- 
sine General Agent for Columbian National ° . ; aed a srenasive sales life insurance was sok yy Union Le 
> in St. Louis for Quarter Contry " ring drama. gives a persuasive sales anmine 
xeorge L. Dyer has completed his . ss ° al avente : j 934. 45. Oo 
enty-ith year as general agent bere talk in miniature on the Multiple Pro- tral agents than in 193 »-7/0 
P for the Columbian National Life of Bos- F . ‘ Pr : 
i “s ton, Mass. For eighteen years he was tection Plan. this was Multiple rotection. 
on ies one of the leaders of the company’s Na- 


tional Star Producers Club and was its 
irst president. In 1917 he served as sec- 
retary of the National Association of 
Life Underwriters and was chairman of 
the Members Conference of the St. Louis 


Chamber of Commerce in 1921. He is a 
director of the St. Louis Council Boy 
Scouts of America; the St. Louis Public- 
ity and the Lay- 


—— 

, Ine. 

it 
Convention Bureau; 

is City man’s Retreat League and the Catholic 

—— Club of St. Louis, 

—_—_—_———— 


SS Insurance Company 


Forrest L. Morton, estate taxation au- 


. ; thority and in charge of the New York CINCINNATI 





1S Life’s Park Avenue branch in New York 
LV’ Cit - “ aaa : : "a " 

ity, will address the Life Supervisors 
YORK Association of New York at its luncheon 
6 Meeting on Tuesday at the Governor 


— Clinton Hotel. 
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PRINTING DIRECTORS’ PICTURES - son, Jr., vice-chairman of Inland Steel 
One of the most striking and effective Co.; Charles A. Cannon, president of the 
advertisements which has ever been run Cannon Mills Co.; and Nathaniel I. 


by an insurance company was the two- Ayer, treasurer of the Cabot Manufac- 
page spread of the New York Life in turing Co., textiles, are members. In 
the New York Times Magazine of last fact, there is not a person on the board 
Sunday. The left hand page consisted who has not the personal confidence of 


of pictures and identities of the New many people, some of many thousands 
York Life’s board and the right hand of people. 
page consisted of President Thomas A. That it is an active board in every 


Buckner’s comments on the ninety-first sense of the word may be gauged by 


annual financial statement of the com- the numerous trips Mr. Hoover has 


pany, which at the close of 1935 had made from his California home to at- 
2,672,636 policies in force, giving pro- tend meetings. Each director serves on 
tection of more than $6,620,800,000 to at least one of five general committees 
homes, families and business interests, which meet regularly to consider every 
and which has assets of about two and phase of the company’s business. Two 
a half billions of dollars of these committees meet as often as 

The board of the New York Life is twice a week. Through their work on 
extraordinary in every sense of the word. committees, as well as at the regular 
It consists of twenty-five men, many of monthly meetings of the board, the di- 
national reputation. On the board are rectors keep in close touch with the 
a former President of the United States, personnel and conduct of the company. 
Herbert Hoover, and Alfred E. Smith, [ft js public service in its finest sense 


who ran for President and for a num-_ ag directors receive no. salaries, their 
ber of years was Governor of this state. only compensation being modest fees for 
Two presidents of leading universities attending meetings. 

are members. They are Nicholas Mur- In the opinion of this paper the New 


ray Butler of Columbia and James Row- 
land Angell of Yale. George B. Cortel- 


you, former Secretary of the Treasury, 


York Life performed a splendid service 
for insurance in printing pictures of 
these directors, calling attention of the 
public to the fact that the country’s 
busy leaders so conscientiously and will- 
ingly contribute their time, experience 
and advice in the service of policyhold- 


and Arthur A. Ballantine, formerly an 
important member of the Roosevelt Ad- 
ministration, and a member of one of 
the city’s leading law firms, are on the 
board Another member is nry 7: " 

ae —_- * Henry ers. There are many other fine boards 


Brucre, president of the country’s larg- : : 
= stig in the insurance business, and the reason 


st savings bank ie Bowery of Ne " a : ‘ 
ank, the Bowery of New there are boards of such distinction 1s 


York, and a former officer of one of 3 é —_ 3 
; , sata ; because insurance is held in such high 
the great life insurance companies. . 
P esteem by the nation. 


The banking world is represented by 


such personalities as Percy H. Johnston, 


. . : » op Joseph A. Riordan. veteran insurance 
chairman of the Chemical Bank & Trust P : 


agent of Harrison, N. J., has been elected 


Co. and Mortimer N. Buckner, chair- chairman of the board of directors of 
man of the New York Trust Co.’s board. the West Hudson County Trust Co. of 
From the railroad world comes Hale Harrison. He was one of the organizers 


of the bank and served as vice-president 
: he 3 for over thirty years. He has been act- 
cific; from advertising, Frank Presbrey, jing president for the last three months. 
chairman of the Frank Presbrey Co.; a 
from real estate, Robert E. Dowling, Thomas I. Parkinson, president of the 
president of the City Investing Co.; Equitable Life Assurance Society and 
from the mercantile division, Percy S. also president of the Chamber of Com- 
: merce, State of New York, was guest 
speaker yesterday at the Advertising 
department store, R. H. Macy & Co, Club of New York. His subject was 
Inc.; from the radio, General James G. “Representative Responsibility.” 


folden, chairman of the Southern Pa- 


Straus, president of the nation’s largest 


Harbord, chairman of the Radio Cor- * * * 

poration of America. A number of out- H. M. Holderness, vice-president and 
in business. including director of agencies for the Connecticut 
Mutual Life, who is on a trip to the 
Pacific Coast field, is expected to arrive 
o WL 2. -TR >: — - + ‘ x 
ing, Milliken & Co.; Edward L. Ryer- jn Los Angeles February 28. 


standing figures 
Gerrish H. Milliken, president of Deer- 
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S. VAN SCHAICK 


Superintendent L. H. Pink of the Ney 
: Department has 
George S. Van Schaick, f{ 
Superintendent, im i 
possibilities of reorganizing 


J. Elliott Hall, 


a man born on Leap Year has a birth- 
1933, particularly the — Morten 


Sch: Lick has sss pri acticing 
. Y., and has madc 


agent in Seattle, 
J to ~ York City. 


who is president of the 


and principal speaker at the meeting A. L. Kirkpatrick, 


go Journal of Commerce, t 


Larry Doyle, of the claims 
of the Massachusetts Bond- 
also spoke, his sub- 
“Underwriting and Sales 


Palmer’s views before the 
ing & Insurance Co., 
_ Melvin H. Leonard, general agent, Na- 
tail the se rvice of the deine department 
in its contact_with policyholders having 
Jos. E. Joseph of the Ocean Ac- 
cident & Guarantee, was elected a mem- 
ber of the board of directors, i 
H. B. McElrath of ; 
recently resigned as director. 
Hanson, of Cass & Johansing, president 
of the club, presided at the meeting. 


Lewis P. Mansfield, 
sociated with the bond department of the 
P ‘rudenti: il insur; ance Company of — 


who has been as- 


ment as treasurer of the 
Francisco and its affiliated ¢ com- 
, and will assume 
that chy on March 1. 

appointed to the Prudential staff on ies 
4, 1928, and on January 1, 


Miss Louise Withers, step-daughter of 
Philip St. George Cooke, secretary of the 
Life Insurance Company of Virginia, was 
married last week to William Ellyson, 


mond News Leader. 
bride away at the ceremony performed in * 4 a 
i i 5 epi ; R. J. sero aay) —— sident of 
where General Robert J 
Davis worshipped during the casuz may de partment, was in L os : An- 
5 a brie f visit with . 


Miss S. Alberta Stutsman, secretary of : x 
the direct mail and prospect bureau o J. Frank Barr, vice-president and sup- 
erintendent of agents, Kansas City Life, 
q ing his thirtieth year with the 
ber of the Life avo he was the 
talk on the work of her Bureau before 


A. L. Hunt, managing director 
Wesleyan & General, 
fifty years of service with the society. 


Swampscott ~ October. 
L.A.A. member is Ward Phelps, consult- 


; S has just completed 
ant of the Life Insurance Sx 


Reinsurance and of the North been in "California « ona trip to the "Pace 





in an heanins last week on a visit * with 
California representatives 


found Coast condi- 
tions improved. 
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Morris L. Ernst 
If there is any with a 
baffling, 


one more per- 
contradictory 
town than that of 
New York lawyer, or 
affiliations and representa- 
odds other, | 
him; yet, he is 
through life 
except of 


plexing, person- 
ality in this 
L. Ernst, a 
enthusiasms, 
more at 


Morris 
with 
each 


tions with 


have never met and, 
consistent sails 

with surprising little 
a professional nature. 
the 


causes” 


and along 
friction, 
A born advocate, 


a protagonist to core, he loves to 


fight for “lost and sometimes 
without a fee. 

To call him a 
only part of the role he 
is a literary man with a_ considerable 
output of books to his credit. They are 
about serious subjects covering a wide 
range; and, yet, he writes love stories 
for magazines of national circulation 
under his own name and has written 
editorials and other newspaper matter 
which has been syndicated under an- 
other name. He is a public official and 
has frequently been called into consulta- 
tion by two Governors of this state and 
by the Insurance Department. He is an 
authority on real-estate mortgage cer- 
tificates and titles and on banking. He 
is counsel for the magazine The New 
Yorker; for The American Newspaper 
Guild, the organization of newspaper 


lawyer is to designate 
plays. He also 


editors and reporters which has to do 
with regulation of hours of labor as well 
as wages. He is also counsel for the 


. — s Union and has 
gehts for birth control. 
friends include many 
radicals, and he 


heenienn Civic 
been counsel in 
His most a ard 
newspaper liberals and 
is a member of that crowd of “high 
brows” known as the Algonquin Club 
set, which includes Heywood Broun and 
Franklin P. Adams, columnists; Alex- 
ander Woollcott, writer, critic and radio 
star; and George S. Kaufman, the play- 
wright. 

The president of one of the leading 
insurance companies of America and one 
of its chief vice-presidents are two of 
his close friends; and he has sat in as 
counsel with insurance company repre- 
sentatives on real-estate mortgage and 


ether matters. He has represented 
Mayor La Guardia and Governor Leh- 
man in governmental proceedings and 


his office was special representative of 
the United States Government in a tax 
proceeding against Charles E. Mitchell, 
who was president of the National City 
Bank. Likewise, he has represented a 
number of Wall Street outfits at various 
times as a lawyer, and one of the clients 
of his office was the present Secretary 
of the Treasury. In Washington he has 
an entre into offices of dozens of lead- 
ng public officials. 

It will thus be seen that here are a 
Combination of interests extremely dif- 
cult to reconcile. It is because of the 


ss ups he has had with the New York 
tate Insurance Department and some 
recent consultations with him by insur- 


ance people in the real-estate mortgage 

















situation that this page is writing about 


Ernst and his activities 

To be more specific ‘about facts in 
his career: 

Ernst is a graduate a, Williams Col- 
lege. He studied law at New York Law 
School at night and was admitted to the 
bar after a career in the business world. 
That experience included manufacture of 
men’s shirts in a plant near the Gowanus 
Canal in Brooklyn. He also for a time 


ran a furniture instalment business. 
After being admitted to the bar he 
linked his legal destinies with three 


young men—that was twenty years ago 

and they are still partners. Name of 
the law firm is Greenbaum, Wolff & 
Ernst. There are two Greenbaums and 
they are sons of a judge. 

When Franklin D. Roosevelt was Gov- 
ernor of New York he appointed him 
on the banking board of this state, and 
he was re-appointed by Governor Leh- 
man. This board consists of four bank- 
ers and four representatives of the pub- 
lic. 

The banking board has been a decid- 
ed success. No savings bank has failed. 
The board recently put down a rule that 
a savings bank could pay to depositors 
only a certain percentage of interest. 
Some of the banks thought that this was 
too little as they were in a position to 
pay depositors more. The board, how- 
ever, felt that even the best managed 
institutions at times should not be al- 
lowed to pay too much interest when 
institutions not so thriftily managed 
can not compete, and thus might fail; 
in the situation which would follow the 
better institutions might become embar- 
rassed, too. No new bank can be opened 
without the consent of two-thirds of the 
banking board. The board, by the way, 
has the power to throw out a banker 
whose practices are against public in- 
terest and the safety of depositors. It 
has not used this power, however. 

Mr. Ernst was called into consultation 
about the guaranteed mortgage situation 
some years ago; and drafted the 
Schackno bill, which prevents minorities 
from blocking reorganization of certifi- 
cate issues. 

After the New York Department took 
over many of the mortgage companies 
Superintendent Van Schaick appointed 
Greenbaum, Wolff & Ernst counsel for 
seven companies, three of which. were 
the New York Title, Lawyers Title and 
Home Title of Brooklyn. Later, the 
firm withdrew from all the detail work 
which had been given to it by the Su- 
perintendent and merely continued to 
carry on the Appellate work. One of 
the principal cases was taken to the Su- 
preme Court. This was Abrams versus 
Van Schaick. 

After the legislation which resulted 
the mortgage commission and the nam- 
ine of members of the commission the 
Ernst firm was retained by the mortgage 
commission to take all the Appellate 
cases. Later, the N. Y. Insurance De- 
partment was relieved of a large part 
of its responsibility in mortgage matters 
by the mortgage commission as the com- 


mission was given authority to work out 
certificate holders’ rights. In connection 
with the mortgage commission the firm 
has been working on Appellate matters. 

During the administration of George S. 
Van Schaick Ernst at the suggestion of 
Governor Lehman drafted two bills for 
the New York State Insurance Depart- 
ment. One of them was passed and it 
resulted in the naming of an advisory 
board for the Superintendent. On the 
board are some former New York State 
Superintendents. They are Messrs. W. 
H. Hotchkiss, Jesse S. Phillips, Col. 
Francis S. Stoddard, Jr., and James A. 
Beha. 

Mr. Ernst’s first contact with George 
S. Van Schaick was made through Sam- 


uel R. Feller, then first deputy of the 
Department. Mr. Feller had met Mr. 
Ernst in the series of conferences dur- 


ing the banking moratorium. 

Mr. Ernst, by the way, believes that 
some day there will be an insurance ad- 
visory board something like the banking 
board. He feels that such a board should 
consist of four or five outstanding insur- 
ance men and about the same number 
of prominent laymen, all of whom would 
likewise stand well in the commonwealth. 

Mr. Ernst’s books include “Hold Your 
Tongue,” which has to do with the laws 
of slander and libel; “To The Pure,” a 
history of the literature of censorship; 
and “America’s Primer,” which is an 
answer to the book, “Russia’s Primer.” 
He has written a book on the movies 
and is now writing one on the Consti- 
tution of the United States. 

During the three months of Summer 
time Mr. Ernst forgets New York and 
his legal, literary and other metropoli- 
tan activities; and retires to his place 
in Nantucket, where he sails boats and 
builds furniture. He is a good sailor 
and an expert wood craftsman. 

* * * 


Reading One’s Obituary 

There are not many men alive who 
have read their obituary and one of 
them is Henry A. Yates, vice-president 
of the National Union of Pittsburgh, who 
was surprised on Thursday morning of 
last week to read in a daily paper that 
he had passed away in Texas. The paper 
which printed the erroneous story has 
the sympathy of other papers because 
in every newspaper man’s mind there 
lurks the constant fear that he may write 
a story some day about a man who is 
not alive, but thinks he is; or that a 
mistake in identity may result in his 
writing a story about the wrong man. 
Most newspapers have folders contain- 
ing manuscripts which are sometimes 
held over for months before publishing 
them. Canny editors before printing 
these manuscripts will write a letter to 
learn whether or not the author is still 
in the land of the living. The author 
may have died since sending in the 
manuscript and sometimes these deaths 
are abroad or in out of the way places 
and “get by” unnoticed. 

In the case of Mr. Yates the news- 
paper which published his obituary had 
received a wire from its accredited cor- 
respondent that he had died and, there- 
fore, accepted the message as factual. 
It developed that a man named Charles 
Hale had died in Texas and the repor- 
ter got mixed up on identity. Just one 
of those unfortunate things which hap- 
pen in the newspaper business occasion- 
ally. 

* * * 
And/Or Reaches Punch 

A. P. Herbert’s one of the world’s 
outstanding humorists, has entered the 
controversy over the use of the expres- 
sion “and/or” in insurance policies, legal 
documents, etc., and in a recent issue of 
Punch takes some shots at expressions, 
Latin in origin, such as ultimo or ult. 
instant or inst., proximo or prox., idem 
and so on. 

This has 
Insurance 
comments in part: 

“Mr. Herbert rightly condemns the 
use of fulsome language where an equal- 
ly polite and informative expression would 
attain the same object in fewer words. 
Yet it may be borne in mind that com- 
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Does Italy Plan an Institution Like 


London Lloyd’s? 

According to some foreign 
Italy plans in Trieste an orga 
capitalists for the purpose of 
insurance similar to that of 
London. The 
its origin because of the 
planned by the League of Nati 
threatens to close the insurance 
of other countries to Italy, anc 


movement is said 


dispatches 
lization of 
furnishing 
Lloyd's, 
have 
sanctions 
ons, which 
e markets 
1 financial 


circles in Trieste are said to be consid 
ering it very seriously 
* * * 
David Cogswell to Write About 
Europe 
One of the best of the corresp mdents 
of insurance newspapers is David Cogs 
well of the Des Moines Register and 
Tribune. About April 1 he is going t 


Europe where he will spend s 


in London, Paris and Berlin 
write articles abroad for the D 
Register and Tribune and fi 
magazines. 

* * * 


ix months 
He will 
es Moines 


rr several 


French Yearbook Out 


L’Annuaire des Societes d’A 
the French vearbook of 
appeared and can be ordered 
Semaine at the price of 75 
foreign countries. 


insurance, 


ssurances, 
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Somewhat enlarged, every care has 
been employed to give complete and ex 
act information Insurance legislation 
has been completely revamped = and 
brought up to date Addresses of the 
companies, brokers, agents and experts 
for the arbitration of losses likewise hav: 
been examined as to their exactness 

i * * * 
Companies Stay in Danish Market 


The number of foreign 


insuré 


ince com 


panies in the Danish market is now 102; 
it was 109, but due to the higher depots, 


which were increased from 50, 
000 crowns (1 Danish crown 
$0.2236). Seven companies 
astonishingly small number. G 
much larger number of foreig 
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Insurance Census 
Chiefs of Service 


JOHN M. RAE & MILTON W. MAYS 





Both Have Won University Honors; 
Mays Has Made Research of Fire 
Insurance Rating 
chief statistician of the 
Department of Commerce’s census of 
business, now under way, has two un- 
usually able assistants who are the prin- 





F. A. Gosnell, 


FRED 


A. GOSNELL 


cipal men in the organization dealing 
with the insurance phase of the census. 
They are John M. Rae, chief of finance, 


insurance and business services of the 


1935 census; and Milton W. Mays, as- 
sistant chief of those services. Their 
careers follow: 
Their Careers 
Mr. Rae was graduated with honors 
from the University of Wisconsin in 
1923, majoring in economics. He was 


graduated with high distinction from 
Harvard Graduate School of Business 
Administration, Cambridge, and is a 
former member of Harvard Business 
Review Board. For several years he 
was in the financial field on the Pacific 
Coast. He came to the Census Bureau 
from Securities and Exchange Commis- 
sion, where he held an expert position 
as security analyst. 

Mr. Mays was graduated from 
versity of Pennsylvania with the follow- 
ing degrees in insurance: Bachelor of 
Science in Economics, Master of Busi- 
ness Administration and Doctor of Phil- 
osophy. He is the author of numerous 
articles and of several publications, the 
most recent of which is a dissertation 
on fire insurance rating systems entitled, 
“Fire Insurance Rating in Pennsylvania.” 
Prior to the time he assumed his pres- 
ent position, he was research statisti- 
cian for the W.P.A. in Pennsylvania. 


Uni- 


DISTRIBUTING MISSOURI FUNDS 

Circuit Judge Nike G. Sevier of the 
Cole County (Mo.) Circuit Court has 
taken steps to pave the way for the final 
winding up of the old Hyde 10% rate 
reduction case by entering a number of 
orders for the distribution of the $2,700,- 
000 of excess premiums inpounded by his 
court in connection with that particular 
litigation. He entered several orders in 
that case and also in regards to the dis- 
tribution of the $1, 500,000 of premiums 
held by his court in connection with the 
case involving thirty-seven companies 
affected by the state court litigation in 
regards to the 16-2/3% rate increase of 
June 1, 1930. 





Fewer Local Agencies 
In N. Y. Suburban Field 


EIGHT COUNTIES TOTAL 1,938 





Figure Was 2,116 in 1932; Suburban Pre- 
miums Showed Increase of 11/2% 


in 1934; Report on Rating Work 





Slowly the number of local agents in 
the territory of the Suburban Division 
of the New York Fire Insurance Rating 
Organization is decreasing. According 
to the annual report of Deputy Manager 


W. H. Geyer to the governing commit- 
tee of the New York Fire Insurance 
Rating Organization, there were 2,116 


agents in 1932 in the eight counties in 
the suburban field and last year the 
number had been reduced to 1,938. At 
the close of 1934 there were 1,959 agents 
in this territory. The largest reduction 
came in Queens County, which had 531 
agents in 1934 and 520 last year. West- 
chester County showed a reduction of 
three agents, dropping from 512 to 509. 
Nassau County provided the only in- 
crease in agents, the total rising from 
368 to 371. This is still considerably 
under the total of 424 for this county 
in 1932. 

Putnam County, which had eighteen 
agents in 1932, now has seventeen, a re- 
duction of only one in four years. Rock- 
land County shows as steady a trend, 
with fifty-nine agents now, compared 
with fifty-eight in 1932 and sixty-one in 
1934. Suffolk County suffered a loss of 
four agents last year and now has 273. 
In 1932 the total was 283. Richmond 
County has 117 agents, the same number 
as in 1934, but seven below the total 
for 1932. 

At the close of 1935 the records of the 
Suburban Division show a total of forty- 
seven general agents, thirty-four having 
jurisdiction over the entire territory for 
sixty-two companies, eight having juris- 
diction only over the Long Island sec- 
tion of the territory for fifteen compa- 
nies and five having jurisdiction only 
over the mainland counties for six com- 
panies. There are 192 suburban head 
agencies representing 331 companies. Of 
the suburban head agencies sixty are 
located in Manhattan representing sev- 
enty-eight companies; 116 in Brooklyn 
representing 223 companies, and sixteen 
in Long Island City representing thirty 
companies, 

Premium Returns 

Premium returns from suburban terri- 
tory in 1934, the latest year for which 
complete figures have been compiled, 
amounted to $15,525,274, an increase of 
$1,606,594, or 11.5%. Of this total $11,- 
155,476 was written at local agencies and 
$4,369,798 at other than local agencies, 
including home office counters and met- 
ropolitan, general and suburban head 
agencies. As an illustration of the trend 
toward the writing of a larger percent- 
age of premiums at other than local 
agencies comparative figures for 1925 


Reinsurance 
Managers ond 
Intermediaries 


1932 may be cited. In 1924 local 
wrote $11,501,370 and _ other 
sources $3,504,512. In 1932 the local 
agents wrote about $360,000 more, or 
$11,860,952, whereas the volume written 
at other than local agencies increased 
over $600,000 to $4,142,712. In 1934 the 
agents handled $11,155,476, or around 
$700,000 less than in 1932, while, on the 
other hand, the non-local agency sources 
actually increased their writings another 
$200,000 to $4,369,798. The record total 
for home office counters and metropoli- 
tan and general agencies was $5,222,088, 
established in 1930, while the local 
agents’ record figure was $14,652,469, 
reached in 1929. 

A total of 145 newly established agen- 
cies were approved in 1935, against 154 
in 1934 and 237 in 1932. Companies rep- 
resented in these newly established 
agencies numbered 328 last year, com- 
pared with 334 in 1934 and 446 in 1932. 
\ppointments withdrawn from previous- 
ly approved agencies amounted to only 





and 
agents 


411 last year, against 503 in 1934 and 
817 in 1932. Approved agencies retiring 


from business also showed a sharp de- 
cline. The total was 166 last year, against 
229 in 1934, 266 in 1933 and 384 in 1932. 

Commenting upon work of the Subur- 
ban Division Mr. Geyer said in his re- 
port: 

Rating Department 

“The Simplified Mercantile Schedule 
has been applied to Rockland and Put- 
nam Counties and to about half of Suf- 
folk County, in conjunction with the 
work of completely rerating those areas. 
As a result five new card tariffs were 
published, increasing to seventeen the 
number provided for those areas entire- 
ly rerated and reducing to thirty-six the 
number of book tariffs in effect for the 
remainder of our field. This work re- 
quired 12,141 surveys, including inspec- 
tions for two additional Suffolk County 
card tariffs now being prepared for pub- 
lication. 

“Other necessitated 


rate revisions 


8,752 inspections, and revised rates were 


promulgated on 16,961 risks, including 
the rerating of Brentwood, Buchanan, 
East Setauket and Glenville for change 











J. A. Kesey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


at $623,574.46 in the above are 


Bonds & Stocks valued on New York Insurance Department Basis. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Grorce Z. Day, Ass’t. General Agent 


| U. S.—Statement December 31st, 1934 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 
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to protected classification and the rerat- 
ing of all schools and institutions to 
accord with schedule revisions. 

“The sprinklered risk department re- 
ports fourteen new equipments installed; 
total number of risks now rated under 
sprinkler schedule 430; total number of 
risks with partial or sub-standard equip- 
ment for which an allowance is made jn 
the rate, 134; total number of risks with 
partial or sub-standard equipment for 
which no allowance is made _ in sate, 
ninety-four; or a total of 658 wholly or 
partially sprinklered risks throughout the 
territory.” 


N. J. AGENT'S PROGRAM 





Withers, Bair and Greene to Speak at 
Mid-Year Meeting Next Thursday 
and Friday at Trenton 


The New Jersey Association of Under- 
writers has issued its for the 
semi-annual meeting March 5 and 6 at 
Hotel Stacy-Trent in Trenton, N. J. On 
next Thursday 


program 


evening the executive 
committee, vice-presidents and secretary- 
treasurers of advisory boards will meet 
and on Friday the regular convention ses- 
sions will be held. Feature speakers will 
include Carl K. Withers, Commissioner 
of Banking and Insurance of New Jer- 
sey; W. W. Greene. president of .the 
Casualty Actuarial Society, and Kenneth 
H. Bair, president of the National Asso- 
ciation of Insurance Agents. These three 
will speak Friday afternoon following 
luncheon. 

Following a reception Friday morning 
the business session will start at 10.15 
o’clock with the report of President Ed- 


ward M. Schmults. Next in order will 
come reports from the following: Alan 
V. Livingston, secretary- -treasurer; Her- 


bert A. Faunce, executive committee; 
Charles E. Meek, Jr., membership com- 
mittee; Harry L. Godshall, legislative 
committee; William F. O’Brien, publicity 
committee, and C. Stanley Stults, a(lvis- 
ory committee. Frederick A. Tetor will 
give a talk on appraisals as a part ol 
agency service. and Walter A. Schaefer 
and George J. Simpson will close the 
morning session with a skit on meeting 
non-agency competition. 





Commercial Union Opens 


Baltimore Service Office 


United States Manager F. W. Koeck- 
ert of the Commercial Union announces 
the appointment of H. M. Gibbs, Jr., as 
special agent for Baltimore and the Dis- 
trict of Columbia as of March 1. Mr. 
Gibbs, who was formerly special agent 
for part of Philadelphia with the North 
America group, has had a well grounde 
insurance training and is qualified | to 
handle properly the group’s growing in- 
terest in the important cities of Balti- 
more and Washjngton, D. C. His office 
will be located in the Garrett Building 
at Baltimore. 
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Mass. Governor Aims 
To Force Lower Rates 


COMPANIES REFUSE HIS PLEA 
Hold Experience Does Not Warrant 
Further Reductions; Conference 
To Be Held on Monday 


There is no justification for a 10% 
horizontal reduction in Massachusetts fire 
rates because of the favorable experience 
jor the last two or three years, according 
jo William H. Winkley of the Boston 
Board of Fire Underwriters and Ralph 
Sweetland of the New England Fire In- 
surance Exchange. Answering the re- 
quest of Governor Curley for such a de- 
crease in insurance rates they state in a 
written reply that the experience of at 
last five years should be taken when 
determining whether rate changes were 
warranted, and that the five year experi- 
ence of Massachusetts does not warrant 
any such general reduction in premium 
charges. Besides they nointed out that 
reductions amounting to around $600,000 
in premiums had been made in specific 
rates where conditions warranted. 

In their communication to the Govern- 
or Messrs. Winkley and Sweetland said 
in part: 

“First of all, we have pleasure in ad- 
vising you that in 1935 alone approxi- 
mately 109,050 reduced rates were made 
effective on Massachusetts property by 
our organizations. 

“The method of rate making in use en- 
courages improved construction and pro- 
tection and the removal of hazards, so 
that the property owner is in a position 
to obtain rate reductions by making his 
property as free from fire hazard as may 
be feasible. 

“Fire insurance companies must obtain 
adequate rates in order to maintain their 
solvency and it need not be stated that 
solvency and dependability of insurance 
are vital to commerce and industry, es- 
pecially to the great bulk of the smaller 
property owners.” 


Rate Level Down 11 Cents in 
Five Years 


Commenting upon the losses of the 
past five years, the letter to the Govern- 
or pointed out, further: 

“Notwithstanding, the unprofitable 
record (of these five years) the orderly 
and customary review and revision of in- 
dividual rates that is constantly going on 
resulted in reducing the average rate in 
Massachusetts from 84.03 cents in 1929 
to 73.02 cents in 1934. This reduction in 
the average rate was not because the 
average was too high under conditions 
currently existing but rather was due in 
very large measure to improved con- 
struction, or improved protection, or the 
removal of hazardous features or expos- 
ures. This systematic and continuing 
recognition of improved conditions as 
they occur in properties all over the 
State has resulted in a reduction in the 
average rate for fire insurance in Mass- 
achusetts from $1.03 in 1914 to 73.02 cents 
in 1934, a decrease of slightly more than 
29 per cent.” 

A second conference with insurance 
representatives was held on Monday by 
Governor Curley and again it was point- 
ed out to him that low fire losses for a 
couple of years should not form the basis 
for a permanent change in rates. Writ- 
ing to Insurance Commissioner Francis 
J. DeCelles after the conference the 
Governor said insurance companies are 
aiming to increase their dividends at the 
expense of policyholders and that steps 
should be taken to curb fire insurance 
underwriting profits.. He directed the 
Commissioner to call another conference 
of insurance company executives for the 
Purpose of discussing a plan for the es- 
tablishment of a fire insurance rate-mak- 
ing bureau within the Massachusetts In- 
surance Department, unless the compan- 
les take the initiative in meeting his de- 
mands for a 10% rate reduction. This 
conference with all company representa- 
tives will be held next Monday after- 
hoon at 2 o'clock. 





For Losses Due to Maracaibo Riots 


American, European and Venezuelan 
fire insurance companies with policies on 
property destroyed during the rioting in 
Maracaibo, Venezuela, in December last 
have all taken the position that they are 
not liable for damage, having regard to 
the circumstances under which these 
losses have arisen, unless the assured 
also had coverage against riot and civil 





All that is left of the Casa Azul in Maracaibo, Venezuela. 


commotion, in accordance with the terms 
of the fire policies. Over twenty assured 
carried fire policies with a total liability 
of around $900,000. Only three of these, 
however, carried additional coverage 
against the riot and civil commotion risk. 
Fire insurance written in Maracaibo was 
under the F.O.C. (Fire Offices Commit- 
tee of London) form which has stricter 
provisions against liability for losses 
arising out of riots, rebellions and revo- 
lutions than the New York Standard 
Fire Policy. 

The fire form held by those assureds 
who suffered fire losses in Maracaibo 
contained the following provision: “The 
insurance does not cover (d) loss or 
damage occasioned directly or indirectly, 
proximately or remotely, by or through, 
or in consequence of, or contributed to, 
by— 

“(2) Invasion, act of foreign enemy, 
hostilities, warlike operations, riot, civil 
commotion, rebellion, insurrection, mili- 
tary or usurped power, or martial law: 
and if any claim is made under this in- 
surance the insured must prove to the 
satisfaction of the company that the loss 
or damage arose independently of and 
was aot occasioned direcily or indirectly, 
proximately or remotely, by or through, 
or in consequence of, or was not con- 
tributed to by any of the said events or 
occurrences, and in default of such proof, 
the company shall not be liable for such 
loss or damage or any part thereof.” 


Dargan Back From Venezuela 


J. T. Dargan, Jr. of the firm of Dar- 
gan & Co., Inc., well-known insurance 
adjusters of New York, has_ returned 
from Venezuela where he represented 
the major part of the insurance on prop- 
erty involved as a result of the losses 
sustained during the rioting occurring in 
Maracaibo in December last. He made 
the round trip by plane 

Serious rioting broke out in Maracaibo, 
during which many commercial establish- 
ments in the business section of the city 
were looted and destroyed by fire, fol- 
lowing the death of the aged President 
Gomez who had ruled with an iron hand 
for twenty-seven years. The authorities, 


apparently, were unable to cope with the 
situation due to which law and order 
broke down. Looting was rampant, and 
a grim spectacle was presented in the 
remains of one of the destroyed build- 
ings in which fifteen rioters had been 
burned to death. 

Mr. Dargan says that thirty-two mer- 
chants have presented claims to the 


This large mercan- 
tile establishment, owned by the Bank of Venezuela and insured for $125,000, was 
destroyed by fire during the rioting in December. In the right foreground are local 
militiamen guarding against looting and further disturbances. 


Venezuelan government for losses suf- 
fered by them through looting and en- 
suing fire during the rioting, the outcome 
of which is awaited with interest by all 
concerned. ; 

Mr. Dargan upon his return advised 
the underwriters that he thinks law and 
order now prevail in Venezuela. While 
minor disturbances may be expected un- 
til the general elections take place in 
April, he believes there is little likelihood 
of a repetition of the looting, pillaging 
and incendiary fires which occurred in 
Maracaibo other than with respect to 
properties of the deceased Dictator 
Gomez’s family, relatives and official sup- 
porters. 

Few people realize that Venezuela is a 
rich country in natural resources with 
the government having no national debt, 
and assessing no realty or personal taxes, 
government income being derived entire- 
ly from taxes on oil and other commod- 
itics. 


N on-Affiliated Cas s 


Organized in San Francisco 
After a long seriod of discussion as to 
agreement on standard rates and com- 
missions, a number of non-affiliated com- 
panies composing the California Insur- 
ance Bureau of San Francisco have 
agreed on a scale. The commission scale. 
approximately 5% more than that of the 
Board scale, applies only to risks in the 
city and County of San Francisco, effec- 
tive on policies dated April 1 and there- 
after. It was also decided that following 
April 1 maximum deviations from Board 
rates were not to exceed 20%. The Cali- 
fornia Insurance Bureau of Los Angeles 
has had a similar plan in operation for 
some time. 


RULES ON COMMISSION DIVISION 

The Massachusetts Insurance Depart- 
ment has advised an inquiring broker 
that under the terms of the law a broker 
may divide his commission with other 
brokers or agents who are licensed to 
represent the same company which he 
acts for, but not with other agents, 
whether licensed or not. 








NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 
“I have always considered the National 
Union one of the finest companies an 


agent could represent.” 
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Marooned Engine Held Not Lost; 


Lower Court Decision Reversed 


The receiver of the Montborne Lum- 
ber Co., which operated a short logging 
railway in the State of Washington, sued 
the North River on a fire policy cover- 
ing a Shay locomotive which it alleged 
was damaged by fire and by the collapse 
of bridges to the amount of $15,000. The 
locomotive itself was untouched and un- 
damaged by fire, but it was so isolated 

y a forest fire which had destroyed 
bridges that it would cost all it was 
worth to rebuild the bridges so as to 
make the locomotive accessible for use. 
The Federal District Court for western 
Washington (18 F. Supp. 394) held the 
locomotive was useless and awarded the 
lumber company its stipulated value of 
$7,000. 

This award the Ninth Circuit Court of 
Appeals has reversed, North River v. 
Clark, 80 F. (2d) 202, holding that the 
alleged loss resulted from the unwilling- 
ness or inability of the insured to rebuild 
the bridges and was not caused by the 
fire. Had the bridges been insured and 
the insured ful!-- reimbursed for their 
loss, the court asked if it could retain 
the insurance money without rebuilding 
and claim for the loss of the locomotive. 
It held the engine was not lost at all 
either by fire or otherwise and that there 
was no damage to it within the meaning 
of the policy. 

Lower Court Upheld on Freight Cars 

The receiver also sought judgment un- 
der the policy for damages to certain 
cars belonging to the Northern Pacific 
used by the logging railway under an 


agreement to pay the railroad all dam- 
ages they might sustain. The insurance 
company had paid the damage, $8,000, 
to the railroad direct, taking a release 
to the lumber company of its liability un- 
der the agreement. The receiver claimed 
the loss should have passd through his 
hands and been subject to the same re- 
duction as other claims of general cred- 
itors. 

The Circuit Court of Appeals held that 
although the policy covered loss of cars, 
a rider thereto provided that it covered 
legal liability only of the insured on the 
logging cars of others. While these two 
provisions are not altogether consistent, 
nevertheless, the court said, in view of 
the fact that additions to a policy by a 
rider are usually for the purpose of mod- 
ifying the general terms of a policy, and, 
therefore, being specific, control the 
more general terms of the policy, it 
seemed clear that the policy properly 
construed was one insuring the insured 
against loss due to its liability to the 
railroad company for failure to return 
cars. 

Under this construction the loss did 
not occur at least until a final judgment 
should be rendered against the insured 
establishing liability. Here the liability 
of the lumber company to the railroad 
company had been released and hence 
there was no longer anv such liability 
upon it on which it could base an action 
against the insurance company. The 
lower court’s decision for the insurance 
company upon that item was held cor- 
rect. 


General Exchange Premiums Telephone Men Seek Rate 
Nearly $21,000,000 in 1935 Reductions for Farmers 


The General Exchange Insurance Cor- At the recent convention of the Ne- 
poration, insurance subsidiary of General braska Telephone Association a commit- 
Motors and largest writer of fire, theft tee was appointed to carry on negotia- 
and collision insurance premiums in the tions for independent telephone compa- 
country, last year wrote net premiums of | nies with stock fire insurance companies 
$20,891,851 as compared with the previous to get the latter to reduce fire insurance 
record figure of $16,016,500 attained in rates 10% to all farmers who have or 
1934. The 1935 total-is probably between will install telephones. Communication 
four and five times the sum to be writ- men claim that if farmers have tele- 
ten by the largest stock insurance com- phones the fire hazard is greatly reduced 
pany. The General Exchange’s business aS Many cities and villages maintain fire 
is derived practically entirely from Gen- fighting equipment for the use of farm- 
eral Motors cars sold on the instalment ¢rs but that farmers without telephone 
plan and financed by the corporation’s service have little chance of obtaining 
financing unit. Losses of the General the use of this equipment when it is 
Exchange last year totaled $8,466,508 as needed. Several Nebraska mutual fire 
against $6,579,729 in 1934. companies have reduced rates 10% in 

Part of the sharp increase in business Such cases. 
last year was due to the larger number 
of new automobiles sold and part re- . . 
sulted from the decision of the company Joseph P. Day, one of the leaders in 
in 1934 to require all purchasers of cars the New York real estate field and a 
on time to carry not only fire and theft director of many corporations, has been 
insurance but also $50 deductible colli- ™ade a member of the board of the 
sion coverage. Generally speaking colli- Westchester Fire. 
sion underwriting has not been nearly as 


DAY WESTCHESTER DIRECTOR 


AGENTS’ CONVENTION PLANS 


National Association Executive Commit- 
tee Called to Atlanta April 3; Pre- 
Convention Sessions Announced 
Chairman W. O. Wilson of the execu- 
tive committee of the National Associa- 
tion of Insurance Agents has issued a 
call for a meeting of the executive com- 
mittee to be held in connection with the 
mid-year meting at Atlanta, for Friday 
morning, April 3, at 10 o'clock at the 
Atlanta Biltmore Hotel. The committee 
will hold continuous sessions from Fri- 
day until Tuesday, April 7, the beginning 
of the convention proper and it is hoped 
that the agenda will have been disposed 

of by that time. 

A number of state association dele- 
gations are scheduled to appear before it 
prior to the opening of the regular ses- 
sions and the meeting with the state as- 
sociation presidents is scheduled for 
Monday, April 6. Plans for the pre-con- 
vention sessions on Tuesday have been 
perfected. In view of the successful ter- 
ritorial breakfast conferences of previous 
conventions, it has been decided to de- 
vote the entire Tuesday morning period 
to the four separate territorial confer- 
ence meetings. The joint luncheon of 
state officers and national councillors will 
be held at 12:30 P.M. 

Because of the number of problems 
before the association in which both state 
officers and national councillors are in- 
terested, Chairman Wilson and President 
Kenneth H. Bair have agreed to com- 
bine the sessions of those two bodies, the 
joint meeting to be called for 1:30 on 
Tuesday. 


New York City Pond 
Holds Meeting in Newark 


Approximately seventy-five members 
of the New York City Pond of the Blue 
Goose braved cold winter winds Wed- 
nesday evening last week to attend a 
beefsteak dinner given in honor of past 
most loyal ganders at the Hotel Douglas 
in Newark. Following dinner night club 
entertainment was given, with Fred L. 
Bross, supervisor of the flock, as master 
of ceremonies. Past most loyal ganders 
present included Herbert L. Denny, 
Edward C. Ryan, W. V. A. Keeler, Ed- 
gar A. McCaskie, Samuel A. Mehorter 
and Thomas B. Donaldson. Edward W. 
Dart, present most loyal gander, presided 
at the dinner. 

Three new members were inducted in- 
to the pond, making a total of 325 mem- 
bers. Of these 125 carry the Blue Goose 
insurance. 





AMERICAN 90 YEARS OLD 

The American of Newark on April 1 
will complete ninety years of fire un- 
derwriting. The company was incorpor- 
ated in February, 1846, but did not start 
business until April 1 of that year. The 
first home office was in the building of 
the Daily Advertiser, now part of the 
Kinney building. 








profitable as fire and theft and the slow- 
ly increasing loss ratio of the General 
Exchange’s business is probably explain- 
ed by the experience of collision busi- 
ness. In 1933 the company had a loss 
ratio of 38.1%; in 1934 it was 39.8% and 
last year it climbed to 41%. Even though 
under the General Exchange’s collision 
insurance form the assured bears the 
first $50 of every loss, automobile acci- 
dents occur with such frequency that it 
is becoming increasingly difficult to keep 
collision risks profitable at present rates. 





90 JOHN STREET 





LLOYD’S BROKER’S 60 YEARS 

A testimonial was presented to Lloyd 
Churchill, well-known insurance broker, 
in the committee room at Lloyd’s recent- 
ly by Neville Dixey, chairman of Lloyd’s. 
Presenting the testimonial on behalf of 
more than 200 friends of Mr. Churchill 
in the insurance world, Mr. Dixey said 
that Mr. Churchill had just completed 60 
years work in the Room at Lloyd’s. 
Throughout that period he had never 
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made an enemy nor lost a friend. 














| Phoenix of London Marks 
150th Year in Hamburg 


On January 11, 1786, 150 years ago, 
the Phoenix of London, as the first 
private insurance company to write 
fire business in a German state, en. 
tered Hamburg as_ the Londoner 
| Enoowe Feuer-Assekuranz Sozietat. 
| 
| 


It was then, as it is today, repre. 
sented by the firm of Hanbury & 
| Co. Before the Phoenix did fire yn- 
| derwriting in Hamburg the fire busj- 
| ness in the German states was re. 
served to the respective governments, 
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TEXAS RATE CREDITS 


Premium Reduction of $650,000 Expected 
As Result of Changes Given for 
Good Fire Record 
Fire record credits and penalties estj- 
mated to reduce premiums $650,000 in 
Texas were announced February 13 by 
State Fire Insurance Commissioner Ray- 
mond S. Mauk. The records were com- 
puted under a new system based on four 
years’ experience tables. The maximum 

credit was raised from 15 to 25%. 

There were twenty-five cities and 
towns with 25% and twenty-eight with 
20% credits which under the previous 
system would have been grouped with 
297 others in the 15% credit list. The list 
included fifty-three with 10% credit, 
forty-five with 5%, thirty-two with neith- 
er credit nor penalty, thirty with 5% bad 
fire record charge, twenty-four with 10% 
and fifty-five with 15%. Credits or pen- 
alties would be arnlicable to policies with 
inception dates on or after March 1. 
Policies written prior to then may not 
be endorsed or cancelled and rewritten 
to obtain the benefits of new credits ex- 
cept on a short rate basis. 

Cities with 25% credits included: Abi- 
lene, Alamo Heights, Amarillo, Austin, 
Corpus Christi, Highland Park, San An- 
tonio, University Park and West Uni- 
versity Place. Cities with 20% credits 
included: El Paso, Edinburg, Lubbock 
and Glass-Parkhill (San Antonio). 

Cities with 15% credits included: Beau- 
mont, Braeswood Addition (Houston), 
Garden Villas (Houston), Harlandale 
Gardens (San Antonio), Meadowbrook 
Addition (Houston), South Houston, 
Terrell Hills (San Antonio), Tyler, 
Westmoorland (San Antonio), and 
Wichita Falls. Cities with 10% credits 
included: Dallas, Fort Worth, Houston, 
Texarkana and Waco. 


Over 2,500 Will Sit for 
Institute Examinations 


Registration for examinations of the 
Insurance Institute of America shows 
this year an increase of over 400. To 
date the total is 2,512, representing in- 
dividuals and class groups wishing to sit 
for the examinations in the five branches 
of insurance from thirty-four states, the 
District of Columbia, Hawaii, seven 
Provinces of Canada and Brazil. 

The examination centers, where group 
classes have been held for the past 
months, are Atlanta, Ga.; Austin, Tex.; 
Baltimore, Md.; Boston; Cedar Rapids, 
Ia.; Chicago; Dubuque, Ia.; Freeport, 
Ill.; Glens Falls, N. Y.; Greensboro, 
N. C.; Hartford; Indianapolis ; Manches- 
ter, N. H.; New Orleans; New York; 
Philadelphia; Rockford, Ill.; San Fran- 
cisco; Seattle; Springfield, Mass.; Stev- 
ens Point, Wis.; Syracuse, N. Y.; Van- 
couver, B. C.; Winnipeg, Man., and 
Winston-Salem, N. C. These do not in- 
clude smaller towns and cities where 1n- 
dividual students will be undertaking the 
examinations. 

The examinations will begin on Mon- 
day, April 13, and continue through 
Wednesday, April 22. 


RETAIL CREDIT PROMOTES 
H. C. Smith has been named assistant 
vice-president of the Retail Credit Co. 
continuing in charge of the standards 
department of the home office. 



















Februar 


—— 












» 1936 


burg 


S ago, 
> first 
Write 
Ce, en- | 
doner } 
zietat, | 
repre- | 
ry &| 
e un- | 
busi- | 
iS re- | 
nents, | 
a 


kpected 
for 


2S esti- 
000. in 

13 by 
T Ray- 
€ com- 
on four 
ximum 


S and 
it with 
revious 
d with 
“he list 
credit, 
neith- 
'% bad 
th 10% 
r pen- 
Ss with 
reh 1, 
ay not 
vritten 
its ex- 


: Abi- 
\ustin, 
in An- 
| Uni- 
credits 


ibbock 


Seau- 
iston), 
andale 
‘bri Ti k 
uston, 
Tyler, 

and 
redits 
uston, 





February 28, 1936 








=, 





+ 


Page 23 














FIRST AID 


FOR 1936 
PRODUCTION 





What A Few America Fore 
Agents Have to say about 


“Are You Insured?” 


“I think this booklet is one of the best that « 
| have ever seen and am sure it will create 
lots of comment and sure business.” 


* 
“Have picked up a good deal of new business 
last year with ‘What of Tomorrow.’” 

e 
“We believe this is a splendid medium 
of advertising.” 


a 
“| am today in receipt of booklet ‘Are You 
Insured’ and wish to compliment you on 
this fine piece of advertising.” 

e 
“We like this presentation and feel sure 
that it will be a great aid to us in securing 
new business. Our compliments and 
thanks to you.” 

a 
“| am going to make the increase in 
policies pay for the 50 booklets.” 

e 
“Your ‘What of Tomorrow’ was high class 
advertisement, and we think produced 
results and ‘Are You Insured’ appeals to 
us as even better.” 

e 
“This strikes me as being one of the best 
books of its kind that | have seen.” 

a 
“We consider this an outstanding piece of 
sales literature. Will make good use of 
every copy.” 





. 
“This is the best piece of direct mail selling 
| have seen to date.” 

a 
“These are very good and we feel should 
help in bringing in business.” 


e 
“We believe the mailing of this pamphlet 
‘Are You Insured’ will secure us some new 
business, which we of course will place in 
your company.” 

. 


this. It’s wonderful!” 


the salesmen.” 
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HUNDREDS OF AGENTS ARE 
ALREADY USING THIS NEW 
DRAMATIC SALES BOOKLET 


To start the year’s production ° 
° ° “These books are fine, we've used them 

with a bang America Fore successfully and think they're ‘the tops.’” 

provided its agents with a new “| have carefully read over the booklet 
; iciti H ‘Are You Insured’ and | feel | am satisfied. 

and dramatic soliciting and direct ee ee 

mail sales piece. What our more business and good will for our 

. —" agency.” 
agents think of this is reflected . 


“We have found your advertising to help 
us secure a number of good desirable 
risks.” 


by the many comments received - 
a few of which we reprint. 


“This is the finest work of its kind that 
I have seen. | shall deliver books in 
person.” 

7 
“No piece of advertising matter has 
come into my hands that represents the 
value and quality of the ‘What of 
Tomorrow’ and “When the Unexpected 
Happens.’ Now the third member of 
the family makes its appearance and 
represents the same fine quality and 
[} purpose. | will use them to advantage 
to myself and the company.” 

* 











“This is the best advertising material 
| have seen on general insurance. 
The message is put across quickly and 
4 emphatically.” 
AR | . . ® 
“ “’o’a'arg! Sur “| think these little books are the best 
advertising possible to place before the 
average insurance buyer. Plain-straight 
to the point and easily understandable.’ 
se 
“This appears to be the most complete 
booklet devised to date and should be 
effective in promoting insurance sales 
of all types.” 
- 

“The finest piece of advertising | have 
ever seen. Would be hard to improve it.” 
7 
“The finest visual silent salesman we 

have ever seen.” 

oF 
“I think advertisements of this kind pay 
good dividends.” 

* 

“Think it the best piece of advertising 
material that we have had in our office.” 
. 

“This looks to me like a splendid piece 
of advertising. | do not see how it could 
help but interest any prospect. The 
photography which you have been using 
in your magazine advertisements strikes 
me as being unusually fine and | think 
you are to be commended for the type 

of advertising you have been doing.” 
















“AMERICA FORE” INSURANCE [Att'n. Advertising Dep’t.] 
AND INDEMNITY GROUP 











I would like to see’ an America Fore Field Man [___|Check Here 
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1 
wee : , _ ADVERTISING — fill out and mail the attached coupon. * am a ome Wa tires 
“| think this is very fine advertising. | wi 1 P.O. Box , City Hall Station, 
use them in my personal solicitation.” COPIES AVAILABLE TO ANY AGENT New York, N.Y. 
° cs s 
“A high class booklet which appears to “Are You Insured?” is just one of the many advertising Please send us a copy of “ARE YOU INSURED? 
me to be as nearly perfect in form and as helps with which America Fore is constantly supplying { 
complete in matt i ible to mak . . : NAME 
. sp in matter as ts possible to make its agents for the production of more business. Our \ 
i for the purpose —— oe hanes agents have commented just as enthusiastically on our STREET 
“This is a splendid sales kit. We will many other sales helps = they have on the new city stATe 
use these in our sales material carried by booklet “Are You Insured? 
i 
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America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FiDELITY-PHENIX FIRE INSURANCE COMPANY 
First AMERICAN Fire INSURANCE COMPANY 


Eighty Maiden Lane, 


NEW YORK CHICAGO SAN FRANCISCO 
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NIAGARA FirRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boards 
BERNARD M. CULVER, President 


New York,N.Y. 
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N. Y. Insurance Society 
Started 35 Years Ago 


HELD 


ANNIVERSARY LUNCHEON 





Robert P. Barbour, Founder, Is Guest of 
Honor; Many Prominent In Busi- 
ness Attend Function 

The Insurance Society of New York 
is thirty-five years old. The anniversary 
was.celebrated with a lunch at the Hotel 
Pennsylvania on Wednesday afternoon, 
the guest of honor being Robert P. Bar- 
bour, now United States manager of the 
Northern Assurance, who founded the 
Society. Attending the luncheon were 
many well-known figures in the insur- 
ance district, most of whom have had 
some part in the life of the Society, eith- 
er as officers, former officers, committee- 
men or lecturers. President Charles G. 
Taylor, Jr., of the Insurance Society was 
in the chair. Also present were the ex- 
ecutive staff of the Society, consisting of 
Secretary Edward R. Hardy, Maude E. 
Inch, assistant secretary, and Mabel 
Swerig, librarian. 

At the head table were seated Super- 
intendent of Insurance Pink; William J. 
Graham, president, Insurance Institute ; 
W. E. McKell, vice-president American 
Surety; Carroll L. DeWitt, assistant 
United States manager, Eagle, Star & 
British Dominions; Joseph N. Russell, 
vice-president, Aetna (Fire); Edson 5. 
Lott, president, United States Casualty, 
and H. H. Haydock, for some years aud- 
itor of the New York Insurance Society. 

How Society Was Started 

The principal speaker was Mr. Bar- 
bour who briefly told the story of the 
origin of the Society and touched some 
of the high spots in its development. 
When Mr. Barbour got the idea of the 
Society he was a $65-a-month reinsur- 
ance clerk for the old Greenwich Insur- 
ance Co. Before that he had had brok- 
erage experience. As a student, ambiti- 
ous to succeed in his business, he was 
mystified and slightly irritated by the 
fact that there was nothing on record 
in the way of books of American author- 
ship which discussed or explained un- 
derwriting. Few books of any kind were 
available on the subject of fire insur- 
ance, the principal one being “Fire In- 
surance and How to Build,” by F. C. 
Moore, then president of the Continental 
Fire. It was largely a book on building 
construction. 

In offices visited by Mr. 
his reinsurance duties he found other 
young men in a similar predicament. 
That gave him the idea of calling a meet- 
ing where the young insurance men 
could organize, have get-togethers and 
hear about insurance problems from ex- 
perienced men. He personally called on 
important men in the business who ex- 
prssed sympathy with the movement and 
expressed willingness to cooperate. The 
first meeting was held in the form of a 
dinner; the organization was started. At 
the beginning there were attendancs of 
thirty-five and fifty. Eventually, a room 
was obtained in the old Underwriters 
Club, later larger quarters were opened 
at 84 William Street, and a professional 
librarian was engaged. 

Lectures took on a growing variety of 
interest, prominent men in the business 
began to deliver these talks and later 
came courses in all kinds of insurance. 
The man who became most prominent 
among the early speakers was Cecil F. 
Shallcross. The library grew until there 
are now 32,000 books. There were 11,000 
visitors last year wanting some sort of 
information or some book to look at. 


Praise for E. R. Hardy 


In the course of his remarks Mr. Bar- 
bour said of E. R. Hardy: “His work 
with the Society has been effective and 
continuous. His interest from every an- 
gle and in every way deserves the great- 
est commendation and thankfulness from 
the insurance business as a whole as well 
as from the Society.” He also paid warm 
tributes to Miss Inch and Miss Swerig. 





3arbour in 


In his talk he also briefly discussed the 
various gifts and bequests given to the 
Society, the largest of which was $10,000, 
and one of the most interesting of which 
was the gift of a former United States 
manager of the Northern Assurance, 
George W. Babb, part of whose library 
is now in the Insurance Society’s library. 
_Mr. Barbour said that the Insurance 
Society long ago proved its worth; felt 
the more a man knows about his chosen 
work, the better his chance for success. 
If education is worth while, then the 
education made available by the Insur- 
ance Society is distinetly worth while. 

Among Those Present 

_ A partial list of those at the luncheon 
follows: 

_Floyd R. Du Bois, A. R. Hanners, Rexford 
Crewe, W. W. Greene, Charles H. Pritchard, 
Prof. Ralph Blanchard, Arthur C. Goerlich, Leon 
S. Senior, Cyril Jackson, Walter J. Mosenthal, 
Sam T. Brown, Daniel J. Gordon. 

S. T. Skirrow, F. N. Dull, J. D. Craig, Chris 
Sheffe, Stuart Brown, Louis F. Burke, E, C. 
Stokes, Stanley G. Martin, E. Stanley Jarvis, 
H. E. Feer, C. J. Steffer, Fred Mays, Bert Gen- 
dar, William Breiby, W. C. Howe, C. L. Purdin, 
William A, Riordan, John S. Turn, J. E. Lewis, 
E. W. Schuler, R. C. Nuendorffer, A. G. White- 


law, E. A. Clark, Francis O. Affeld, Robert 
Angus, E, G. Patton. 
Maude E. Inch, Mabel B. Swerig, Mrs. Robert 


P. Barbour, Helen M. 
Williams, Florence M. 
David. 


Garvin, Mrs. Gordon 
Harlow and Emma P. 


AUTO FINANCE CONFERENCES 
Companies in Michigan Tell Insurance 
Dep’t of Willingness to End 
Irregular Practices 
\ greatly improved situation as re- 
gards operations of automobile finance 
companies in the insurance field is ex- 
pected by Michigan Department officials 
to come out of a series of conferences 
being held between representatives of the 
of the Department and of these com- 
panies. Robert Morse, head of the li- 
censing division of the Department, said 
that the half-dozen conferences so far 
held have definitely established the truth 
of some of the complaints of irregular 
practices on the part of these companies. 
Numerous changes in the conduct of 
their agencies and in the procedure of 
some of their insurers will be necessary, 
Mr. Morse said. The finance company 
executives interviewed, however, have 
shown a most cooperative spirit, accord- 
ing to the Department official, and they 
have promised to follow all recommenda- 
tions of the supervisory authorities for 
bringing their insurance activities strictly 
into line with the regulations imposed 

generally on companies and agents. 

Several of the companies, Mr. Morse 
said, have revealed that they are now 
accepting bona fide policies written out- 
side their offices covering financed cars. 
Should this attitude become more gen- 
eral the agents would be put on an even 
basis in competition for new car business 
and their chief ground for complaint, 
namely, that most of this business is 
being forced, eliminating them from the 
picture so far as new Car insuring is con- 
cerned, would be removed. It is re- 
garded as improbable, however, that the 
largest of the companies will fall into 
line in this regard as the revenues from 
the insurance division of their business 
is much too important to let go of, even 
in part, especially when interest rates on 
time buying are being reduced and other 
extra charges eliminated to a great ex- 
tent. 


OVER 1,000 AT PHILA. DINNER 

More than 1,000 persons attended the 
annual dinner of the Insurance Society 
of Philadelphia at the Penn Athletic 
Club in Philadelphia Monday evening. 
Everett McK. Dirksen, Congressman 
from Illinois, was the chief speaker, dis- 
cussing personalities and developments in 
Washington, D. C. John S. Fisher, for- 
mer governor of Pennsylvania and now 
chairman of the board of the National 
Union Fire of Pittsburgh, acted as toast- 
master. A _ stage show followed the 
speaking. W. Stanley Kite, resident vice- 
president of the Hartford Accident & 
Indemnity, was general chairman and the 
vice-chairmen were George W. Ruhl, F. 
E. Lindner and Newton B. Meade. 








Watters and Others Argue That Agents 
Are Independent Contractors at 
Washington Hearing 

Fire and casualty insurance companies 
appealed on Monday in Washington 
against the classification of local agents 
as employes under the District of Colum- 
bia unemployment insurance act. At the 
conclusion of the hearing the District of 
Columbia Unemployment Compensation 
3oard reserved decision. Thomas Wat- 
ters, Jr., of the Underwriters Social Se- 
curity Service appeared on behalf of the 
fire companies and contended that in- 
surance agents are independent contrac- 
tors and not employes of any companies. 
Edward S. Brashears, treasurer of the 
District Agency Co., and the president 
of the Washington local board also 
spoke, presenting the agents’ viewpoints. 
Life companies were not represented at 
this hearing. 

In its original regulations the District 
Board rules that independent contractors 
are not employes, but that insurance 
salesmen are employes. Mr. Watters 
pointed out that agents are not salesmen 
in the generally accepted sense of the 
word and do not report to or act on the 
direction of any one company. 

NATIONAL FIRE FIGURES 
Hartford Company and Affiliates Reveal 
Excellent Gains in Assets and 
Net Surplus 

The annual statements of companies 
of the National of Hartford group indi- 
cate the strong financial condition of 
cach of the companies of that group. 
The net surplus of the National has in- 
creased from $15,697,494 to $18,891,971; 
its voluntary contingent reserve has been 
increased from $2,500,000 to $5,000,000. 
The total surplus, including capital of 
$5,000,000, available for the protection of 
policyholders amounts to $23,891,971. 

Net surplus of the Mechanics & Trad- 
ers has increased from $2,017,086 to $2,- 
667,491; which, plus capital of $1,000,000, 
makes the total surplus available for the 
protection of policyholders $3,667,491. 
Net surplus of the Transcontinental has 
increased from $1,676,750 to $2,130,623; 
which, with capital of $1,000,000 makes 
the total surplus available for the pro- 
tection of policyholders $3,130,623. Net 
surplus of the Franklin National of New 
York has increased from $1,411,451 to $1,- 
853,590; which, plus capital of $1,000,000 
makes the total surplus available for the 
protection of policyholders $2,853,590. 


Fire Association Group 
Reports Excellent Gains 


The Fire Association of Philadelphia 
reports assets of $21,378,763 and net sur- 
plus of $8,785,716 in its annual report for 
1935. With capital of $2,000,000 the pol- 
icyholders’ surplus is $10,785,716. A year 
ago the company had assets of $19,122,- 
446 and net surplus of $5,911,721. The 
unearned premium reserve on December 
31 stood at $8,469,713, compared with 
$7,704,800 a year ago. 

The Lumbermen’s of the same group 
has assets of $4,799,269; net surplus of 
$2,122,086, and, with the capital of 
$1,000,000, policyholders’ surplus of 
$3,122,086. At the close of 1934 the 
company’s assets were $4,328,294 and net 
surplus $1,641,015. The 1935 report shows 
an unearned premium reserve of $1,348,- 
666, a gain of over $100,000. 

Assets of the Reliance at the end of 
last year were $3,885,658, net surplus 
$1,779,834 and _ policyholders’ surplus 
$2,779,834, including capital of $1,000,000. 
The Philadelphia National reports assets 
of $2,760,436, net surplus of $1,157,274 and 
policyholders’ surplus of $2,157,274. The 
last figure includes capital of $1,000,000. 

Underwriting profit amountéd to $973,- 
184. The over-all loss ratio to premiums 
earned was 36.1% compared with 41.5% 
in 1934. The company’s marine. experi- 
ence remained unprofitable, Mr. Lane 
said. The expense ratio for all lines was 
52.9% compared with 48.6% in 1934. 


——= 


AGENTS ACT ON CONTINGENT 


Wilkes-Barre Agency Takes on Non. 
Board Company After Refusal 
By E. U. A. 

The refusal of the Eastern Underwrit- 
ers Association committee to grant the 
request of agents of the Pennsylvania 
ordinary territory for a five percent con- 
tingent commission, has resulted in a 
serious situation in the Wyoming Valley. 
The E. U. A. companies have been con. 
fronted with an open “break” in the 
separation ruling, a violation that places 
ihe companies in a very ticklish spot. 

When the separation ruling was 
adopted it was specified that Middle De. 
partment agents could not take on any 
non-E, U. A. companies. All went well 
until the E. U. A. committee informed 
the agents group that it could not rec- 
ommend the contingent. Henry Schmid 
of the McLean Agency of Wilkes-Barre, 
and one of the leading members of the 
Pennsylvania Association of Insurance 
Agents and of the Wyoming Valley 
Soard, then discussed with fellow mem- 
bers the advisability of taking on a non- 
association company. It is said that 
Schmid and the Board members talked 
the matter over for some two months, 

Schmid, it is said, then offered to make 
a test case if the agents would back him 
up. This they agreed to do. Schmid 
has, as a result, just added the Pearl to 
his office. This is violating the separa- 
tion ruling. However, the other Wyom- 
ing Valley Board members have served 
notice on their FE. U. A. companies that 
if any company leaves the McLean 
Agency, that they would immediately 
“throw out” the E. U. A. companies from 
their offices. 





Suburban Agents Continue 
Campaign for Contingent 


The Suburban New York Association 
of Local Agents is not relinquishing its 
efforts to secure a higlter rate of con- 
tingent commission for agents in the 
suburban area of New York City. Al- 
though their request for a 10% contin- 
gent was refused some weeks ago by the 
New York Fire Insurance Rating Or- 
ganization the agents are carrying their 
campaign to the executives of the fire 
companies and the association has sent 
to fire company leaders copies of the 
brief they submitted to the rating body. 

In an accompanying letter the agents 
said that “this step was decided upon 
because we understand that although our 
committee requested the executive com- 
mittee of the Suburban Exchange to 
submit this brief for action to all com- 
panies, it had not been done, but was 
passed upon by the executive committee 
of the Suburban Exchange.” 

The letter also says the agents “still 
feel that there should be some way found 
by the companies to recompens? their 
suburban agents for the record made in 
their field which would be fair in view 
of the high commissions paid to agents 
in other territories where the loss ratio 
has always been higher than in suburbar 
territory.” The suburban loss ratio 3 
estimated at about 30% compared to a 
country-wide ratio of close to 50%. 
Suburban agents at the present time get 
an over riding commission of 5% anda 
contingent commission of 5%. 





New Agents Association 


Is Formed in Arizona 

A new state association of insurance 
agents has been formed and has become 
a member of the National Association. 
The latest state body is in Arizona. At 
a special meeting of members held at 
Phoenix last week, J. J. Keegan of Globe 
was elected president, H. C. Tovrea of 
Tuscon, vice-president, and Lester Cur- 
tis of Phoenix  secretary-treasuret. 
There were forty-one agents present at 
the organization meeting. President 
Kenneth H. Bair of the National Asso- 
ciation now hopes to perfect state asso- 
ciations im Maryland and South Dakota, 
two states which at the present time are 
without state-wide agents organizations. 
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1 FIRE 
2™moTOR 
ACCIDENT 
3 WINDSTORM 
& TORNADO 
4 PERSONAL 
ACCIDENT 
5 SICKNESS 
6 DAMAGE 
CLAIMS 
7 BURGLARY 
8 ROBBERY 









Hurricanes, icebergs, 
vessels. Insurance is the only financial safeguard against Marine Disaster. 





she 


COMMOK ENEMIES 
TD GUARD AGAINST 


17 DISHONESTY 


a The sea is an arch deceiver. Sunlit and shimmering with gorgeous colors she appears a pleasure ?, > 
asthe’ pond for our giant liners. Yet, how swiftly this peaceful aspect can be lashed to fatal fury. safer 


fogs, rocks, reefs, fire and explosion continue to take their toll of our mightiest 


Shipmasters love the sea but never trust her! When she smiles her beauty is wonderful but w 
storms rage and the demons of destruction take the helm the bravest tremble before her ere 











9 LIGHTNING woo. Ser 
10 MARINE : 
DISASTER 
I RAILROAD 
WRECK 
12 FALLING 
AIRCRAFT 
13 EXPLOSION 
14 RIOTor CIVIL 
COMMOTION 
1S EARTHQUAKE 
16 FORGERY 




















The Girard Fire & Marine Insurance Co. —oncamueo (859 Milwaukee Mechanics’ In 
The Mechanics Insurance Co.of Philadelphia « 1854 
Superior Fire Insurance Company “" 167) 
The Metropolitan Casualty Insurance CoofNY. » 1674 
WESTERN DEPARTMENT EASTERN DEPARTMENT 

844 RUSH STREET, CHICAGO. ILLINOIS 0 Park Place 


CANADIAN DEPARTMENT Ganmie New Jersey 


461 BAY STREET, TORONTO. CANADA - 


The Concordia Fire Insura 
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LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey -arcanizeo/855 


surance Company cecamee 1852 


National-Ben Franklin Fire Insurance Co. « 16866 


nce Co. of Milwaukee “ 1870 


Commercial Casualty Insurance Company « 1909 


PACIFIC DEPARTMENT 


220 BUSH STREET, SAN FRANCISCO. CAL 


SOUTH-WESTERN OEPT. 


12 COMMERCE STREET. OALLAS, TEXAS 
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Returning Prosperity Brings Good 


Market for Jewelry Floater Risks 


Expensive jewelry has become fash- 
ionable again. This brings the local agent 
new opportunities for making good cold 
cash with sales of jewelry floater insur- 
ance, the Boston Insurance Co. 
through its publication, the Accelerator. 

During the depression, most valuable 
jewelry has been lai’ away in safe de- 
posit boxes. And the insurance on it 
has been canceled. Its owners have not 
thought it wise to make a display of it. 
In fact, in order not to appear conspicu- 
ous, with entertainment taking place so 
generally in hotels, night clubs and pub- 
lic places, people have substituted smart 
“costume” or inexpensive jewelry for 
their valuable nieces. But now people 
are feeling decidedly better. More pri- 
vate entertaining has begun with return- 
ing prosperity, even on the large scale 
of lavish parties and balls. Women are 
dressing more elegantly. There’s a more 
confident spirit in the air. Jewels are 
coming out of hiding. This jewelry again 
needs insurance. That many people are 
insuring it is strongly substantiated by 
the increase in business beine written by 
our jewelry floater department. 

Increased Sale of Jewelry 

Jewelry sales are increasing, too. Dur- 
ing the past few months, manufacturers 
have been forced to increase their pro- 
duction to take care of the demand for 
fine jewelry. But if you want to talk 
to optimists, call on your local jewelers. 
Business is good with them. To men- 
tion one line only, people have been buy- 


says 


ing diamond jewelry in increasing vol- 
ume. Diamond pieces show a marked 
increase in cost, advancing over 25% dur- 


ing the past year, but even in the face 
of sharply stiffened prices. the demand 
does not slacken. Women’s fashions for 
the winter season are luxurious in the 
extreme and the elegance and simplicity 
of the silhouette call for the use of many 
jewels. 

How can you benefit from this change 
in the fine jewelry situation ? 

Especially the recent holidays 
many people have been enjoying ne~ ly 
acquired gifts of jewelry and fine furs, 
and you will find it easy to persuad 


since 


them that these gifts in which they take 
pride, as well as their other pieces of fine 
jewelry, should be covered by insurance. 

First, you need a very carefully pre- 
pared list of jewelry floater prospects. 
Face the fact, at the start, that it won’t 
be large. In fact, here’s your cue to 
become “exclusive.” This is a worth- 
while campaign to carry on with a few 
very carefully selected prospects. When 
your list is finally in shape and you are 
ready to go, you may not have over 
twenty or twenty-five names. But those 
names will represent families well worth 
cultivating. In general, put the man of 
the family on vour list for solicitation. 
This business angle is his interest more 
often than his wife’s. Some of your sales 
work, however, will be with women. In 
cases where this is so, have your secre- 
tary write and sign some of the sales 
letters and make some of the initial tele- 
phone contacts. 

Your main accomplishment of the cam- 
paign will be, of course, that through 
the thoughtful service you render with a 
jewelry floater policy you will impress 
a select group of very good prospects 
that yours is an agency that can be en- 
trusted with other insurance as well. 

Preparing List of Prospects 

Naturally, you will consider names of 
moneyed people who are socially inclined 
for your list. These should be of the 
solid, substantial type—not the newly 
rich or flashy members of your com- 
munity. But don’t forget people of mod- 
erate means, Many of these have 
valuable rings, bar and other pins, ex- 
pensive watches, etc., that should be pro- 
tected. List those who once carried jew- 
elry insurance but have canceled it. 
Watch the social columns of your papers 
for announcements of engagements and 
of weddings. Engagement rings and 
wedding gifts of jewelry should be cov- 
ered. Add the names of people who are 
building new homes and moving into 
your community. 

\lso, get the cooperation of the jew- 
elers in your town. Explain the cover- 
age to them and show them that it would 


too. 


be an added service to their good cus- 


tomers to suggest to them. when they 
buy expensive pieces, that Jewelry Float- 
er insurance may be purchased. Many 
of their customers will not know that 
they can secure such insurance and will 
be grateful. If such pieces are covered, 
the owners will be more likely to come 
back and purchase new ones, if they suf- 
fer loss or damage to the originals. Jew- 
elers can suggest insurance. also, to cus- 
tomers who bring them valuable jewelry 
to be cleaned and redesigned. Give the 
jewelers who will cooperate in this respect 
copies of our jewelry floater folder, “Al- 


luring . . . Coveted,” to pass out to their 
customers, 
But before you actually enter any 


names on your prospect list, consider the 
moral hazard of each one very carefully. 
Prune your list down to include only 
those who are thoroughly dependable 
and trustworthy in every way—not only 
financially dependable, but also not hab- 
itually careless or absent-minded. 

Then review the coverage in detail. 

The jewelry-fur (personal) floater cov- 
ers all risk of loss or damage, excepting 
the following: gradual deterioration, 
moth, vermin or inherent vice, war, in- 
vasion, hostilities, rebellion insurrection, 
confiscation by order of any government, 
public authority, or risks of contraband 
or illegal transportation and/or trade. 
It covers in the home, on the street, and 
in safe-deposit vaults, and wherever the 
jewelry may be throughout the world. 

It includes the personal jewelry owned 
by the assured or any member of the 
assured’s family permanently residing 
with him. In addition to jewelry, furs 
may be insured when included with the 
jewelry, although it is usually cheaper 
to insure furs under a sepafate policy. 

Each article of jewelry and furs in- 
sured must be specified in the policy 
schedule and the amount insured must be 
shown separately for each individual ar- 
ticle. 

Premium Rates 

The minimum -remium for each jew- 
elry-fur floater policy is $10. This will 
insure jewelry up to $400 in value. 

The rate for amounts up to $5,000 is 
$2.50 per hundred, with substantial re- 
ductions for amounts in excess of $5,000. 
If the $50 deductible clause is used on 
policies of $75,000 or less, the premium 
is reduced 10%; on policies in excess of 
$75,000 the premium is reduced 5%. 

Point out to your assureds with large 





ASSETS 
United States and other 
Government Bonds .... 
State, Municipal, Railroad and 
Miscellaneous Bonds 
STOCKS .....---.-... 
Cash in Bank.... 
Accrued Interest ap 
Agents balances subsequent to 
October Ist 
Other Assets 


Total Assets ..... 


CARROLL L. DeWITT 
Asst. U. S. Manager 





jaca $6,021 ,010.01 


Securities are valued on New York Insurance Department Basis. On the basis of December 3 Ist, 
bonds and stocks owned, this Company's total admitted assets would be increased to $6,176,303.0!1 and surplus to $3,687,968.84. 
Securities carried at $503,108.00 in the above statement are deposited as required by law. 





angle Z 
and 
British Dominions 
Insurance Company Yimited 
of Zondon, England 


United States Branch Statement 
December 31, 1935 


Reserve for Unearned Premiums 

Reserve for Unpaid Losses 

Reserve for State and Federal Taxes 
and any other liabilities 


$ 758,641.00 


2,448,116.00 
1,882,411.00 

433,326.30 

43,146.76 Statutory Deposit 
Surplus 
233,641.57 
221,727.38 





HARRY G. CASPER 
United States Manager 
90 John St., New York 


’ Star 


Total Liabilities 
Pees: $ 400,000.00 


LIABILITIES 
aaa $1,819,565.70 
410,096.83 


258,671.64 
spiniiaittea itzatalan $2,488,334.17 
3,132,675.84 
3,532,675.84 


nl $6,021,010.01 


1935 market quotations for all 


BERT A. JOCHEN 
Asst. U. S. Manager 








. 


amounts of expensive jewelry to be coy. 
ered how jewelry floater rates decline 
as the insured values increase. Show 
them that the reason for this advantage 
is that people who own large amounts 
of jewelry are not likely to wear it al] 
at the same time and expose it to the 
same risk. Most of it, at any one time 
will probably remain in the same deposit 
box. 

The chances are that your competitors 
are overlooking this coverage. They 
think it’s complicated. They don’t tackle 
it. This leaves the way open for yoy 
to make a very worthwhile list pay yoy 
dividends this month. : 

Jewelry and valuables are coming out 
of safe deposit boxes and securities are 
going in. Business is better! 


DECISION ON CANCELLATION 
Physical Surrender of Policy before Five 
Days Are Up Does Not of Itself 
Terminate the Contract 

In the case of John Farris ys. the 
Commercial Union Fire of New York, 
the Supreme court of Oklahoma has 
held that the mere physical surrender of 
a policy of insurance does not of itself 
terminate the contract but that the ef- 
fect of such surrender depends on the 
intent of the parties which must be as- 
certained from the surrounding facts and 
circumstances. Waiver was cited as the 
relinquishment of a known right. The 
return of the policy in compliance of a 
request from the insurer, accompanying 
a five day notice of cancellation, was 
held not to constitute an immediate ter- 
mination of the insurance contract nor 
a waiver of the time required for can- 
cellation by the terms of the policy. 

The insurance contract carried the us- 
ual five day cancellation clause which is 
interpreted as five days from receipt of 
such notice by the insured. The defend- 
ant claimed that the cancellation notice 
reached him the same day as the fire 
occurred which destroyed the insured 
property covered in the policy, and that 
he had mailed the policy to the agent in 
Shawnee, the same day as received. The 
legal question was whether the _ policy 
was in force at the time of the fire, or 
had terminated at the surrender of 
policy. 


JOHN TOPHAM DEAD AT 64 

John Topham, age 64, prominent in the 
local insurance agency field of Los An- 
geles for many years, passed away on 
Sunday of last week as the result of 
peritonitis with which he was stricken a 
few days previously. He was a native of 
England but had lived in Los Angeles 
since 1893. He was active in civic affairs, 
having been appointed police commis- 
sioner in 1909 and serving three terms— 
resigning to become a candidate for the 
city council, to which he was elected in 
1911 and served two terms. He was ac- 
tive in the Insurance Exchange of Los 
Angeles and served two terms as chair- 
man of the city and county committee. 
He is survived by his widow, three sons 
and a daughter. 





GET TERMS FOR ARSON 

Four men alleged to have set fire to 
cleaners’ and dyers’ shops in a conspir- 
acy to force the shops into an organiza- 
tion were sentenced to serve from one 
to four years in jail on arson charges at 
Paterson, N. J., recently. Also the con- 
viction of Max Simon of Passaic, pub- 
lisher of the defunct Elizabeth Evening 
Times, for arson conspiracy in connec- 
tion with the destruction of his plant 
nearly three years ago, was upheld by 
the New Jersey Court of Errors and 
Appeals. Simon was fined $2,000 and 
sentenced to from two to three years in 
state prison. 


ALBINGIA HAD A GOOD YEAR 

The Albingia of Hamburg had a profit- 
able year in 1935 with the exception of 
the automobile insurance; the entire 
profit of RM 942,218 (450,000 in 1934) was 
sed to strengthen the reserves. 
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United States Fire Insurance Company 


ASSETS 

Cash in Banks & Trust Companies 
United States Government Bonds 
Other Bonds and Stocks 
Mortgage Loans on Real Estate 
Real Estate 
Premiums in Course of Collection 

(Not over 90 days) 
Bills Receivable, Not Due 
Interest Accrued 
Other Assets 


Securities carried at $3,267,088.54 in the above statement are deposited as required by law, of which $2,500.000 par value in United States Govern- 
ment Bonds are held by the Superintendent of Insurance of New York, under Sections 130-1-2 of the New York Insurance Law as a Special Reserve Fund. 


1935 Market quotations for all Bonds and Stocks owned, the total admitted assets and 


On the basis of December 31, 
$592,189.12. 


One Hundred and Twelfth Annual Statement 
1824 — 1936 


Of New York 


Organized 1824 
STATEMENT DECEMBER 31, 1935 


LIABILITIES 


$ 2,238,221.59 Reserve for Unearned Premiums 


6,595,736.63 Reserve for Losses in Process of Adjustment 1,646,300.00 
1B,093,533.94 Other Liabilities 734,665.71 
ccinenlentie Mortgage Reserve 100,000.00 
557,032.09 Capital 2 
“aa apita $ 2,000,000.00 
Net Surplus 16,512,726.75 
118,507.67 
83,421.55 Surplus to Policyholders 18,512,726.75 
53,919.87 


$30,122,242.64 


surplus 


$ 9,128,550.18 


$30,122,242.64 


would be increased by 





The North River Insurance Company 


ASSETS 


Cash in Banks & Trust Companies 
United States Government Bonds 
Other Bonds and Stocks 

Mortgage Loans on Real Estate 
Real Estate 

Premiums in Course of Collection 


(Not over 90 days) 
Bills Receivable, Not Due 


Interest Accrued 


Other Assets 


Securities carried at $2,323,361.47 in the above statement are deposited as required by law, 
ment Bonds are held by the Superintendent of Insurance of New York under Sections 130-1-2 of the New York Insurance Law as a Special Reserve Fund. 


1935 Market quotations for all Bonds and Stocks owned, the total admitted assets and surplus would be increased by 


On the basis of December 31, 
$346,784.88. 


One Hundred and Fourteenth Annual Statement 
1822 — 1936 


Of New York 


Organized 1822 
STATEMENT DECEMBER 31, 1935 


LIABILITIES 


$ 1,584,924.87 Reserve for Unearned Premiums 


5,068,7 32.97 Reserve for Losses in Process of Adjustment 919,895.00 
13,645,023.57 Other Liabilities 386,801.55 
263,500.00 Mortgage Reserve 50,000.00 
167,687.82 Capital $ 2,000,000.00 
665,902.42 Net Surplus 12,615,497.57 
32,176.63 
44,217.22 Surplus to Policyholders 14,615,497.57 
217. 
22,844.71 
$21,495,010.21 $21,495,010.21 
of which $2,000,000 par value in United States Govern- 


$ 5,522,816.09 








CRUM & FORSTER 








Western Department 
FREEPORT, ILLINOIS 
F. M. Gund, Manager 


Southern Department 
ATLANTA, GEORGIA. 
Hines Bros., Managers 


Managers 
110 WILLIAM STREET, NEW YORK 


Carolina Department 
DURHAM, N. C. 
J. F. Glass, Manager 


Pacific Department 
SAN FRANCISCO, CAL. 
Ward S. Jackson, Manager 


Allegheny Department 
PITTSBURGH, PA. 
George W. Unverzagt, Mgr. 

















Page 28 





February 28, 1936 





—$___ 





St. Louis Agency Marks 
Sixtieth Anniversary 


F. D. HIRSCHBERG & CO., INC. 


Founded in 1875 With Mr. Hirschberg 
Joining in 1876; Three Companies in 
Agency Over 46 Years 


Hirschberg & Co., Inc., of St. 
anni- 


F. D 


Louis is celebrating the sixtieth 
of the agency in 


John B. 


founding 


Allen and 


versary of the 


1875 by Bradtord 


Strauss P 


ENGEL 


rtratt 


Ll. A. 


Slaughter. The present officers of the 
firm are L. A. Engel, president; John 
\V. Cook, vice-president; F. R. Peterson 
treasurer, and John J. O’Toole, secretary. 

In 1876, Mr. Allen retired from the 
gency and Mr. Slaughter formed a part- 
nership with Francis D. Hirschberg, un- 
der the name of Slaughter & Hirschberg. 
Later the partnership was dissolved and 
Mr. Hirschberg continued the business 
in his own name until he brought his 
brother, Louis E. Hirschberg, into the 
agency and changed the name to F. D 
Hirschberg & Bro. In 1888, C. J. Kehoe, 
who had been with the agency since Feb- 
ruary, 1877, was admitted to the firm. 
After the death of Louis E. Hirschberg 
in 1890 the name of the firm was changed 
to F. D. Hirschberg & Co. 

In 1908 when F. D. Hirschberg died 
the agency was incorporated and con- 
tinued under the management of Mr. 
Kehoe, as provided in Mr. Hirschbere’s 
will. On March 15, 1934. Mr. Kehoe died 
and shortly thereafter L. A. Engel was 
elected president of the agency. Mr. 
Engel has been connected with the agen- 
cy since 1895. For many vears he has 
been one of the outstanding personal 
producers of general insurance lines in 
the St. Louis territory. 

The first companies represented hy the 
agency were La Caisse General (French 
Tnsurance Corporation): the Reading 
Fire of Pennsylvania, the Richmond Fire 
and the Merchants & Mechanics of 
Richmond, all of which later retired from 
business. 

Companies represented by the agencv 
at nresent include: Scottish Union & 
National since 1883. Employers’ Liability 
since 1888, Livernool & London & Globe 
since 1890. the Home of New York since 
1906. London Assurance since 1911, Im- 
nerial Assurance since 1915, Tnsurance 
Company of North America since 1916, 
Patriotic since 1919, Employers Fire 
since 1921 and Agricultural since 1926 


’ 


R. T. MARSHALL IN SOUTH 
Kaymond T. Marshall, 
Albert Willcox & Co., Inc 
and Mrs. Marshall are 


president of 
, of New York, 
now at Sea Isl- 
ecks’ 


and Beach, Ga., for a two w 
tion 


vaCa 





ST. PAUL’S 1935 STATEMENT 





Seventy-first Annual Report Shows Com- 
pany Made Important Gains in 
Assets, Surplus, Premiums 

President F. R. Bigelow of the St. 
Paul Fire & Marine, in presenting the 
seventy-first annual statement of the 
company, reports that on December 31 
last the company had assets of $36,199,- 
146, an increase of close to $3,000,000 over 
the year before. Net surplus amounts to 
$16,778.862 and this together with capital 
of $4,000,000, special reserve fund of $1,- 
000,000 and guaranty surplus fund of $1,- 
(00,000, makes a policyholders’ surplus of 
$22,778,862, an increase of $3,329,842. The 
conflagration fund was increased from 
$300,000 to $375,000. 

Bond holdings of the St. Paul totaled 
$20,081,313 and stocks were valued at $8,- 
626,689. P ee writen in 1935 amount- 
ed to $13,413,953, a gain of $985,002, and 
the unearned ie ose reserve increased 
to $10,307,170 from the 193 figure of 
$9,979,584. 

The Mercury, fire affiliate of the St. 
Paul, issues its eleventh annual statement 
showing assets of $5,011,521, an increase 
of $372,014. Net surplus was $2,140 681, 
and with the capital of $1,000,000 added 
the policyholders’ surplus was $3,140,681, 
a gain of $339,750. The unearned pre- 
mium reserve of $1,616,051 shows an in- 
crease of $54,605. 


RE-ZONE LOS. ‘ANGELES 

The Board of Fire Underwriters of the 
Pacific has approved the proposal for re- 
zoning of Los Angeles to permit wider 
agency representation, the city being 
divided into five zones under the new 
arrangement. Two agents may be ap- 
pointed in each zone bv a Board com- 
pany and one underwriters agency of 
each Board member is also allowed two 
agents in each zone. In view of the fact 
that companies each have two agents 
now in the central Los Angeles zone, the 
new plan will not increase the number of 


agents in this district. The outlying dis- 
tricts of the city cover the field wherein 
new agency representation is desired by 
Board companies and consequently it is 
in these districts where most new ap- 
pointments will be made. 





Thomas F. Allen Advanced 
By Corroon & Reynolds 


Thomas F. Allen, assistant general 
agent of the Eastern department for 
the companies under the management of 
Corroon & Reynolds, Inc., has been ap- 
pointed general agent of the inland ma- 
rine department of the same companies, 
replacing C. W. Welk, who resigned to 
take a position in the inland marine de- 
partment of the Automobile at its home 
office in Hartford. 

Mr. Allen has been with Corroon & 
Reynolds, Inc., since 1932, joining the 
organization when it took over the man- 
agement of the Importers & Exporters. 
He has had a long experience in the 
business and a wide acquaintance among 
brokers and agents throughout the coun- 
try, which fully qualify him for the du- 
ties of his new position. 


MANY AT FIELD CLUB MEETING 

The New Jersey Field Club held one 
of the largest meetings in its history 
Monday night at the Robert Treat Ho- 
tel in Newark. Outside guests included 
Frederick Hoadley, secretary of the 
American of Newark; Lieutenant Ald- 


worth, superintendent of the Newark 
\irport; Richard Smith of the Factory 
Insurance Association and B. Combs, 


special representative of the Pan Amer- 
ican Airways, who for more than an hour 
showed sound motion pictures of the 32,- 
000 mile airways system in Latin Ameri- 
ca. President F. H. Morasch of the 
field club, presided. The next meeting 
will be held at the Robert Treat on 
Monday evening, March 23. 




















OF BOSTON, 


Income Received. . . . . 
New Insurance Paid-for. . . 


Increase of Assets 
Increase of Outstanding Insurance 
Increase of Surplus Resources . 


Outstanding Insurance . . . 
Admitted Assets .. » 


tual obligations) . . . 





General Surplus . . . . . 
Tora Surp_us Resources. 














7 31d ANNUAL STATEMENT 


JOHN HANCOCK MUTUAL LIFE INSURANCE CO. 
MASSACHUSETTS 


BUSINESS OF 1935 


Payments to Policyholders and Rasufichasies » & 


STANDING AS OF DECEMBER 31, 1935 


Liabilities (or assets definitely pledged i in contrac- 


Including: The legal reserve on policies in force 
6 é 
Dividends to Policyholders Payable in 1936 


Contingency Reserve Held for Asset Fluctuation 


Over a Billion Dollars Paid to Policyholders and Beneficiaries Since 
Beginning Business 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


GUY W. COX, President 


$180,365,913.61 
553,691 ,004.00 
87,736,087.35 


owe & 47,435,148.90 
we w = 119,181,333.00 
am & * 3,171,571.33 


. . . . $3,593,148,522.00 
~'731,500,916.33 


666,513, 100.30 


$608,621, 566.00 
15,97 45706 .37 


18,000,000.00 
46,987,816.03 
64,987,816.03 



























































New Booklet to Hotels 
On Fire Prevention 


{ISSUED BY NATIONAL BOARD 





Contains 48 Pages of Material, With, 
Illustrations; Points Way to Re. 
duction of Hotel Hazards 





A comprehensive new booklet entitled 
“Fire Prevention and Protection as Ap- 
plied to Hotels” is this week being dis. 
tributed by the National Board of Fire 
Underwriters to 7,000 hotels and 2299 
fire chiefs throughout the United States 
and Canada. Introduced by a foreword 
by General Manager W. E. Mallaliey 
and Chief Engineer George W. Booth of 
the National Board, this study is offered 
to hotel men and fire chiefs “to supple- 
ment your practical and intimate know- 
edge of hotel building problems.” The 
foreword, continuing, reads as follows: 

“The tremendous responsibilities you 
have assumed are obvious, and if this 
booklet serves as a guide in assisting you 
to recognize hazards, as well as in shap- 
ing plans which will minimize as much 
as possible any chance of catastrophic 
misfortune as a result of fire, it will have 
achieved its object. 

Services of Agents and Brokers 


“To that end we urge that vou con- 
sult your local fire chief as well as your 
present stock fire insurance company 
agent or. broker. The former will give 
vou of his practical experience and the 
latter will gladly place at your disposal, 
without cost, the company or regional 
inspection bureau engineer for consulta- 
tion with your architect, either in the 
matter of planning specifications for new 
buildings or remodeling and improving 
present structures on a reasonable basis.” 

In this connection the booklet makes 
reference to various regulations of the 
National Board of Fire Underwriters re- 
lating to the best practices in building 
and protection matters. These regula- 
tions, being in pamphlet form, are offer- 
ed through the various inspection boards 
or rating bureaus maintained by the 
stock fire insurance companies, or by 
writing direct to the National Board in 
New York, Chicago or San Francisco. 

“When speaking of our country’s big 
business enterprises,” begins the book- 
let. “one’s thoughts usually revert to 
railroads, steel, automobiles and oil, but 
well up among them is the hotel busi- 
ness. According to a survev made about 
five years ago there were 25,950 hotels in 


the United States, providing 1,521.00 
rooms; the total value of this investment 
represented $5024,000.000 with annual 


sales averaging $1,315,000,000. 

Among the various factors discussed 
in the booklet are maintenance, common 
hazards, construction and exit facilities 
Lighting, heating, storage of fuel, power 
plants, ventilation, incinerators, kitchens. 
refrigeration and air conditioning are all 
touched upon. The carpenter, plumbing 
and electrical shops, furniture and up- 
holstery repairing, mattress renovating. 
and painting come in for their share of 
attention in the booklet, which also gives 
suggestions applicable to the linen rooms, 
laundries, valet service and the showing 
of motion pictures in hotels. The im- 
portance of the contro! of smoking, care 
of storage rooms and cautions about dec- 
orations are emphasized. The separation 
of stores in the lobbv by fire walls or 
fire partitions is suggested and. as the 
booklet savs, “last but by no means of 
least importance is housekeeping. or in 
other words, care and cleanliness.” 


I.M.U.A. MEETING PLANS 

The Inland Marine Underwriters Asso 
ciation last week decided to hold its an 
nual meeting other than at the head- 
quarters at 99 John Street where all pre- 
vious annual gatherings have been held. 
The 1936 meeting comes the third Thurs- 
day in April and it is expected that in 
addition to, the regular business meeting 
a social program will be arranged. 
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The burning of the livery stable of Gifford’s Tavern in 1807 kindled 
the desire in the citizens of Newark for their own insuring organization. 
This fire was the first insured loss in that city. The able performance of 
the carrier made so favorable an impression that in 1810 a group of 
Newark business men organized the first fire insurance company of 
New Jersey, which was chartered the following year. 


The Newark Fire Insurance Company has enjoyed a strong, steady rise 
during the century and a quarter since, despite wars, depressions and 
serious losses. Its record testifies to the soundness of its structure. 


May the citation of this accomplishment stand as a tribute to the men 
who have served this institution in the past and as a pledge of the 
present administration to the future. 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





I have received a very nice letter from 
W. A. Earls, president of The Earls- 
Blain Co., insurance, of Cincinnati and 
son-in- iad of the late Tom Gallagher, in 
which he gives more information about 
this "heel of mine who passed 
away quote from Mr. Earls’ 
letter: 

“During Mr. 


é ke sc 
recently. | 


Gallagher’s last illness he 
wanted me to write to you telling you 
just his condition. Unfortunately | was 
unable to locate your address and there- 
fore could not carry out this request. He 


very often spoke of you and I cannot 
express just now the high esteem in 
which he held you. It was not infrequent 
that he would cut out of The Eastern 


Underwriter or one of the eastern journ- 
als a copy of the article which you had 
sent to this paper and forward the sam¢ 
to me. 

“He read with great interest all the 
happenings that occurred in New York 
State as recorded by you, and he loved 
to reminisce over all the old New York 
State doings. | was indeed happy to read 
your last.article in memory of him. It 
was really a great tribute, and we all ap- 
preciated so much your writing it. 

“When Mr. Gallagher came to Cincin- 
nati about eight weeks before his death, 


my wife and I were very much concerne:] 
over his condition. He had some of the 
very finest physicians in the West te 


him, but despite that his ad- 
vanced age did not respond to the treat- 
ment. He had an unfortunate accident 
Christmas morning. While the nurs 
out of the room, he slipped on the door 
and broke a bone in his leg up near the 
hip, which really was the real cause of 
his death, supplemented, of course, by 
the other complications that he was suf 
fering from. 


look after 


Cc Was 


* * * 


“Ted” Rogers on Joe Geyer 
Little Falls, N. 


committee 


rers of 
executive 


Theodore L. Rog 
Y., chairman of the 


of the New York State Association of 
Local Agents and former president of 
that body, has written me about Joe 
Geyer who died some weeks ago. I am 
pleased to quote the following from 
“Ted’s ” letter: 

“In looking over The Eastern Under- 
writer I always read your column and 
once in a while there is something of 
particular interest to me personally, and 
I have intended to write you. 

“This was the the case a couple of 


weeks ago when I was reading your ‘ittle 


tribute to Joe Geyer and I made up my 
mind that I would just drop you a line 
and tell you I thought it was very nice 
of you. Today in cleaning up my desk 


I ran across a clipping that I had cut out 


which you wrote some months ago, | 
believe, in regard to the interment in 
Elizabethtown of our friend Jim Swin- 


nerton. Being well acquainted with Ben 
Stetton, former proprietor of Deer’s 
Head, Jim and I had often talked about 


that locality as he liked it so well, so I 
dug out your address and said now is the 
time to do it. I am sending the clipping 
regarding Joe on to Bertha in case she 
has not seen it and asked her to return 
it to me for my scrap book. 

Three of my very close friends, two 
of them fishing and hunting companions, 
have passed away, one just a week to the 
day before Joe’s death, and I said to my 


wife I presume that from now on we 
will find that our friends are slipping 
away faster. 


and his 


“Joe was a loyal good fellow 











passing-naturally came as a great shock 


to me. My wife had visited at their home 
just the week before and reported that 
Joe was looking fine and seemed to be 
feeling fine and was especially optimistic 
as his business was going ahead very 
nicely. Naturally it was a great shock 
to Bertha. She had been making some 


popcorn balls for some nursery she was 
interested in and after she had finished 
they had a lunch and Joe remarked that 
it was pretty late and they had better re- 
tire. Bertha told Joe not to wait for her 
that she wanted to straighten up things 
just a little and Joe went upstairs. She 
went downstairs to get a broom and 
brush up and went up just a few minutes 
later and Joe had fallen at the top of the 
stairs. He evidently never realized what 
happened to him. 

“T first knew Joe when he was special 
agent for the American in our office and 
had kept up the friendship all these years. 
I had occasion to go to Syracuse to at- 
tend a meeting of the executive commit- 
tee of the state association a few weeks 
ago and took Grace with me and we 
stayed over night with Bertha. It natur- 
ally seemed very strange and lonely not 
to have Joe around with his hearty laugh 
and jovial ways.” 

* * * 
History—Fiction and Fact 

\t Johnstoy.n, N. Y., is the baroniai 
hall of Sir William Johnson, the Indian 
agent of the British Government in the 
scventeen hundred and sixties and until 
the outbreak of the Revolution, when he 
influenced the powerful Iroquois of New 
York State to side with the British. He 
died about 1774, from a broken heart, 
they say, on account of oncoming strug- 
ele which was a civil war in the Mohawk 
Valley, brother egainst brother. He con- 
trolled the Iroquois party through having 
for his Indian wife Molly Brant, sister 
of Chief Brant, known as “Theyande- 
naga,” who had been educated in Eng- 
land—a wise policy on the part of the 
far-sighted English government to make 
him pro-British through an English edu- 
cation. 

When you enter this fine 
sion, which is in a fine state of 
ervation (and is now owned by the State 
of New York), you notice a fine solid 
mahogany staircase, parts of which (the 
bannister) are marred by tomahawk cuts. 
When visitors come to see they are told 
by the euide from a text-book that these 
marks were a sign of amity and protec- 
tion carved by The yandenaga on his visit 


man- 
pres- 


to his friend and brother-in-law, Sir 
William. That goes over big, but the 
plain truth is that Sir William in the 


process of hospitality supplied whiskey 
in great quantities and great Brant oc- 
casionally got drunk too with Sir Wil- 


liam, and one day he and Johnson went 
down the stairway and Brant, in a spirit 
of fun, used his hatchet on the fine ban- 


nister, much in the spirit that a boy with 
a new jackknife likes to carve up things. 


eaieemeiae 








ROYAL EXCHANGE ASSURANCE (1720) 
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told in local histories, of 
William is thought of as 


This is not 
course, as Sir 


a sort of saint, wearing a halo. It is an 
historical fact that after large councils 
in his house he had to fumigate the 


premises for several days. The Iroquois 
were not particular as to necessary baths. 
This brings to my mind the experience 
my brother had with his two young sons. 
He was very liberal and tolerant and 
when they carved up his furniture took 
it as a joke, but when he discovered that 
his eldest had carved his initials on his 
Steinway grand the limit of patience was 
reached in panicsinens liberality. 


Great fr Co.’ s Hold 
Annual Round-up in N. Y. 


The Great American and its affiliated 
companies including the Great American 
Indemnity held a four-day gathering of 
special agents and branch managers this 


week in the Hotel Pennsylvania, New 
York. [tf was the annual home office- 
field round-up of this fleet and more 


150 attended 
ing the gathering 
Willian H. Kocp 


than The banquet climax- 
was held last evening, 
president, officiating. 
Throughout the conference field men 
conferred formally and informally with 
home office executives and managers on 
their problems, and reached a _ better 
understanding on matters of mutual in- 
terest. 


PROVIDENCE WASHINGTON 

The Providence Washington had as- 
sets at the close of 1934 of $14,431,307 
and surplus to policyholders of $9,111,- 
335. Surplus increased $2,323,794. An in- 
crease in premium income of about 3% 
was reported by President G. C. House. 





SELLING COLLAPSE COVERAGE 

The Aetna (Fire) has begun writing 
collapse insurance. There is an attach- 
ment to the tornado policy waiving the 
fall of building clause and pays the col- 
lapse damage. The rate is half the tor- 
nado rate with a minimum of five cents. 
The attachment reads: “This policy is 
extended to cover also all direct loss or 
damage by fall or collapse of building 
except fall or collapse caused by or re- 
sulting from earthquake, aircraft and 
motor vehicles.” 








Franklin W. Fort 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 




















I.M.U.A. CHANGES CLAUSE 


Permits Deletion ¥ Uentiendind Auto- 
mobile Clause in New Personal 
Effects Policy 
Local agents are pleased with the ac- 
tion of the Inland Marine Underwriters 
Association in adopting last week a res- 
olution providing that the unattended au- 
tomobile clause appearing in the new 
personal effects policies, effective March 
1, may be waived for an additional pre- 
mium. This step tends to provide the 
public with complete protection. The 
resolution passed by the executive com- 

mitiee of the I.M.U.A. follows: 
“Resolved that effective as to policies 
attaching on and after March 1, 1936, 
it shall be optional for members to de- 
lete the unattended automobile clause 
appearing in the new form of personal 
effects policy by use of the following 
endorsement and subject to additional 
premium of $10 irrespective of term; 
“In consideration of $10 additional pre- 
mium the following clause appearing in 
the policy under the heading This Pol- 
icy Does Not Insure, is hereby deleted; 
“Except when in the custody of a 
common carrier: loss or damage caused 
by theft or pilferage of the insured prop- 
erty while left unattended in or on any 
automobile unless such automobile 1s 
equipped with a fully enclosed body, all 
windows and doors of which shall have 
been securely locked, and the loss be a 
direct result of violent or forcible entry 
(of which there shall be visible evi- 
dence), but in no event shall this com- 
pany be liable under this clause for more 
than 10% of the total amount of insur- 
ance for which this policy is written, nor 
for more than $250 in any one loss; 
“‘All other terms and conditions re- 
maining unchanged.’ ” 


COLD WEATHER RAISES LOSSES 

The contest committee of the National 
Fire Waste Council has bulletined all 
chambers of commerce entered in the In- 
ter-Chamber Fire Waste Contest, calling 
attention to the fact that, due to the 
sub-zero weather prevailing throughout 
the country in general, fire losses have 
increased materially of late in some com- 
munities. 


HEADS EXAMINERS ASS’N 

H. Sturgis has resigned as president 
off the Fire Insurance Examiners’ Asso- 
ciation of New York and has been suc- 
ceeded by J. A. Stafford of the Franklin 


Fire, who was vice-president. 


N. J. SPECIALS MEET MARCH 2 

The New Jersey Special Agents’ Asso- 
ciation will honor its past-presidents at 
the dinner meeting to be held at the 
Hotel Douglas in Newark on the eve- 
ning of March 2. 
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Over $588,600,000 paid for 
losses to 4,040,381 satisfied 
policyholders. 
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|News 


Powers, Kaplan & Berger Counsel 
For N. Y. Fire Insurance Exchange 


The well-known New York insurance 
law firm of Powers, Kaplan & Berger, 
90 John Street, has been engaged by the 
executive committee of the New York 
Fire Insurance Exchange to assist the 
arbitration committee in reducing viola- 
tions of Exchange rules covering com- 
missions to brokers and rates. Senator 
Abraham Kaplan, Samuel A. Berger and 
their associates have achieved distinction 
in fire insurance circles through their 
numerous successful investigations of 
crooked fires, leading in several instances 
to criminal convictions for arson or at- 
tempts to defraud insurance companies 
through conspiracy. Mr. Kaplan will 
have charge of the work with the Ex- 
change. 

Well-informed insurance men in New 
York feel generally that the engaging of 
Powers, Kaplan & Berger is highly sig- 
nificant. Yet a considerable proportion 
of the 18,000 insurance brokers of New 
York City is apparently unaware of the 
seriousness with which the New York 
Fire Insurance Exchange is approaching 
this problem of cutting down to a mini- 
mum the payment of excess brokerage. 
There has been payment of excess for 
years, with periodic threats at house- 
cleaning which have had little or no ef- 
fect upon those engaging in violations of 
Exchange rules and also the rating laws 
of New York State. The situation ap- 
pears entirely different today. 

Large and old established firms as 
well as medium-sized and small individ- 
ual brokers are, it is believed, uncon- 
scious of how close they are to finding 
themselves in an unhappy situation if 
they are guilty of paying excess. This 
statement is based upon the assumption 
that many brokers are continuing to re- 
ceive—accept, request or demand, as the 
case may be—excess commission on their 
fire business, in spite of the fact that the 
New York Fire Insurance Exchange has 
now employed legal counsel in its en- 
deavor to stamp out excess commission 
payments. 

When a broker seeks renewal of his 
license he has to fill out an application 
blank containing numerous questions 
and then swear to the correctness of his 
answers. One of the questions asked 
reads substantially as follows: 

“Has the applicant or anyone connect- 
ed with his office, with his knowledge, 
since January 1, received from any in- 
surance company, agency or other repre- 
sentative thereof, or from any other 
source, either directly or indirectly, any 
excess commission, bonus or gratuity of 
any kind in addition to the regular com- 
mission as an inducement to place any 
risks of insurance? If so, give all facts 
in connection therewith.” 

The action on the part of the Ex- 
change that led to the vote in favor of 
employing counsel has influence, in large 
measure, by the letter addressed to the 
Exchange by Insurance Superintendent 
Louis H. Pink, which stated: “The In- 
surance Department is concerned over 
reports which have reached it regarding 
the placing of fire insurance at excess 
commissions. We have no desire to in- 


ject ourselves into matters that may be 
competently dealt with by the Exchange 
but unless the Exchange can curb the 
excess commission evil, the welfare of 
the business will necessitate action by 
the Insurance Department. 

“The Exchange exists by virtue of vol- 
untary agreements entered into by its 
members. This places upon the Exchange 
the duty and responsibility of enforcing 
such agreements. Company representa- 
tives, agents and brokers who violate 
their pledges should be properly disci- 
plined. Whether treated as loans, re- 
funds, expenses, mark-offs or as unful- 
filled promises of excess allowances, ex- 
cess commission payments should be and 
must be definitely eliminated. We offer 
you our assistance in eradicating this 
evil.” 

Complacent brokers who fail to realize 
the ability of the Exchange’s legal coun- 
sel to obtain evidence of excess pay- 
ments, and of the seriousness of the In- 
surance Superintendent’s assurance of 
cooperation in stamping out the evil are, 
in the opinion of observers, likely to re- 
ceive a shock. Brokers who may be con- 
fronted with irrefutable evidence of hav- 
ing received excess commission, and 
whose sworn statement on their renewal 
license application stated that no excess 
had been received, are likely to find their 
position uncomfortable. 





N. Y. SQUARE CLUB MEETS 


_ Nearly 200 members of the Insurance 
Square Club of New York attended the 
monthly meeting held last week at Block 
Hall in New York. Nominations for 
members of the board of directors were 
made and the chairman of the annual 
entertainment and dance committee, 
First Vice-President Edward R. Aichele, 
submitted his report on the party held 
at the Hotel St. George in Brooklyn in 
December. After the business meeting 
a floor show was presented under th 
direction of Second Vice-President Al- 
bert E. Mezey. 


PROTEST RATE COMPETITION 





Brooklyn Brokers Contend Travel Agen- 
cies Can Undersell Them on Personal 
Effect Policies 


A protest against apparent discrimina- 
tion in rates and charges on so-called 
short-term personal effects travel policies 
issued by some companies’ through 
steamship and travel agencies in com- 
petition with minimum rated policies is- 
sued through established insurance 
agents and brokers, was voiced at the 
regular meeting of the Brooklyn Insur- 
ance Brokers Association on Wednesday 
at the Hotel Bossert. On a motion sub- 
mitted by Alex Goldberger a_ special 
committee was named to contact the 
other brokers’ associations with a view 
to taking united action to eliminate a 
situation whereby, it was contended, 
travel organizations can sell a personal 
effects policy for about two dollars 
whereas insurance agents and brokers 
are restricted to policies with minimum 
premium charges of fifteen dollars. 

Mr. Goldberger, as chairman of the 
grievance committee, reported in detail 
on the progress being made to correct 
several other matters that had been dis- 
cussed at previous meetings. Other com- 
mittee reports were presented, one of 
particular interest being that of Morti- 
mer L. Nathanson, chairman of the legis- 
lative committee, who gave a _ brief 
resume of some of the new bills to be 
presented at Albany during the present 
session. One which the association is 
opposed to is Intro. Bill No. 1117, which 
would waive the necessity of attorneys 
qualifying under the apprenticeship 
amendment in order to obtain an insur- 
ance broker’s license. 

The meeting, which was well attended, 
was the first since the induction into the 
presidency of Bernhard Stern. 





Mainly Personal 


Fred W. Kentner, manager of the 
Travelers Fire in the New York City 
territory, has been spending his business 
hours during the last several weeks at 
the home office in Hartford. Mr. Kent- 
ner underwent a minor operation around 
the first of the year, it being performed 
at a Hartford hospital. Still under the 
doctor’s care, he has remained in the 
Connecticut city. 

a 

A. Albert Meyerhoff, president of the 
Pioneer Agency, Inc., 116 John Street, 
returned Wednesday from a three weeks’ 
sojourn in Florida. 

* * * 

Frank W. Eckels, insurance agent of 
185 Montague Street, Brooklyn, was a 
victim of the ice-covered sidewalks that 
prevailed during the recent frigid spell. 
Thursday of last week he fractured his 
ankle, through twisting it on a piece of 
ice. It is expected that he will be able 
to return to his office on Monday. 
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Bill at Albany to Amend 
Brokers’ Qualification Law 


> « 


A bill to amend the brokers’ “appren- 
ticeship” law has been introduced in 
Albany by Assemblyman William Kirnan 
of Brooklyn and referred to the Insur- 
ance Committee. The bill would amend 
the law passed last year by two provi- 
sions. One is that every applicant for a 
broker’s license would have to have com- 
pleted successfully a course in insurance 
“comprising a curriculum of at least sixty 
hours of study and sufficiently compre- 
hensive to include the subjects of fire, 
marine and casualty insurance.” The law 
as it now stands calls for educational re- 
quirements as an alternative to serving 
an apprenticeship in an insurance office 
but does not specify the number of hours 
a course must consume. 

The second suggested change in the 
law is the addition of the following para- 
graph: “Such applicant shall be required 
to file an application with the Superin- 
tendent of Insurance at least one year 
prior to the taking of a written examina: 
tion by the Superintendent of Insurance, 
and shall pay at such time a registration 
fee of $5 for such examination. No ap- 
plicant shall be entitled to more than 
one examination for such fee, but shall 
pay the additional sum of $5 for each 
and every subsequent examination that 
may be necessary.” If passed, the amend- 
ments are to take effect September | 
this year. 





Course for Brokers to be 
Given by Brooklyn Academy 


The Brooklyn Academy is preparing 
to give a course to those who desire to 
equip themselves to take the New York 
State examinations for insurance brok- 
ers’ certificates. The New York Insur- 
ance Department has approved the ar- 
rangement as complying with the re- 
quirements of the apprenticeship and ed- 
ucation law and the course will start on 
March 16, running to June 24. There 
will be thirty sessions of two hours each 
to be given on Monday and Wednesday 
evenings from 6.15 to 8.15 o’clock. The 
fee for the course is $20. Bernard Wer- 
bel, who is associated with the agency 
of R. W. Sweeney, Inc., in Manhattan, 
will act as instructor. He has been 
insurance for fifteen years. 





Governor Lehman Signs 
Two Mandelbaum Bills 


Governor Lehman of New York on 
Tuesday signed the two Mandelbaum 
bills to restore the Bureau of Combustt- 
bles to the Fire Department of New 
York City and to give the Fire Com- 
missioner .of New York broad powers 
over fire prevention. While the Governor 
felt that there may be objections to cer- 
tain provisions of these bills, which had 
the support of the Mayor and Fire Com- 
missioner of New York City, he said he 
considered it advisable to sign the bills 
now and to seek corrective changes later 
in the legislative session. 
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Cannot Seize German Assets 


(Continued from 


established, alien property being held 
meanwhile for claims that the commis- 
sion might allow. In 1930 a debt fund- 
ing agreement was made with Germany. 
However, two years earlier the Congress 
had passed a law allowing return of the 
funds in the custodian’s office less 20% 
which latter sum would be postponed 
and held against claims. _This_law gave 
the right to sue the United States for 
such money. 

Because Germany failed to keep the 
provisions of the debt funding agree- 
ment the resolution was passed in Con- 
gress in 1933 calling for the retention of 
all property of German nationals in the 
hands of the Government until Germany 
satisfied the claims of American na- 
tionals. Already 95% of such German 
property had already been returned to 
its owners. 

The Deutsche Bank sued for its 80%, 
claiming that Congress having revested 
title in the former owner cannot consti- 
tutionally destroy this right by subse- 
quent legislation. The lower’ court 
turned down the claim of the Deutsche 
Bank, but the court of appeals reversed 
that opinion and held the bank to be 
entitled to such funds. 


Opinion of Court 


The case involves many angles of in- 
ternational and constitutional law. Ex- 
cerpts from the opinion by Justice Gro- 
ner follow: 

It may now be considered as settled 
law that the seizure of enemy property 
carried with it the right on the part of 
the United States—if exercised—to dis- 
pose of it. But it may be said to be 
equally settled by a consistent line of 
congressional enactments that the pur- 
pose of the United States never was 
confiscation and that confiscation never 
was resorted to. The effect, therefore, 
of the legislation was to transfer pos- 
session and title to the custodian for 
the purpose of conversion into money, 
etc. while at the same time preserving 
in the original owner a contingent bene- 
ficial interest; that is to say, an interest 
subject to such conditions as Congress 
might thereafter affix to its return. 

Congress in the War Claims Act di- 
rected the return in part to its German 
owners of the property seized by the 
Alien Property Custodian, provided they 
would consent in writing to the post- 
ponement of the delivery of an amount 
equal to 20%. It also provided recourse 
to the courts for the establishment of 
their claims and for a decree for the 
return of the property. 

It is conceded that under the provi- 
sions of the Act approximately 95% of 
the property taken by the custodian un- 
der the Trading with the Enemy Act 
has been returned to its former owners 
of the same class as appellant; and ap- 
pellant’s position on this appeal is that 
Congress, having in the act directed the 
return of 80% of the property on condi- 
tion that the original owner would post- 
pone demand for the remaining 20%, the 
right of appellant to the 80% was fixed 
by the law in force when it filed its con- 
sent to the use of such 20% by the 
United States for the purpose set forth 
in the act (the fund representing the 

7o was paid into the special deposit 
account for distribution to American 
claimants against Germany). 

In other words, that Congress, having 
Tevested title in the former owner, it 
cannot constitutionally destroy this vest- 
ed tight by subsequent legislation. 





Never Intended to Confiscate 


We feel no hesitation in saying that 
nothing can be found in our laws or pro- 
ceedings with relation to the recent war, 
‘0 countenance the view that it was ever 
the Purpose to confiscate to the use of 
the United States enemy property found 
in the United States. And we have been 
referred to no decision of the Supreme 
~ourt, and we know of none, in which it 
's held to the contrary. It is quite true 


Page 1) 

that in a number of cases, notably the 
Chemical Foundation case, 272 U. S. 
Henkels v. Sutherland, 16 and Woedson 
v. Deutsche, etc., the Supreme Court has 
said that the United States could do 
what it pleased with the property, but 
this is no more than the recognition of 
the right—a right based on might—and 
does ‘not even imply its application. 

It may therefore, as we think, be safe- 
ly asserted that our policy throughout 
was to remove such property from its 
owners for the period of the war, but 
with the ultimate purpose and intention 
of restoring it after the war. 
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Indemnity Company . . . 


Indemnity Company . . . 


By the provisions of this act Congress 
formally and positively surrendered the 
rights as captor which it might have as- 
serted against seized enemy property. It 
placed the United States definitely in the 
position of trustee for the benefit of for- 
mer owners. It reserved to itself neither 
claim nor right nor title to the property. 


Reestablished Title in Former Owner 


In both cases the United States un- 
qualifiedly renounced the exercise of its 
war power of confiscation and reestab- 
lished title in the former owner, and it 
is too late now to have recourse to that 
power to take back rights which it has 
by formal act restored. 

We are, therefore, of opinion that by 
the terms of the act,— 





STATEMENT of CONDITION 


December 31, 1935 


Assets 


. *$37,660,149 


HOME FIRE & MARINE 


*6,208,821 


ae a 4,426,950 


7,829,040 


3,363,284 


Bonds carried at amortized value—stocks at December 31st, 1935 market value—approved by National Convention of Insurance Commissioners. 
* Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 


Securities carried in the above statements are deposited for purposes required by law. Fireman's Fund Insurance Company, $611,320; 
Home Fire & Marine Insurance Company, $449,250; Occidental Insurance Company, $273,600; Fireman's Fund Indemnity Company, $931,250; 


Occidental Indemnity Company, $383,210. 


PERMANENCE 


Fire Automobile Marine: Casualty : Fidelity : Surety 


9 
[REMAN S FUND GROU P 
Firemans Fund Insurance Company ~ Occidental Insurance Company 
Fi 


Home Fire & Marine Insurance Company 
remans Fund. Indemnity Company ~ Occidental Indemnity Company 


Chicago 


* SAN FRANCISCO 


DEPENDABLE INSURANCE SINCE 


Liabilities 
$16,190,004 
2,602,751 
962,287 
4,646,073 


1,477,010 


Boston 


First, the United States consented to 
be sued; and that it never has withdrawn 
that consent... 

Fourth, that appellant’s property was 
never confiscated by the United States, 
and, therefore, never became the prop- 
erty of the United States in the sense 
of the public funds of the United 
States .. 


Sixth, that the act restoring the prop- 
erty established a vested right in appel- 
lant which is not affected by the subse- 
quent passage of Public Resolution Num- 
ber 53; and 

Seventh, that in any case the act, in 
recognizing an “honorable obligation,” 
turned an “unenforceable equity into a 
binding and effective provision.” 








Surplus to 
Policyholders 


$21,470,145 
3,606,070 
3,464,663 
3,182,967 


1,886,274 
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Atlanta 


1863 
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Court on Meaning of “60 Days’ Ce 
Notice” to Agent By His Company 


\ fire insurance general agency for as a winding up period. There was then Add 
Texas provided for its termination at no breach of the contract in coupling 
any time by either party giving sixty the direction to cease writing with the 
days’ notice in writing The company notice of intention to terminate; espe- 


notified the agent that the contract would — cially as these directions were given pur- 
terminate at the expiration of sixty days  suant to the comnany’s announced plan 





from his receipt of its letter, stating that and purpose to withdraw from the state.” E. 
had determined cease writing busi Assuming that the company should agent 
ess in Texas. The agent sued the con have permitted plaintiff to go on writing mits 
any for damages, pleading that the let policies during the notice period, the talk n 
er was a direct breach of the contract court said plaintiff sued for damages, not extrac 
because, instead of terminating the con commissions. He claimed that he would “In 
tract after sixty davs’ notice, it term have earned $500 a month instead of the then 
ated it immediate by its instructions $400 drawing account which was paid a well 
to cease writing business and wind the him Nothing, the court said, in his A G E N = S a me 
wency up pleading showed that the monthly earn- state, 
The kifth Circuit Court of Appeals ings were regular, or in which months me a 
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York, 80 F. (2d) 336, that the parties made out case 
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must have intended by the contract that measured by the destruction of his busi- P z 
the sixty days’ notice should be given ness. Demurrer to the petition in the d d ° pende 
just as it was given; that the winding Federal District Court for northern an nationwi e prestige adelp 
up of the agency should commence at Texas was held rightlv sustained. yee! 
that time, and that it could not have One of the three circuit judges, Sibley, f h I left 
been intended that after the notice had concurred in this judgment for the rea- O t e f the 
been given, the company and the agency son last stated, that no case was pleaded Franl 
should continue writing business through of loss of earnings due to withdrawal N O R W I “i H U N I O N cantil 
the sixty days in full swin “The no of authority to write insurance during love, 
tice period was, without doubt, intended the sixty days. b a 
ased on a long and er 

and 

Little Matters Which May Two States Move Against field. 
a a honorable record of Mr 

Cause Serious Complications Public Fire Adjusters part 

\ broker recently submitted a_ line \lthough fire losses are much lower e Z 
ering household furniture written in than they were some years ago the cam- service rege 
he nat of “John Smith and wife.” paign to drive from insurance incom- stipul 
he underwriter suggested he use the petent and unethical public adjusters ‘ge 
fe’s name instead: the broker would still go on. In fact, it is being inten- olive 
not consent. “But.” said the underwrit sified at the present time because of 0 
er. “in the event of a claim, how would unfavorable reports growing out of nu- —" 
‘ou sign proofs of loss? Both signa- merous loss adjustments. In Massachu- to CO 
tures would be required. You could not setts the number of public adjusters is as 
n ‘Iohn Smith and wife’ If you decreasing due to suspensions of licenses Mao 


Smith’ and stifler examinations for newcomers. 


signed ‘John Smith and Mary ae 
: : 7 \lassachus s has a |; culatin: -| erne 
ho could u know that Mary Smith \iassacnusetts has a law regulating such eRe 
t} ife’ mentioned ? adjusters and very few new licenses have ‘ 

- iss ;' ; be pi 


been issued in recent months. 


\gain, when a draft in payment of 4 3 shoul 
the claim is issued. it must contain both In New York State the Insurance De- FIRE INSURANCE SOCIETY, LTD. " ™s 
names: no bank would hionor a draft en partinent has started a series of exami- P “sie 
lorsed ‘Tohn Smith and wif oe cai iations to test the ability of the 700 75 Maiden Lane, New York se = 

| ith and wife No com ts hale ao : as state 

iny would pass such an endorsement icensed public adjusters \bout 300 HART DARLINGTON, Manager use 
i on hale olinaee Gf aie ahilen wader the were interrogated last Friday in New c.: 
caps sag bh, Teigt Slaton Salons that York City and the names of those pass- he | 
oa SttP ae Pigg atti +h gyn ie ing will be made public by the Depart- om ' 
rit a> < < y uA t | ist m: n ia) 


s ment. Up to the present no examination 
ment or that her claim had been satis I : made 
Rica cxey"s , ; has been necessary to secure an adjus- 
1e( \gain, if the dratt were endorsed ee og . Jus 
: er’s license and it is reported that many : 


John Smith and Mary Smith,’ proof broker who have no | ljustmen shoul 
7 ' P ‘ KCTS oO ave Oo 10OSS af Stment 
ul e required to show that ‘Mar : : ¢ f & Y k eS 
b . experience, are licensed, principally for ° ew or “a 


Smith’ was the ‘wife’ m tio ( the : ; . (an 
. — } bl ned in h the purpose of being able to split com- Incorporated 1806 “age 
( in ould prodaDl\ necessitat : : os . - y it 
missions with public adjusters. However , 
} +}. ‘ fied con f the 1 ; tots . sa ps e ’ an ‘ ole i 
Fo sg: det ae 1 a Section 138-a, Subdivision 7, of the New 75 Maiden Lane, New York *: 1 
he relationshio” CY OK Insurance Law provides that the HART DARLINGTON, President ere 
ol ‘ € relationsniy , Insurance Superintendent may, in his ede 
ihe underwrite also pointed out that sect require < es > ‘ 5; J ’ hre 
See sateruniter ute pointed ont liscretion, require an oral or written ex- The Oldest New York Insurance Company only 
! Ese OF DOM US Was supermuous, amination of applicants both for new _— 
all household furniture forms covet licenses and renewals. uted 
property of family and many include that adie 
of guests and servants. “Strange,” re 
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pil ongoantt that when a claim arises, Cleveland were re-elected recently as INDEMNITY COMPANY ree 


marked the underwriter, “how little some CLEVELAND BOARD MEETS NORWICH 
brokers know and how easy it 1s to Issue Officers of the Insurance Board of ees 


complications for which the con follows: president, Eugene S. Davis: nee 

pany 1s blamed vice-president, Donald E. Herre ‘ 4 a 
. e-president, Donal terren, and 75 Maiden Lane, New York ried 
secretary-treasurer, S. J. Horton. Presi as i quire 
STANDARD OF N. Y. REPORT dent Davis in his report mentioned the ; HART DARLINGTON, President destr 
[he Standard of New York presents a "€W agency qualification law which was requi 
trone financial statement for 1935. Tota] rafted under the direction of Harry R. insur 
admitted assets at the close of the year Manchester, a trustee of the board. He erty 
amounted to $6,260,339, net surplus was also pointed to the formation of insur- case. 
$3,095,002, and the policyholders’ surplus, nce buyers’ associations and told the dno 


company has a pr 


includin capital of $1,5 was ae ts to be prepared to et the re 2 e 
ok wt De cceatienal dinmants of Seclenes tar tr. In NORWICH UNION there is strength ie, 
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EXAMINERS TO HEAR FLEMING GOES WITH NATIONAL UNION corré 
The Fire Insurance Examiners Asso Robert K. Johnson has become asso- 1 al that 

ation of New York will meet at 6 p. m ciated with the National Union Fire of loa 

on Monday, March 2, at Loft’s Grill Pittsburgh as state agent for IIlinois. the | 
toom on Cortlandt Street and will kave He will have supervision of the entire its 
as speaker T. Alfred Fleming, head of state, except Cook County, and will es- Wa\ 
the conservation department of the Na-_ tablish headquarters with I. C. Faber, for t 
tional Board of Fire Underwriters. His manager of the Cook County department, IMSUI 
topic will be “New Chemical Fire Haz in 175 W. Jackson Boulevard, Chicago, — 
our 





in Industry.” . Ill. He was formerly with the American. 
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Coinsurance Clause and Its Bearing 
On Fire Insurance Rates Explained 


Address by Frank M. Crittenden Delivered Some Years Ago 
Throws Valuable Light on Topic Which Is Always 
the Subject of Debate 


E. H. Hornbostel, New York State 
agent for the Firemen’s of Newark, sub- 
mits to The Eastern Underwriter the 
talk made by Mr. Crittenden from which 
extracts are published on this page. 

“In April, 1920, Frank M. Crittenden, 
then special agent for the Hanover, read 
4 well-written article on co-insurance at 
field and local men up- 
state,” says Mr. Hornbostel. “He sent 
me a complimentary copy. I have al- 
ways treasured it and think it worthy of 
printing. 

“Mr. Crittenden is now doing inde- 
pendent adjusting for companies at Phil- 
adelphia. I have traveled with him in 
New York State from 1895 to 1919, when 
I left the field to go to the home office 
of the National Liberty as general agent. 
Frank left the Hanover to go into mer- 
cantile business but returned to his old 
love, the insurance business, as I pre- 
dicted that he would. I rather consid- 
ered him one of the ablest underwriters 


4 meeting of 


and adjusters in the New York State 
field.” 
Mr. Crittenden’s article follows in 
part: 


The coinsurance clause is designed to 
require the assured to carry a certain 
stipulated amount of insurance upon 
property which he insures or, failing so 
to do, to become himself his own in- 
surer, a co-insurer, to the amount of such 
shortage of insurance and in case of loss 
to contribute his proportionate share of 
same. 

Marine insurance, the oldest known 
form of insurance, has always been gov- 
erned by the principle of average or co- 
insurance in determining the amount to 
be paid in case of loss. Fire insurance 
should have been so governed, and had 
it been, much controversy and inequity 
in rates would have been avoided. It is 
stated that “It hee been in universal 
use for many years in France, Italy, 
Spain, Portugal, Belgium and the Rhen- 
ish Provinces, and is required by law. 
In other parts of Europe it is invariably 
made a part of the policy contract.” 

Just why the principle of coinsurance 
should have been adopted and used in 
the United States without question or 
pposition for marine insurance, where 
by its nature and hazards the probabil- 
ity of a total loss of property is pre- 
ponderant, and the same principle has 
been so difficult of universal adoption in 
fire insurance, where in a large propor- 
tion of risks the property is so dis‘rib- 
uted, as not to be subject to a total loss, 
is not clear. 


Equity as to Contract 

Bear always in mind that there are 
three conditions under which coinsurance 
does not require contribution by the as- 
sured. First, where the insurance car- 
ried is equal to or exceeds the sum re- 
quired by the clause. Second, when the 
destruction equals the percent of value 
required to be carried under the co- 
insurance clause. Third, when the prop- 
erty is entirely destroyed. In the last 
case, the contribution by the assured 
does not reduce the sum to be paid by 
the insurance company, as a total de- 
Struction of values makes the insurance 
company pay the full face of the pol- 
icy. It will be seen, therefore, how in- 
correct is the common error of statement 
that the 80% coinsurance clause attached 
to a policy limits its payment to 80% of 
the loss 

Its effect may be stated in another 
Way. If the assured desires indemnity 
tor the whole of any loss, large or small, 
Msurance equal to the full value of the 
Property must be carried which, of 
course, he may do if he so elects. As a 


matter of fact, honest insurers are far 
more apt to carry too little insurance 
to value than too much, and it is to 
guard against this practice that the co- 
insurance clause was created, ~ 

Values so constantly fluctuate that it 
is quite impossible for the owner to 
closely estimate the value of his prop- 
erty, nor is it possible for the company 
or its agent to do so. Hence, an adjust- 
ment of the matter equitable to both 
parties is found in an agreement that 
if the property is not insured for a cer- 
tain named percentage of its value at 
the time of the fire, the assured shall 
be a co-insurer for such deficit. There 
is nothing, however, which prevents the 
assured from carrying more than the 
agreed percentage if he so elects, but he 
must not carry less than same under 
penalty of becoming a co-insurer. 

Equity as to Rates 

This relation of insurance to value is 
a highly important one, not only in case 
of loss but in the problem of establish- 
ing adequate and fair rates. Rates can 
not be made equitably or intelligently 
without knowledge and some kind of 
guarantee as to the amount of insurance 
which will be carried proportionate to 
the value of the property. If some prop- 
erties are insured for one-fourth of their 
value, some for one-half, some for three- 
fourths and some for the whole value, 
the conditions affecting rate are not the 
same. In such varying conditions of 
contract, losses to income on the various 
[ property become of little or 
no value in the making of rates, whereas, 
if some universal rule governing the 
amount of insurance carried proportion- 
ate to value is employed, statistics will 
show very closely the rate which should 
be charged in order to show a reason- 
able profit to the insurer. 

We should bear in mind that the great 
majority of fire losses are partial, not 
total. This is brought more pertinently 
to mind when we consider the great 
number of large risks which are divided 
into well defined sectional parts, or, very 
frequently, a number of different build- 
ings. Where the plant is well construct- 
ed the fire is almost invariably ‘confined 
to one of the sectional divisions, so that 
in such plants a total loss is a great 
rarity. 

We can all remember when it was the 
current practice in our underwriting to 
issue policies with a specific amount cov- 
ering on every building or sectional di- 
vision, with separate amounts on the con- 
tents thereof. There was no objection 
to this plan among the large insurers, 
in fact, it was the established way and 
form of coverage. It was found, how- 
ever, that this specific insurance often 
worked an injustice, owing to constantly 
fluctuating values and property shifted 
from one building or section to another, 
so that it was impossible to always know 
whether the specific insurance was ade- 
quate or not. 

It was then that the use of the blanket 
form of coverage was proposed—the cov- 
ering of the entire property in one item. 
This form necessitated some automatic 
governing clause as to the distribution of 
values and the coinsurance clause was 
made mandatory. 

Should the blanket form of cover be 
used without coinsurance, the assured 
could reduce the amount of insurance 
carried very materially and still be amply 
protected by the blanket form. This 
would, however, work great injustice to 
the insurance company, as the cover 
would apply to its full value in any one 
section or division and might be entirely 
used. up by a fire- therein.: Hence, a 


classes of 


number of entirely separate fire risks 
would be insured for one premium 
manifestly unfair. The blanket form of 
cover was conditioned and obtained only 
upon use of the coinsurance clause 


Protects Small Property Owners 


It has been said that “Aside from the 
mathematical necessity for a uniform re- 
lation of insurance to value in establish 
ing equitable rates, coinsurance is the 
safeguard that protects the small prop- 
erty owners from the cunning devices of 
large corporations in their efforts t 
avoid payment of their share of the fire 
tax. If the facts could be once under 
stood there would be not only a popula: 
demand for the repeal of all laws pri 
hibiting coinsurance but a demand f 
the enactment of the European laws 
which make coinsurance obligatory; be- 
cause, the European laws insure a just 
distribution of rates while the American 
laws put it in the power of the prope: 
tied interests to unload a share of thei 
fire tax upon people of small means 
The evasion of the fire tax in this way 
is no less notorious or unjust than thx 
evasion of the state and municipal taxes 
It is difficult to make this plain to one 
not versed in fire insurance, in fact, the 
vital bearings of coinsurance on rates 
are not fully appreciated by the major- 
ity of fire underwriters.” 

Under the operation of the anti-coin- 
surance laws in states where such are it 
force, there has been a marked reductior 
of insurance to value on risks insured 
under blanket form so that property 
owners have been obtaining their insur- 
ance for much less than what they would 
have had to pay under the specific forn 
of coverage. They have, therefore, a 
distinct advantage in rate over the own- 
er of the small property usually subject 
to a total loss by one fire. 

All classes of property 
therefore, affected by the principle of 
coinsurance; and if it could be thor- 
oughly understood, particularly as to its 
effects upon rates in general, there would 
be far less prejudice as to its use and 
probably eventually a sentiment created 
in hearty favor of its universal adoptior 


owners are 


Examples of Application 


Many illustrations of the application of 
coinsurance have been made by many 
authorities. All cannot be sect down here, 
so I have selected one by the (late) Pres 
ident Evans of the Continental which il- 
lustrates the unfairness of a policy with- 
out the clause, issued at same rate as 
one with the clause. “A” and “B” 
own a half interest in a building having 
a value of $20,000. Each insures one 
half interest separately in different con 
panies; cach company charges 1% o1 
$10 per $1,000 of insurance. “A” insures 
his one-half for $10,000 and pays for it 
$100. “B” insures his one-half for $5,000 
and pays for it $50. 

The building is damaged by fire to the 
amount of $10,000. “A” collects 50% of 
his insurance of $10,000 and “B” collects 
100% of his insurance of $5,000. Yet 
while both paid the 
amount of loss, one received twice as 
much premium as the other 

\ clause attached to the 
been frequently used, mainly by certain 
mutuals, guaranteeing a fixed amount of 
insurance to be carried instead of usins 
the coinsurance If this could be 
accurately determined, and should values 
covered remain fixed during the life of 
the insurance, it would answer the same 
purpose as the coinsurance clause. It 
may readily be scen, however, that val- 
ues of everything so constantly fluctuate, 
that the guaranteed amount of insuranc« 
may quite naturally become too little or 
too much during the life of the insur- 
ance. automatically adjustabl: 
guarantee is fair to both parties and af 
fords absolute protection; hence, the co- 
insurance principle 


cach 


companies samc 


policy has 


clause 


Some 


Coinsurance and Average Clause 

There is a very important point of dit 
ference in application between the co- 
insurance and average clause, to which 
particular attention should be given. W 
J..Greer, general manager. of the General 
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Adjustment Bureau, states the diffe ( 
as follows 

‘The coinsurance clause in its of 
words says ‘If at the ti f the 
the whole amount of tmsurance, etc.,” and 
it is a compliance if the entire insurance 
both blanke and specihe, equ 1] re 
quired percentave on the valu 

The average clause applies s¢ at 
to each policy 

There can be ho d ubt 1 pil 
that the average clause is the correct 
one, because it carries out the intent 
to each and every policy on the risk 
Take for example 

Valu 

Building “A” § 20.000 

Building “B” 30,00 

Building “C” 50,000 

$100,000 

Let us suppose that Building “A” is 
rated at 1%, Building “B” at 3% and 
Building “C” at 50¢. The assured could 
take $20,000 specific insurances : MAT = 
1%, $50,000 on “B” at 50¢ and $20 000 
blanket at the average rate, and with 
loss on “B” only of, say, $20,000 could 
collect it all; in other words a total lo 
from the blanket policies, whereas, u1 


clause, the limit of 
ot SZ0.C0 
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The reason for it is that under a lit 
application of the contribution claus« 
the standard police the specihe 1 
ance is entitled to claim « b 
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MARINE & AUTOMOBILE 





Four Scandinavian Countries Move 


To Seek Passage of Hague Rules 


Delegates from Denmark, Norway, 
Sweden and Finland met a few days ago 
in Oslo to agree on their attitude to a 
proposal suggesting the introduction of 
the Hague Rules in the maritime legis- 
lation of these countries. It is believed 
that this meeting was the last before the 
proposal is presented to the legislative 
bodies of these four countries. A world- 
wide picture of the Hague Rules situ- 
ation is presented by the Scandinavian 
Shipping Gazette, an international week- 
ly published in Copenhagen, as follows: 

The previous history of the Hague 
Rules is as follows: To begin with Great 
3ritain and U. S. A. ratified certain 
rules that were closely connected with 
the American “Harter Act.” Thereafter 
the International Law Association took 
the matter in hand. This resulted in a 
meeting at the Hague in 1921, where the 
so-called Hague Rules were agreed upon. 
These rules again gave rise to a confer- 
ence in London in 1922, where certain 
modifications were introduced. These 
modifications were submitted to a diplo- 
matic conference in Brussels, which con- 
ference agreed to those rules, which were 
embodied in an international convention 
carried in 1923. This convention was 
signed by the following countries: Ar- 
gentina, Belgium, Esthonia, France, Ger- 
many, Great Britain, Hungary, Italy, 
Japan, Poland, Roumania, Spain, U. S. A. 
and Yugoslavia. And the Convention 
has been ratified and enforced by na- 
tional legislation in the following places: 
Great Britain, Australia, India, British 
West Indies. Bermuda Islands, British 
Guinea, British Honduras, British Solo- 
mon Islands, Ceylon, Cyprus, Fiji Is- 
lands, Gambia, Gibraltar, Gilbert and El- 
lis Islands, Gold Coast, Kenya, Nigeria, 
Cameron, Palestine, Sierra Leone, the 
Seychelles, Straits Settlements, Tangan- 
yika Territory, etc. 

In Holland the Hague Rules have been 
enforced by law and in Great Britain 
by act of Parliament. In U. S. A. the 
President has recommended the Senate 
to adopt the Convention. The French 
Government have edited a proposal witha 
wording exactly in conformity with that 
of the Hague Convention, but a special 
committee appointed in the Chambre des 
Deputés compiled a proposal that is in 
direct controversy with the spirit of the 
Convention and which, moreover, would 
bereave owners of the advantages that 
might be obtained if the Hague Rules 
were agreed upon. The Scandinavian 
countries have hitherto waited to see 
how matters would develop before they 
ratified the Hague Rules, but now they 
are, in similarity with the countries men- 
tioned above, inclined to incorporate the 
Hague Rules in their national legislation. 

It is reported that the introduction of 
the rules into Scandinavian Maritime 
Legislation will take place on the follow- 
ing basis: For transport between the 
four Scandinavian countries and other 
countries who have adonted the Hague 
Rules, a special law will be valid, which 
in its essentials is a translation of the 
original wording of the Hague Rules 
For the carriage of goods in inland 
waters there will, in case of uniform leg- 
islation in the four Scandinavian coun- 
tries, in the chapter regarding freight 
contracts, be introduced stipulations that 
broadly speaking cover the Hague Rules, 
but these stipulations will be edited in 
the terminology peculiar to the Maritime 
Legislation of Scandinavian countries. 

With regard to the question of trans- 
ports between the four Scandinavian 
countries and countries which have not 
adopted the Hague Rules, the opinion 
has hitherto been voiced that full con- 


tracting freedom should exist, and if the 
parties did not agree on special terms, 
the general terms of the maritime law 
should be valid. Regarding this latter 
point full conformity of opinion does not 
prevail at present, but it looks as if such 
a conformity of opinion may be ar- 
rived at. 

But therewith the matter has not been 
definitely settled. The proposal is, as 
mentioned above, to be presented to the 
legislative assemblies concerned. In 
Sweden this will take place immediately 
after the conclusion of the Oslo meet- 
ing, in Denmark probably later in the 
year. 

The aim is thus merely to try to bring 
Scandinavian maritime law in harmony 
with certain international rules. That 
the result of the joint Scandinavian en- 
deavors are regarded with so much in- 
terest is due to the fact that Germany 
who for a long time has been working 
on a reform of her maritime legislation, 
because most German maritime stipula- 
tions originate from the epoch of the 
sailing-ship, has decided not to take a 
definite sten before she has seen how 
the rules work in Scandinavia. 

There has in certain owner circles in 
Scandinavia been a reluctance to directly 
incorporate the Hague Rules in existing 
maritime legislation, as these people were 
of the opinion that it would be prefer- 
able to enforce them as a special law. 

International collaboration in the 
sphere of maritime legislation can al- 
ready show proud results. When the 
Hague Rules have been adopted by the 
Scandinavian countries another great 
step will have been taken towards the 
aim in view, namely the creation of an 
effective international just nauticum. The 
firmer the rules are the safer the posi- 
tion of international trade and shipping 
will be. 





INDEMNITY MARINE FIGURES 

The first British marine insurance 
company’s financial report to be issued 
covering 1935 is that of the Indemnity 
Marine, represented in this country 
through Appleton & Cox, Inc., United 
States managers. The premium income 
amounted to £316,457. Losses totaled 
£285,097, office expenses and others were 
£21,510 and £15,000 was transferred to 
profit and loss account. Premiums showed 
a decrease of £31,810 from 1934. The 
amount transferred to surplus shows that 
profits on marine underwriting are grow- 
ing smaller. The Indemnity is owned by 
the Northern of London. 


LAWRENCE J. BRENGLE DIES 





Head Underwriters for Syndicates Was 
Widely Respected for His Skill and 
Friendly Personality 

Many leaders in the ocean marine 
business in addition to the staff of the 
American Marine Insurance Syndicates 
attended Tuesday afternoon at Rose- 
mont, Pa., funeral services for Lawrence 
J. Brengle, head underwriter for the 
Syndicates, who died suddenly of a heart 
attack last Friday at Boca Grande, Fla. 
He had been ill for some time with heart 
trouble but was believed to have been 
making gradual recovery toward improv- 
ed health. Mr. Brengle was a hull under- 
writer of unusual ability, had a cordial 
personality and was highly respected by 
all in marine insurance in this part of 
the country. His sudden passing came 
as a tragic shock to his associates and 
friends. 

A native of Philadelphia, where he was 
born on October 21, 1878, Mr. Brengle 
entered insurance with Johnson & Hig- 
gins in their office in that city. Later he 
served with the firm in San Francisco 
and then was transferred to New York. 
In 1918 he resigned to join the Insurance 
Co. of North America. When the Amer- 
ican Marine Insurance Syndicates were 
formed in 1920 to care for hull insurance 
on Shipping Board and other govern- 
ment vessels as well as privately owned 
hulls, Mr. Brengle was selected as under- 
writer. He continued to hold that posi- 
tion until the time of his death and was 
responsible to an important degree for 
the successful development of the Syn- 
dicates and its expansion to include larg- 
er fields than originally contemplated. 

Mr. Brengle is survived by his widow, 
Mrs. Katherine Curtin Brengle, daughter 
of W. W. Curtin, member of Johnson & 
Higgins, at whose home at Rosemont the 
funeral services were held: two sons, 
Lawrence J. Brengle, Jr., and William 
Curtin Brengle, and a daughter, Mrs. 
Thomas S. Gates, Jr. 


SOLD TO SHIPBREAKERS 





Only $285,000 Obtained for Hull of 
L’Atlantique, Far Below Value of 
Machinery Not Harmed 

The French Ministry of Marine has 
announced the sale of the hull of the 
burned liner L’Atlantique to a British 
shipbreaking enterprise for $285,000, By 
the terms of the sale the wreck must be 
removed from Homet Dock, where jt 
now lies, within twenty-five days. 

The L’Atlantique caught fire in the 
English Channel on January 4, 1933, and 
after a long series of legal actions in the 
French courts, was declared a total loss 
and abandoned to the underwriters. In- 
surers had to pay approximately $11,330,- 
000 on the liner, of which amount about 
$5,065,000 was placed in the United King- 
dom among Lloyd’s syndicates and vari- 
ous marine offices and $1,000,000 in New 
York. 

The price paid for the hull is far be- 
low the sum which, after the fire oc- 
curred and the vessel had been brought 
into port, the machinery alone was esti- 
mated to have been worth. This figure 
was high—about $2,500,000—but the ac- 
tual amount depended largely on the 
attitude of prospective buyers and the 
use to which they could put machinery 
that had been costly to build. The en- 
gines were of types that could be divisi- 
ble into two parts, and it was thought 
that they could be adapted for use in two 
large passenger ships. It is thought that 
during the three years the vessel was 
lying at Cherbourg the machinery might 
have suffered injury from corrosion. 

The marine underwriters have no con- 
cern in the present sale of the vessel. 
The hull is the property of the Com- 
pagnie de Navigation Sud-Atlantique, 
with which the negotiations for the pur- 
chase have been conducted, although the 
French Government has an interest in 
the ship. 








Damage Caused In Reconditioning 
Vessel Not Covered As Marine Risk 


In an action by Everett C. Read, the 
owner of a yacht, against the Agricul- 
tural on a marine policy covering the 
yacht against perils of the sea, it ap- 
peared that the plaintiff delivered the 
yacht to a boat company for storage in the 
fall and the next spring made arrange- 
ments with the boat company to recon- 
dition the boat for the ensuing season. 
When the work was finished the boat 
company launched the boat, but through 
some neglect failed to close the drain 
valve to the reduction gear and to con- 
nect the hose of the water system. As 
a result, water was permitted to flow 
freely into the hull, causing the ship to 
become partly submerged, necessitating 
repairs costing $2,700. 

The sole question in the case was 
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whether the peril involved was covered 
by the policy. The Wisconsin Supreme 
Court, Read v. Agricultural, 263 N. W. 
632, held that the loss was caused by 
negligent failure to launch the ship ina 
seaworthy condition, and in order to re- 
cover on such a policy the vessel insured 
must be seaworthy, when sent to sea, on 
the principle that where a ship sinks be- 
cause of its unseaworthiness it has not 
been lost by a peril of the sea. 


It was also held that a clause making 
the policy applicable while the ship was 
“in docks and graving docks, and on 
ways, gridirons and pontoons,” did not 
extend the coverage beyond perils of the 
sea. 

The policy contained an Inchmaree 
clause covering damages to the ship 
through the negligence of master, mar- 
iners, engineers and pilots, or through 
explosions, bursting of boilers, breakage 
of shafts, or through any latent defect 
in the machinery or hull provided that 
the owner or his managers were not 
wanting in diligence. It was held this 
clause was not effective to establish the 
insurance company’s liability. There was 
no actual want of care on the plaintiff's 
part. The negligence was that of an 
independent contractor not within the 
description of persons whose negligence 
is insured against by the clause, and the 
character of the act remoyed it from the 
coverage of the policy. 

Since coverage is conditioned upon the 
seaworthy character of the vessel at the 
outset, the-owner may not avoid this 
condition by delegating to others the 
work of putting the vessel into shape. 

The court concluded that the damage 
to the vessel was not covered by the 
policy and reversed judgment for plain- 
tiff, with directions to dismiss the com- 
plaint. 
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0. D. Bills Progress in 
Both N. Y. and Illinois 


$100,000 SILICOSIS FUND HERE 





Five Illinois Measures Set Up Occupa- 
tional Disease Liability by Statute 
Instead of By Common Law 





In both New York State and Illinois 
dust disease bills have made their ap- 
pearance in the present legislative ses- 
sion, which tend to clarify the situation 
In Albany a few days 
ago Senator Schwartzwald introduced 
Senate Nos. 1083-1084, the first providing 
for an appropriation of $100,000 to the 
Department of Labor for the prevention 


in both states. 


of silicosis and other dust diseases. Bill 
No. 1084 amends paragraph 28 of sub- 
division 2 of section 3 of the workmen’s 
compensation law relating to compensa- 
tion for all occupational diseases, by pro- 
viding that nothing in this paragraph 
shall be construed to apply to dust dis- 
eases. And in addition to providing for 
the expenditure of funds it would furth- 
er amend the law by adding a new arti- 
cle thereto relating to dust diseases. The 
policy of the legislature would be ex- 
pressed as prohibiting any requirement of 
medical examinations as a pre-requisite 
to employment. 

The industrial commissioner and the 
industrial board would be required to 
promulgate rules for the maintenance of 
devices designated to climinate harmful 
dusts and to control the incidence of 
silicosis and similar diseases. 

Partial Disability Not Compensable 


Under the provisions of Senate No. 
1083 no compensation would be payable 
for partial disability due to dust dis- 
eases. In cases of temporary or perma- 
nent total disability or death, compensa- 
tion would not exceed $500 if such dis- 
ablement or death occurs during the first 
calendar month in which this act be- 
comes effective. Thereafter the total of 
compensation payable for such disability 
cr death would increase at the rate of 
$50 each calendar month, the amount 
payable being determined by the total 
payable in the month in which disable- 
ment or death occurs. In no event how- 
ever would such compensation exceed 
$3,000. No payments would have to be 
made into special funds in cases of death 
where there are no persons entitled to 
compensation. 

Compensation would be payable from 
the eighth day following total disable- 
ment at the rate of 66-2/3% of the aver- 
age weekly wage, with a maximum of 
$25 per week and a minimum of $8 per 
week. In event of death dependents 
would receive any balance remaining be- 
tween the amounts paid for disability 
and the total compensation payable under 
this article. 

All claims for compensation resulting 
from inhalation of harmful dust, where 
the last exposure occurred between the 
cflective date of this act and September 
1, 1935, would be barred unless filed 
Within 180 days from the day on which 
this act takes effect. 

An employer would be liable for com- 
pensation for dust diseases when dis- 
ability of an employe resulting in loss of 
earnings shall be due to an employment 
Ina hazardous occupation in which he 
was employed and such disability results 
Within one year of the last injurious ex- 
posure in such employment; or in case 
of death resulting from such exposure if 
such death occurs within five years fol- 
lowing continuous disability. The em- 
ployer in whose employment the employe 
Was last injuriously exposed and the in- 

(Continued on Page 42) 


Joint Agent-Company 
Conference Formed 


LEADERS MEET WITH A. D. REID 





Recommend Standing Committee of 
Seven Co. Executives; To Name 
Chairman at Next Meeting 


Bidding fair to be one of the most 
active conference committees in the cas- 
ualty-surety field the joint producers— 
casualty executives conference got off to 
a splendid start a week ago when at a 
meeting held in the office of President 
A. Duncan Reid of the Globe Indemnity 
by a joint sub-committee it was decided 
to create a standing committee of seven 
of chief executives of casualty-surety 
companies to confer with producers at 
any time conditions or circumstances jus- 
tified. 

Those present were Chairman W. O. 
Wilson of the executive committee of the 
National Association of Insurance 
Agents, L. A. Wallace and H. W. Schae- 
fer representing the National Associa- 
tion of Insurance Brokers, Executive 
Vice-President E. M. Allen of the Na- 
tional Surety Corp. and Mr. Reid. C. A. 
Abrahamson, Omaha, president of the 
National Association of C. & S. Agents, 
unable to attend, designated Mr. Allen 
to act for that body. 

At the conclusion of the meeting a 
memorandum was drawn up to present 
to the full committee following which it 
is expected that the next step will be 
the naming of a chairman. 

It was recommended that the best re- 
sults would be accomplished if the stand- 
ing committee of executives would be 
represented by the chicf executives of 
both Bureau and non-Bureau companies, 
including surety carriers. 

It was suggested that producers be 
represented by two members represent- 
ing each of these groups: National As- 
sociation of Insurance Agents, National 
Association of C. & S. Agents, and Na- 
tionai Association of Insurance Brokers. 

For the present no specific recommen- 
dations will be made as to the purposes 
of the committee, it being the thought 
that as, when and if conditions justified, 
meetings, subject to call from the chair- 
man, would be. held for discussion of 
common problems and out of the experi- 
ence gained a more definite and enlarged 
program could be determined. 


JOINS COST CONFERENCES 
The Accident & Casualty Co. of Win- 
terthur, Switzerland, of which Neal Bas- 
sett is United States manager, has joined 
the national acquisition cost conferences 
for both casualty and surety lines. 





MARCH 20 NEW DEADLINE 

The time limit for policyholders to 
submit letters in the prize letter contest 
for Accident & Health Insurance Week 
has been extended from March 10th to 
March 20th. 

RITCHIE MARYLAND DIRECTOR 

Former Governor Albert C. Ritchie of 
Maryland who died of apoplexy early 
this week and who was four times chief 
executive of his state, was a director of 
the Maryland Casualty. 





A. F. LAFRENTZ CHAIRMAN 

A. F. Lafrentz, president, American 
Surety, has been selected as chairman of 
the casualty-surety division of the 1936 
Citizens Appeal for the Salvation Army. 





W. A. BARRINGTON RETIRES 

The directors of the General Accident 
have announced that W. A. Barrington, 
Toronto manager, was retired from the 
company on pension as from January 1, 
after twenty-cight years’ service. 














ESS 
A 





SS 











FIRE AND LIFE 
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JAMES F MITCHELL , United States Manager 


GENERAL BUILDING -4' & WALNUT STS. 
PHILADELPHIA 


(;eneral Accident 

















Nat’l Health Council 
Elects Dr. Armstrong 


IS MET. LIFE WELFARE HEAD 


Noted for Work in Puematios Medicine 
Field; Chairman of O. D. Group in 
N. Y. Safety Conference 


president of the Metropolitan Life in 
charge of welfare service for policyhold- 


ers, widely known for his accomplish- 





DR. DONALD B. ARMSTRONG 


nents in scientific, medical and public 
health work, has recently been elected 
president of the National Health Council, 
Inc., succeeding Col. Theodore Roosevelt 
who held the post in 1935. Dr. Arm- 
strong, who holds degrees from Lafa- 
yettc, Columbia, M.I.T. and from the 
New York College of Physicians and 
Surgeons, has had a long and varied ex- 
perience in preventive medical and health 
administrative work. 

He joined the Metropolitan Life in 
1916 and was selected to conduct the 
Framingham demonstration for the Na- 
tional Tuberculosis Association, the Met- 
ropolitan Life having made an appro- 
priation to carry on this work. It was 
the first of many such health demonstra- 
tions, which have been carried on by the 
Milbank Memorial Fund, the Common- 
wealth Fund and other social and health 
agencies in different cities of the United 
States. 

Before his work at Framingham, Dr. 
Armstrong had made a name for himself 
in public health and social welfare cir- 
cles in New York. He had also served 
as chairman and member of different 
committees of the American Public 


Silicosis Conference Called 
At Capital by Miss Perkins 


Insurance people studying the occu- 
pational disease situation are greatly in- 
terested in the forthcoming conference 
on silicosis called by Secretary of Labor 
Frances Perkins at Washington, D. C. 
It will probably be a two-day gathering 
during the week of March 9, although 
exact dates are not definitely set. The 
tentative program is to discuss dust dis- 
ease probiems with employers for one 
day and with labor interests the other 
day. Due to the keen interest of the 
insurance fraternity in the situation it 
will not be surprising if a large delega- 
tion from this field attends. 





NEW ACCIDENT FRAUD BUREAU 

District Attorney Dodge of New York, 
in his campaign to break up the fake 
accident claim racket, has created an ac- 
cident fraud bureau in his office. He will 
have the cooperation of the National 
3ureau of C. & S. Underwriters, which 
will aid him in uncovering evidences of 
insurance frauds. 





NEW ZEPPELIN 100% INSURED 

The new German Zeppelin is insured 
for 5,000,000 marks. It has been possible 
to place this amount entirely in the Ger- 
man market at a premium which proves 
the confidence of the underwriters in the 


risk. 


Health Association and other agencies. 
It is interesting that he was executive 
director of the National Health Council 
years ago when the late Dr. Lee K 
Frankel, his superior, was its president. 

On January 1, 1924, he joined the wel- 
fare division of the Metropolitan Life as 
assistant secretary. Later he was made 
fourth vice-president and in September, 
1931, he was elected third vice-president. 

Here are his outside affiliations: A 
director of the National Tuberculosis 
Association, member of the governing 
board of the American Public Health 
Association; of the advisory board of 
the American Social Hygiene Associa- 
tion; a vice-president of the New York 
Tuberculosis and Health Association; a 
member of the health demonstration 
committee of the Commonwealth Fund; 
advisory council of the Milbank Mem- 
orial Fund; tuberculosis committee of 
the New York State Charities Aid Asso- 
ciation; medical advisory committee of 
the President’s Birthday Ball Commis- 
sion for Infantile Paralysis Research, 
ind of other public and  semi-public 
health organizations. 

Next week when the seventh annual 
Greater New York safety conference 
convenes at Hotel Astor Dr. Armstrong 
will act as chairman of the occupational 
disease group session, and will introduce 
some of the best known authorities in 
this field as speakers. 
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JAMES F. OHEA— 


Administrative Vice-President of National Surety Corp. 
Was Star of Sterling Tire Co., of Rutherford, N. J. Be 
fore Starting Surety Career; His Philosophy and Achieve- 


ments. 


\ 


By Spencer Welton, Peripatetic Vice-President 


It seems only the other day that Jim 
O’Hea was a bright-faced, red-headed 
oungster out at Rutherford. N. J., which 
town vou will remember is on the Eric 

un line: one of the innumerable subur 
ban dormitories t which work-worn 
\Manhattanites find their way at night 

But there was never anything somno 

about Jim O’'Hea. On the contrary 
he has alwavs bee: exceedinel\ widk 
iwak knowl perfectly where he was 
oiny and wl which explains why he is 
\ ce-president of the National Surety 
Corp. in charge of administration at an 
age when many of his generation are de 
hted to be holding down junior clerk- 
hips 

| depict adequately the O’Hea back 
round and to establish the authenticity 
f the O’Hea biography the writer must 
claim, and not too modestly, such credit 
iS iy properly accrue to the discoverer 
f this brisk young man 


From Safety Razors to “Sterling” Tires 





In May, 1914, Rutherford, N. J., was 
the manufacturing and executive head 
quarters of the then flourishing Sterliny 
lire Cory f which this writer was pres 
ident One morning in that month a 
Sterling salesman came to the fice of 
the “old man” to recommend and ure« 
the 1 ipl ment I i outh wl had 
been with a safety razor company. That 
compan had sudde and so far as the 

ung man was concerned, disconcert 

oly ne brol 

Thus at 22, if O’Hea had his first 
baptism of business fire, and confronted 

ith the necessity f attaching himself 

another payroll, got busy. His alert, 
sured bearing and sparkle in his eyes 

n hu the chance he wanted \ll 
Sterlu salest 1 vere made to serve a 
brief apprenticeship 1 he actual build 
n oft ti hich vere then made by 
hand iné oun O'’Hea followed the 

escribed outing 

He brought s« mucl ntelligenc« ind 
enthusiasm the work, the fact is, that 
I foreman under whom he worked 
| tested uSsi vhen the mnie cam 
f eraduation into the ules branch in 
New York Cit \fter a brief training 
i d there J O’Hea is permanent 
ly assigned to the Sterling sales branch 

ing all 

‘ity by 

Sales 

Jim 

cht to 

ny, and 

hen the next annual sales convention 

Va held at the factory, it was found 

that his name like that of Abou Ben 
Adher 1, led all the rest 

\onthl production contests ceased 
have ignificance so far as the other 

mb of the Philadelphia sales force 


‘ concerned and they offered up gen 
‘ f thanksgiving when in 
Februar 1917. a sales branch was 
pened at Pittsburgh and Jim O’Hara 
cle ‘ tore Ther wail he dem 
trate | extraordinar talent for 
barilelis busi s but what was vastly 
ore my tant, showed that he had ex 
ecutive ab t I] 
He ted and tra dl istants wh 
ed h in eff ind he revealed 


inspiring the loyalty which 


has always been marked in any organi 


zation in vy hose direction he has had a 
part 

In 1) cember, 1917, Jim O’Hea surren 
deed to the combined urgings of hi 


patriotic convictions and his Celt*c blood 
and with the reluctant approbation of 
this writer, enlisted in the aviation sec 
tion of the Signal Corps 


Hard Boiled Top Sergeant 
Field 


Beginning as a private at Kelly ‘ 
Tex., he saw duty at also Morrison, Va., 
and later at the Royal Air Corps field in 


Crail, Scotland, winding up as an ex 
ceedingly hard boiled top sergeant 
Having always a sense of humor, it found 
expression on one occasion in a letter 
h wrote to his formet top sergeant in 
civil life—this writer—who was esteemed 
a vood deal of a martinet in his own 
right 

“When [ was working for you,” he 
wrote, “I used to think you were pretty 
hard boiled, but you ought to see th 
way the regular army officers, and their 
‘top-kicks’ operat« Life in the Sterlin 


organization was a bed of 
pared to this. If I can only get back you 
can rough-house me for the rest of my 
life and I’ll never utter a peep.” 

When peace was declared Jim O’Hea 
reported at Rutherford and was prompt 
ly sent to Chicago as manager of thi 
Sterling branch in that city where, as 
expected, he was conspicuously 
ful. Then the writer 
nection with the Sterling Tire Corp. and 
Jim O’Hea in September, 1919, went witl 
the Hood Rubber Co. in New York City 
\ 


year later he joined the Prest-O-Lite 


roses com 


SUCCESS 


severed his con- 


Co. and traveled in Ohio and Michigan 
selling automobile storage batteries until 
June, 1921 

It has already been said that Jim 
O’Hea has the faculty of inspiring his 
assistants with profound loyalty. That 


may in part be due to the fact it is 
part of his code to accord the 
loyalty to those to whom lx 
himself in his and in his per 
sonal relationships 


Joined With Vincent Cullen in 1921 
So, in the spring of 1921 he came t 


this writer who had become a vic 
dent of the Fidelity & Deposit, with the 


Sanit 
attaches 
business 


presi 


request that the former and happy asso 
ciation be renewed. That was followed 
by an interview with Vincent Cullen, 
then manager of the New York offic 


of the Fidelity & 
terview Jim O’Hea 
Cullen with no 
writer 

Thus began a long 
has been unusually happy 
safe to say, resulted in a 
of mutual respect, trust and 
a little genuine affection 

Jim O’Hea’s first job in the insurance: 
business was heading the New York City 
forgery sales depariment. In the fall 
of 1921 it was decided to discontinue all 
direct sales to the public and he was 
put in charge of surety production, be- 
coming New York City when 
Vincent Cullen became vice-president. 

In March, 1928, when Vineent Cullen 
went to the National Surety Co. to head 
its New York City office, Jim O’llea 
followed as a matter of and it 
was equally a matter of course that upon 
Vincent Cullen’s election to the 
denev of the new National Surety Corp 
Jim O'Hea should be correspondingly 
elevated to an important executive po 
sition. That took the form in May, 1933, 


Deposit at which in 
sold himself to Vic 
interposition from this 


association which 
and has, it Is 


bond formed 
more than 


manarer 


course, 


pre SI 


JAMES F. O’HEA 


of the title of assistant to the president 
at the home office. Then, on September 
25, 1934, James O’Hea was elected vice- 
president in charge of administration. 


Profound Concentration on Work 


Jim O’Hea is one of the few New 
Yorkers who was born there even though 
he spent his boyhood at Rutherford, N. 
J., where he acquired such learning as 
offered by the curriculum of the 
local high school. 


Was 


His youthful avocations were football, 
basketball and boxing, and his major 
outdoor interest today is golf, although 
his profound concentration on work 
leaves him little time to attain great 
proficiency in the ancient game. He 


reads widely and with discrimination 
having an understandable fondness for 
the prose and verse of his Irish fore- 
bears. 


He wandered into the insurance world 
quite fortuitously and suspects that’s the 
way the average man chooses his occu- 
pation. However, he’s glad he is in it 
and believes that a prerequisite to suc- 
cess in it is “an inquisitive mind that 
keeps inquiring about a subject until all 
details are clear and a tendency to argue 
a point until | am convinced or the other 
fellow is.” 

Naturally he is chiefly interested in the 
bonding lines, but believes that the life 
end of the business offers more opportu- 
nity to the young man who is of the 
sales type. 

He modestly declines to consider him- 
self an oracle and most reluctantly says 
his formula for success is, “Find out all 
about your own job and know more 
about it than anyone else. Do not just 
do what you are told to do. Find out 


why each item of your work is neces- 
sary. Be a little different. Develop a 
sense of humor and do not be afraid 


to show it. Watch your personal ap- 
pearance. Get to work a little carlier 
than the other fellow and work a little 
later. Especially in the insurance busi- 
ness is the following true: We have no 


moral right to decide on a basis of opin- 
ion that which may be determined as a 
mnatter of fact.” 

People work awh Jim O’Hea and not 
for him, being associates rather than 
subordinates. He is affable yet suff- 
maintain the niceties 
relationships, and the 
achievement of a 


ciently remote to 
of inter-company 
result is harmonious 
notable sort 

He is distinctly of the go-getter type 
but time has taught him the value of 
considered action and mellowed his racial 
tendency to flv from the heights of ex- 
hilaration to the slough of despond. Now 
he knows and follows the sober middle 
path as most of us learn to do. 


Appreciation 


\monz the many admirable qualities 
f Jin O’Hea, the one that endears him 





PRODUCTION APPOINTMENTS 


E. M. DeWitt and T. H. Yeaglin Take 
New Special Agency Posts with 
Glens Falls Indemni:y 
The Glens Falls Indemnity of Ney 
York has recently appointed two nin 
production men for special agency posts 
They are Edward M. DeWitt, who will 
operate in Ohio with headquarters in 
Columbus, and T. H. Yeaglin, who wil] 
travel western Pennsylvania, a Portion 
of West Virginia anc a few counties jp 

Ohio as special representative. 

Mr. DeWitt, formerly with the Na. 
tional Surety Corp., has been in. this 
same field for sixteen years. Mr. Yeag- 
lin comes to the Glens Falls after ning 
years of experience with the U.S. F.&¢ 
His address will be Grant Building 
Pittsburgh. His work will be to supple- 
ment the service rendered by the field 
men already in these territories. 


INDUSTRIAL HYGIENE GROUP 





Active New Committee of National By. 
reau Handling Technical Aspects of 
Subject; Its Personnel 





One of the active new committees of 
the National Bureau of Casualty & Sure- 
ty Underwriters is the committee of sey- 
en on industrial hygiene which deals with 
the more technical problems of industrial 
disease. Its membership, including rep- 
resentatives from the claim, medical, en- 
gineering and executive divisions of the 
business, is as follows: Wallace J. Fal- 
vey, Massachusetts Bonding; Reuel € 
Stratton, Travelers; G. B. Butterfield, 
Hartford Accident; A. D. Lazenby, M.D, 
Maryland Casualty; R. N. Gray, MD, 
Actna Life; W. E. Lowther, London 
Guarantee, and R. N. Caverly, Fidelity 
& Casualty. 

This committee intends to meet regu- 
larly this year with its mentor, A. W 
Whitney, associate general manager of 
the bureau. 


Compulsory Liability Cover 
For Aviators in England 


liability insurance _ for 
planned by England, is 
to become a reality. A 
effect will soon be laid be- 
fore the House of Commons. Damages 
when starting and landing as well as 
when flying, to aviators as well as goods 
but not to passengers, is covered. 


Compulsory 
aviators, long 
now expected 
bill to that 


most to this writer is his unfailing def- 
erence to an older man and his insistence 
upon according to that man, some mea- 
sure of credit in helping to shape th 
O’Hea philosophy and career. This last 
has, of course, no basis in fact for a 
man becomes what he fundamentally is 
and the most another can do for him is 
to supply an opportunity to give expres- 
sion to inherent ability. 

Nevertheless, those of us who approach 
the patriarchal stage of life find our chiet 
happiness in watching the upward prog- 
ress and successive triumphs of each ot 
those proteges whom we believed mer- 
ited a chance and would do us credit 1 
given it. And being human, of course, !t 
warms us when some sterling young fel- 
low who had made his mark is gracious 
enough to say that we have played some 
small part in moulding his life. 

Twenty-two years is in one sense 4 
long time, and in another it seems onl) 
the other day. However that may be 1 
spans the period from the meeting with 
an earnest young man with honest eyes 
and vivid hair and who wanted to be 4 
tire salesman and a call at the imposing 
offices of the equally earnest but now 
matured vice-president of the National 
Surety Corp. 

How pleasant it would be if it were 
honestly possible to take unto one’s sell 
a substantial degree of credit for that 
metamorphosis. 
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Details of AEtna C. 


& S. Offers to 


Enter N. Y. Title Insurance Field 


Louis H. Pink, New York Superin- 
tendent of Insurance, has submitted to 
the Supreme Court in the respective jur- 
jsdiction petitions for the approval of his 
acceptance of offers made by the Aetna 
Casualty & Surety to acquire the stock 
of the Home Title Guaranty and the 
title plants of the New York Title In- 
surance Co. and the Lawyers Title Corp. 
This significant step, which was outlined 
by The Eastern Underwriter a week ago, 
would bring the Aetna Casualty & Sure- 
ty into the title insurance field under the 
following plan of operation: 

Upon approval of the offers made the 
Aetna Casualty & Surety would transfer 
to the Home Title Guaranty, or a suc- 
cessor corporation, the title plants of the 
New York Title and the Lawyers Title, 
and to create an adequate surplus, capital 
and reserves by investing not less than 
$3,000,000 in cash in the continuing com- 
pany. The company would engage sole- 
ly in a title insurance business, steering 
clear of a mortgage loan or mortgage 
euaranty business or servicing business, 
to the end that the title insurance busi- 
ness to be conducted by it will not in 
any manner be placed at the hazard of 
the other types of business. 

Arrangements would be made by the 
Superintendent and the Home Title 
Guaranty to continue without interrup- 
tion the servicing and mortgage busi- 
ness which are not included within the 
proposed sale. 

The proposed sale protects the present 
title policyholders in the New York Title 
and Lawyers Title inasmuch as the Home 


Title Guaranty; as recapitalized by the 
Aetna Casualty & Surety Co., in addi- 
tion to continuing its own policies, will 
assume all the outstanding policies of 
those two companies. 


Sup’t Pink Pleased by Offers 


The small amount of real estate and 
mortgage business in the past few years 
has resulted in a situation where there 
has not been sufficient title insurance 
business to support the three title insur- 
ance companies owned by the Superin- 
tendent of Insurance, and the Superin- 
tendent is pleased that the offer is for 
the three active title companies in his 
hands. If one company were to be sold 
to private interests, it would make it 
difficult to continue the operation of the 
other two. This applies particularly to 
the New York Title and the Lawyers 
Title, which do a city-wide business, but 
does not apply with as great force to 
the Home Title Guaranty because most 
of its operations are confined to the 
Brooklyn territory, where it was not in 
direct competition with the other two. 

It is gratifying that the personnel of 
the continuing company will be selected 
from the experienced employes now per- 
forming title insurance work for the 
three companies. 

It is believed that the entry of the 
Aetna Casualty & Surety into the title 
insurance business in New York State, 
bringing thereto new interest and new 
capital and taking over the title insur- 
ance business of these companies, will 
prove beneficial to the public at large. 





$50,000 Safety Bill 

Congress is now considering a bill ap- 
propriating $50,000 to aid in the nation- 
wide crusade against automobile acci- 
dents. The bill to reach this objective, 
introduced by Mrs. Rogers of Massa- 
chusetts, has been referred to the com- 
mittee on interstate and foreign com- 
merce. 

In advancing this program of national 
safety and accident prevention the ac- 
tivity would be under the direction of 
Secretary of Commerce Daniel E. Roper. 
The money appropriated would be used 
for fostering accident prevention work 
by organizations now engaged in its 
promotion; preparation and printing of 
safety-first material, such material to be 
disseminated through schools, newspa- 
pers, magazines and the radio; the prep- 
aration and attempts to obtain enact- 
ment of uniform vehicle regulations in 
the several states, and clerical and trav- 
eling expenses of the members of the 
general committee of the Accident Pre- 
vention Conference which held its first 
meeting recently in Washington, D. C. 





NEW ORGANIZATION FORMED 


Headquarters of Consolidated Claims 
Bureau in Newark; Has $125,000 
Capital 
_The Consolidated Claims Bureau is the 
title of a new organization, which has 
just been formed in Newark, N. J., with 
headquarters at 22 Thirteenth Avenue. 

Its purpose is as follows: 

“To investigate claims on behalf of insurance 
companies arising under policies or contracts is- 
sued by such companies; 

To investigate and report upon the propriety 
of persons and corporations as insurance risks; 

‘To undertake and manage claims department 
for insurance companies.” 

The capital of the organization is 
$125,000, divided into 1,250 shares, par 
value of $100 each. The incorporators in- 
clude Donald G. Bergen, Thomas G. Gal- 
lagher and Albert B. Chernin. 


PUBLIC ENEMY NO. 1 
. The hit-and-run or “murderous motor- 
ist’ has been labeled the new Public 
Enemy No. 1 by the National Safety 
Council. 





A. W. MAGEE RECEIVES SUPPORT 


Acting Motor Vehicle Chief of N. J. 
Would Get 4-Year Term Under Bill 
Introduced by Sen. Hendrickson 
New Jersey Acting Motor Vehicle 
Commissioner Arthur W. Magee, who 
has many friends and supporters in the 
insurance field, would be made motor 
vehicle commissioner under terms of a 

measure being considered at Trenton. 

Under a bill introduced by Sen. Rob- 
ert C. Hendrickson of Gloucestor Coun- 
ty Mr. Magee, now acting motor vehicle 
commissioner, would be given a four 
year term as commissioner. The pro- 
cedure proposed is similar to that fol- 
lowed when W. L. Dill was commis- 
sioner. The proposed law would still 
provide for election of the motor vehicle 
commissioner in joint session of the leg- 
islature but would name Mr. Magee as 
the first incumbent to serve until April 1, 
1940, at a salary of $10,000 a year. 

The bill’s passage would end the dead- 
lock which has prevented the calling of 
a joint session to elect a commissioner 
to fill the vacancy now existing. 





Welcome To New York 


Harris & Ewing. 


JOSEPH E. LEWIS 


John S. Turn, vice-president and gen- 
eral manager of the Aetna Affiliated 
Companies for Greater New York, was 
host one night last week at a dinner at 
which he officially introduced to the 
company’s Greater New York assistant 
general managers, managers and assist- 
ants, J. E. Lewis, newly elected assist- 
ant vice-president, who will be Mr. 
Turn’s chief executive assistant. 

With the organization since 1919 Mr. 
Lewis has for tour years been manager 
of the Aetna Life’s Washington, D. C., 
office. 





Claim Ass’n to Meet in 
Quebec, Can., Sept. 14 to 16 


The 
has scheduled its next annual convention 
for September 14 to 16 at the Log Cha- 
teau, Seigniory Club, Quebec, 


International Claim Association 


Canada. 
The association is now in the midst of 
a membership drive, the objective being 
175 member companies compared with 
160 members last year. 

President R. K. Metcalf, Connecticut 
General, has just announced the various 
committees for the year, chairmen of 
which follow: Harlan S. Don Carlos, 
Travelers, program; Harvey Shomo, 
American Casualty, auditing; R. D. Tay- 
lor, Sun Life, entertainment; W. B. 
Smith, Connecticut Mutual, medical; C. 
E, Anstett, New York Life, press; T. W. 
Hislop, Great Northern Life, hotel; Her- 
bert Adam, Penn Mutual, legal, and 
Harry Bayer, membership and credential. 
Chairman of the executive committee is 
Daniel J. Reidy, Guardian Life. 





Accurate 


INSURANCE SERVICE BUREAU 
Metropolitan Bldg., 1 Madison Ave., 
N. Y. AShland 4-4825 


Intelligent, careful handling of 
accident and health claims no mat- 
ter how difficult is our constant 
objective. 


ARTHUR G. FITZGERALD 


President 














80 John Street, N. Y. 











SEABOARD SURETY CO. 


FIDELITY AND SURETY BONDS-CAPITAL $1,000,000 
' ©. W. FRENCH, PResiIDENT 





- BEekman 3-7345 





EARL HEADS BRIDGE LEAGUE 
Succeeds Stanley Maynard in Annual 
Election; Other New Officers and 
Governors Named 
William A. Earl, Hartford Accident 
general counsel in Greater New York, 
was elected president of the New York 
Insurance Bridge League at its annual 
meeting a week ago in the Hotel Penn- 
sylvania. Mr. Earl succeeds Stanley 
Maynard, Standard Surety & Casualty, 
the club’s chief organizer and first pres- 
ideut. Other officers elected are W. A. 
Rattelman, National Union Fire; R. A. 
Kearney, Sun Indemnity, second vice- 
president and secretary, and Clifford L. 

Beardsley, America Fore, treasurer. 

In addition to the officers, the follow- 
ing are members of the board of gov- 
ernors: R. L. Barnes, Travelers; E. G. 
Crapser, Bankers & Shippers; J. W. 
Kennedy, Insurance Co. of North Amer- 
ica; Fred S. Knight, Weekly ‘Under- 
writer; Stanley Maynard, Standard 
Surety & Casualty; C. G. Roth, National 
Surety Corp., and E. P. Smith, Norwich 
Union Fire. Chairmen of the various 
committees are Membership, J. W. Ken- 
nedy, Insurance Co. of North America; 
tournament, E. G. Crapser, Bankers & 
Shipper, and house and finance, Fred S. 
Knight. 





Pacific Ind. Earnings 

Earnings of the Pacific Indemnity of 
Los Angeles for 1935 available for divi- 
dends amounted to $230,791, or $1.54 a 
share on the capital stock, which is ex- 
clusive of the unearned premium reserve 
created during the year and the unreal- 
ized gains through appreciation of the 
value of invested assets. This result is 
according to Lee A. Phillips, chairman 
of the board, and M. R. Johnson, presi- 
dent, at the annual meeting of the com- 
pany February 20. In 1934 net profit 
amounted to $1.03 a common share, and 
in 1933 the company made $3.78 a share. 

During the past year paid-in surplus 
was reduced $750,000, definitely writing 
off that amount of the loss sustained 
through the failure in 1933 of a reinsur- 
ing company, and thereby reducing the 
paid-in surplus of $750,000. . Directors 
declared the regular quarterly dividend 
of 15 cents a share, payable April 1, to 
stockholders of record March 14. 


BRADLEY TO RUN FOR CONGRESS 


Michael Bradley, Deputy Insurance 


Commissioner of Pennsylvania, was 
honored recently with a_ testimonial 
dinner at the Walton Hotel in Phila- 


delphia. The Democratic organization 
has slated him as his party’s candidate 
for Congress from the Third Philadel- 
phia Congressional District. Two years 
ago Bradley was defeated by a slim mar- 
gin by C. G. Fenerty. 


APPOINT FETHER & CO. 

Fether & Co., Los Angeles agency, has 
been appointed general agents of the 
New Amsterdam Casualty for the writ- 
ing of casualty and bonding lines. Oper- 
ation of the agency is in charge of Fred 
Carter, for the past few years with the 
agency, and B. A. Guy, Los Angeles 
branch manager of the company, whose 
office is discontinued under the new ar- 
rangement. 
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On the Production “Firing Line” 








Brighter 1936 Outlook for Automobile 
Insurance Sales Seen By Etna C. & S. 


The Aetna Casualiy & Surety 


came forward this week with a fine presentation 


of the 1936 automobile insurance picture which looks considerably brighter from a 


sales viewpoint than in any recent year. 


optimistic outlook include the fact that more 
production 


registrations are increasing, 


stepped up, 


begun to reach the consumer’s pocketbook and he is buying more freely. 
is in a much better position to pay for automobile insurance protection. 
many of those who dropped their automobile insurance will buy again, and 
cheap 


more, 
likewise, many who got along with 
curity and service afforded by quality insurance. 


plans of the 
and improvement tn all lines of industry and business in general has 


Factors chiefly responsible for this more 
cars are now on the road, automobile 
manufacturers have been 


Thus he 
Further- 


insurance will demand that extra se- 
These facts and many others in- 


cluding an interpretation of the new national standard automobile liability policy 


provisions are set forth in the current 
follow : 


Speaking of the effect of the new stan- 
dard liability pro- 
visions, which became generally effective 
January 1, 1936, and are to be used by 
all companies, bureau or non-bureau, 
stock or non-stock, the Aetna C. & S. 


automobile policy 


reports: 

As a result of the adoption of the stan- 
dard provisions, court decisions interp- 
reting phrases of the policy will be of 
nation-wide significance. At the present 
time, an important court decision may be 
ot only general significance because the 
wording of the policy on which the de- 
cision 1s based may vary somewhat from 
the wording of policies of other com- 
panies. Court decisions handed down in 
all parts of the country on standard pro- 
visions will be of equal significance to all 
companies using the standard forms. 

The adoption of the standard provi- 
sions in co-operation with the insurance 
commissioners’ association will forestall 
a tendency on the part of each state to 
draft a standard automobile liability and 
property damage provision of its own, a 


situation which would have added ma-- 


terially to expense of printing policies 
and confusion in applying court decisions 
interpreting policy provisions. Standard- 
ization of the automobile liability phrase- 
ology should have the same salutary ef- 
fect as the standardization of the work- 
men’s compensation policy or of the 
principal clauses in accident insurance 
policies, 

There has been a tendency on the part 
of some non-bureau companies to use 
some unusual wording in a few policy 
phrases (which are of minor significance 
from a protection standpoint) as a sales 
point in competition. The adoption of 
the national standard provisions is of 
value to agents who have had to meet 
such competition. 

The interesting point is made further 
along by the Aetna C. & S. that obvi- 
ously standardization does not extend 
beyond the policy wording. Naturally it 
does not embrace standardization of 
financial security, claim facilities and 
service afforded by the individual com- 
panies and to agency service. What is 
back of the policy is not the same in 
each instance, nor do individual motor- 
ists receive the same sound advice when 
arranging their insurance protection. The 
situation from a sales standpoint is, 
therefore, little different from that previ- 
ous to the standard provisions. 

The various features of home office 
and field service to car owners, afforded 
by the Aetna, are then considered step 
by step. A good word is put in for the 
combination comprehensive liability and 
comprehensive material damage policy 
and the changes made in its coverage 
since the effective date of the new stan- 
dard provisions. 


Six Sales Ideas 
The following suggestions are offered 
to aid the agent in planning intelligently 


Aetna-izer Supplement, excerpts from which 


a program to sell automobile insurance: 

(1) Carefully review the new national 
standard automobile liability policy pro- 
visions. 

(2) “Brush up” on your old sales points 
and develop new ones or at least new 
angles. When doing this have in mind 
two distinct types of prospects—(a) the 
uninsured; and (b) those carrying cut- 
rate insurance. 

(3) Have available for use local cases 
that illustrate and make more forceful 
points in coverage, agency and claim ser- 
vice; 

(4) Prepare lists of prospects well in 
advance and keep adding to them; : 

(a) Don’t overlook those who dropped their 
insurance during the past few years. Many of 
them can be sold again. ; 

(b) Follow-up expiration dates about six 
weeks in advance before the present agent makes 
any effort to deliver his renewal, or the mutual 
has made an effort to hold its insured. 

(c) Use your contacts with garages and auto- 
mobile salesmen for names of new car owners. 

(d) Inquire of friends, policyholders and 
other sources for names of persons purchasing 
new cars. : 

(e) What contacts do you have with owners 
of automobile fleets? Make the most of them. 

(5) Agents’ experience from the per- 
sonal delivery of renewals definitely 
proves that that is the most effective way 
of holding existing business. 

4 ’ 

(6) Make a list of your next day’s calls 
the evening before. During this season 
see at least twenty or twenty-five car 
owners a day. Use every available min- 
ute on production efforts. 


J. C. CONKLIN BANK DIRECTOR 


John C. Conklin, prominent Hacken- 
sack N. J., agent, has been elected a 
director of the Peoples Trust & Guar- 
anty Co. of that city. This honor comes 
to Mr. Conklin in recognition of his in- 
terest in community affairs and in ac- 
cordance with the bank’s policy of add- 
ing to its directorate men of outstanding 
importance in their respective fields. 








H. F. BREY DEAD 
H. F. Brey, treasurer and 
manager of H. W. Sch cfer Co., New 
York City agency, died recently after 
ailing for five years. He had been asso- 
ciated with Mr. Schaefer for the past 
fourteen years. Before that he was with 
Frederick K. Gaston, Inc., Travelers 
agency. He had a fine reputation as an 
all-around casualty man. 


casualty 





OKLAHOMA CITY CHANGE 

S. G. Evans, has been placed in charge 
of claims of the Hartford Accident & 
Indemnity at Oklahoma City. Mr. Evans 
comes to Oklahoma City from Dallas, 
Tex., where he has been connected with 
Indemnity Claims Service. He had pre- 
viously been with the Union Indem- 
nity Co. 





APPOINT L. B. GRAYSON 
L. B. Grayson has been appointed spe- 
cial agent at Los Angeles for Southern 
California of the Standard Surety & 
Casualty. 


Leslie Confers On 
Commissions With Texas 


And Oklahoma Agents 


William Leslie, associate general man- 


ager, National Bureau of Casualty & 
Surety Underwriters, is back .in New 


York after his conferences with agents 
in Oklahoma City, Dallas and Austin, 
Tex., last week. He explained to them 
from the company point of view why 
commissions on workmen’s compensation 
lines must be lowered when state author- 
ities do not approve needed rate in- 
creases. Mr. Leslie assured the agents 
that their views would be put before the 
National Conference on Acquisition Cost 
and Field Supervision for Casualty In- 
surance at its next meeting. It is also 
probable that a Oklahoma delegation of 
agents will confer in New York. 

The Texas situation is analogous to 
that in Oklahoma. The rate increase re- 
cently approved by the casualty com- 
missioner was far less than that filed 
by the National Council on Compensa- 
tion Insurance. Thus, Mr. Leslie ex- 
plained, the commissions will have to be 
reduced by the same formula as used 
elsewhere. Mr. Leslie urged the Texas 
agents to confer with the state insurance 
board in the hope of convincing the com- 
missioners that the national program 
should be followed. If unsuccessful in 
this attempt a delegation will probably 
come to New York for further confer- 
ences with the acquisition cost confer- 
ence. 





$181,413 UNDERWRITING PROFIT 
Seaboard Surety rm Increased Assets, 
Surplus, Reserves and Net 
Premiums in 1935 

The Seaboard Surety enjoyed a year 
of satisfactory progress in 1935 during 
which both assets and surplus increased. 
Net premiums written were $1,130,127, 
slightly greater than the 1934 produc- 
tion. Total admitted assets of $3,073,271 
compared with $2.349,418 at the close of 


1934. They included stocks and bonds 
amounting to $2,496,080 on the N. Y. 
Insurance Department valuation basis 


and cash in office and banks of $367,801. 
On actual market value for stocks and 
bonds total assets would be $3,079,257 and 
surplus $842,641. 

The company produced an underwrit- 
ing profit of $181,413 for the year and 
a gain from investments of $379,731. The 
loss ratio was 22.1 compared with 386 
in 1934 while expense ratio was 60.4. 

Reserves were strengthened during the 
year, the unearned premium reserve now 
being up to $541,266, claim reserve $437,- 
266, and a voluntary reserve of $150,000 
was set up. Capital stock remained at 
$1,000,000, which with surplus over all 
liabilities of $836,655 gave a surplus to 
policyholders of $1,836,655. The surplus 
increase was $446,275 which was in addi- 
tion to setting up the voluntary reserve. 





TUCHBREITER VACATIONING 


Enjoying his first vacation since join- 
ing the Continental Casualty more than 
twenty years ago, Roy Tuchbreiter, 
vice-president, is now at Nogales, Ariz., 
on the Mexican border and later he will 
do some fishing off the coast of Guay- 
mas, Mexico. He will return to Chicago 
about April 1. 





AVIATION EXPERT HERE 
Jerry Boles of Chicago, vice- president 
of W. A. Alexander & Co., who is one 
of the foremost producers of aviation in- 
surance in the country, was a New York 
City visitor recently. 





TO LIQUIDATE COAST SURETY 

The Coast Surety Corp. is to be liqui- 
dated by S. L. Carpenter, California in- 
surance commissioner, by court order 
after months of controversy and litiga- 
tion. 




















Indemnity 


Insurance Co. of 
North America 
PHILADELPHIA 
2 


CAPITAL $1,000,000 


Casualty 
Fidelity 
Surety 


Unquestioned 
Financial Stability 


Unique, Convenient Policies 
Complete, Efficient Service 


All Modern Coverages 


Combination Automobile Policy, Com- 
bination Residence Policy and Complete 
Golfer’s Policy issued jointly -»ith allied 


fire companie: 
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O Likcanflit of Wbnecnres, 


By FRANK G. MORRIS 








President, Standard Surety & Casualty 


The Grasshopper Is Always Scolding the Ant 


In the home of a collector of early 
Americana we recently inspected on old 
map. What interested us most was that 
the territory beyond the Appalachians 
was marked, “Uninhabitable.” 

For years farmers had clung to the 
edge of the forest afraid to adventure 
into the new land. Yet untold riches 
were waiting for some one with vision 
and courage. 

There will always be new worlds to 


conquer for men who can see beyond 
the forest edge . . . and who have the 
courage to go forward. Resourceful- 


ness and initiative are as essential in 
our time as in the hard beginnings when 
courage dressed in buckskin. 

The insurance agent who has the 
vision to establish his agency as an 


C. W. FRENCH RETURNS TO N. Y. 

C. W. French, president, Seaboard 
Surety, was welcomed home the other 
day after a month’s trip to the Pacific 
Coast. He visited agents in Los Angeles 
and San Francisco, found optimism and 
improving business conditions, and re- 
turned to New York via the Panama 
Canal on the S.S. Virginia, a delightful 
seventeen day trip with stop-offs at 
Colon and Havana, Cuba. 


important service center in his commu- 
nity is constantly conquering new fields. 
“I'll write the biggest insurance risk in 
town one of these days,” he affirms. 
Whereupon twenty agents rise to laugh 
him down. 

The voice of the cynic bawls loud. It 
has always had too much megaphonic 
power. No wonder exasperated Colum- 
bus cried: “Anybody got an egg!” 

There is no compromising with the 
fundamentals of progress. It is the 
product of men with imagination and 
initiative. It is supported by fair deal- 
ing and clear thinking, a combination 
of balance and judgment. 


NEW TEXAS AGENCY 


Organization of the Cox-Hunter- 
Voight agency, Abilene, Tex., to handle 
life, health and accident insurance has 
been announced. The agency was formed 
by W. Willis Cox and Elbert Hall, mem- 
bers of the Cox-Hunter-Hall Agency and 
Frank E. Voight, who has moved to Abi- 
lene to join the firm. The agency has 
taken over agency supervision in West 
Texas and a portion of Oklahoma of the 
American Savings Life of Kansas City. 
Voight has been supervisor for the past 
five years of agencies for the company 
in the thirteen states in which it oper- 
ates. 


Impressive Gains Made 
By Central Surety 


MADE $149,443 PROFIT IN 1935 





President Hudson Reports Liquid Assets 
(Cash and Bonds) of $3,734,443 Exceed- 
ing Total Reserve by $617,900 





Recording gains far greater than for 
the year 1934 the Central Surety & In- 
surance Corp. of Kansas City finished up 
1935 with an increase in admitted assets 
from $4,478,653 to $5,025,316, a surplus 
gain of $156,821 to $908,773, a gain in 
underwriting profit from $16,587 in 1934 
to $149,443, and a jump in net premiums 
written (after reinsurance) of $367,632 
which brought the total up to $3,518,- 
&20. In reporting on this satisfactory 
showing to stockholders President Den- 
nis Hudson emphasized that liquid assets 
including only cash and bonds amounted 
to $3,734,443 which exceeded total re- 
serves of $3,116,543 by $617,900. Reserves 
were increased over 1934 by $389,842, the 
total being $3,116,543 compared with $2,- 
726,701. Capital stands at $1,000,000 
which with $908,773 surplus gives a sur- 
plus to policyholders of $1,908,773. 

On a profit and loss basis President 
Hudson pointed to a reduction from 63.86 
to 61.30 in the ratio of losses to earned 
premiums, and a reduction in total man- 
agement expense from 35.62 to 34.50. Net 
investment income increased from $99,- 
627 to $118,871. On the official commis- 
sioners’ basis earnings for the year were 
$236,821 or $4.73 per share. Of this 
ameunt, said Mr. Hudson, $50,000 was 
paid out in dividends, $156,821 added to 
surplus, and $30,000 placed in reserve for 
possible depreciation in real estate. 


Auto Liability Still Unprofitable 


President Hudson spoke of the contin- 
ued seriousness of the automobile acci- 


dent situation, noted that last year the 
country became thoroughly aroused over 
the mounting toll of fatalities than at 
any time in history, and said that this 
rroblem should enlist the interest of 
every citizen and is of “great import to 
our stockholders.” Hopefully he added: 
“Many authorities believe that the year 
1935 was at the high peak of accidents 
and that the efforts at control will prove 
more effective through this and succeed- 
ing years.” 

Under the Central Surety’s policy of 
controlling operations both as to volume 
by lines and by territories a profit was 
shown in all lines last year excepting 
auto liability, which line continues un- 
profitable to about the same degree as 
1934. 

President Hudson was glad to report 
the steady improvement especially dur- 
ing each of the past three years in the 
quality of the Central Surety’s invest- 
ment portfolio. He said: “The bond 
portfolio now contains more than $3,000,- 
000 of the highest grade securities with 
not a cent of principal in default at De- 
cember 31, and with only $552 defaulted 
interest. The market value of bonds 
owned at date of statement was $133,384 
greater than the value at which they 
are carried on our books. The rate of 
vield is necessarily low as compared with 
old standards, but the income is de- 
pendable. 

“Mortgage loans now constitute only 
7.2% of total assets as compared with 
22.9% in 1929, and with no delinquent 
principal or interest at December 31.” 

Real estate acquired by foreclosure 
during the depression amounts to $195,- 
449 and is carried in the statement at the 
unpaid balance of principal. The $30,000 
real estate depreciation reserve set up 
as a safety measure, said Mr. Hudson, 
reduces the book value of all real estate 
owned to a gross figure of $165,449. 

The report said in conclusion: “The 
corporation enters 1936 with an outlook 
very favorable to another successful 
vear.” 











Cash in Banks and on Hand 


Bonds, Amortized Value 
United States Government 


State, County and Municipal. 
Industrial 


Railroad ... 


Total Bonds . 
Stocks, Market Value 


Total Bonds and Stocks 
Mortgage Loans ................. 
Real Estate - 


Interest Accrued _.... 


On the basis of December 31, 


SAN FRANCISCO 
T. A. Long 








Canadian Government (Statutory Deposit in Canada) 


Premiums in Course é Collection (Under 90 Days) 


Condensed Statement as of December 31, 


ASSETS 


$ 1,022,606.86 


$3,201 ,900.54 
95,452.12 
..4,117,032.05 
278,294.76 
186,487.97 


. 7,879, 167.44 
1,127,492.00 


9,006,659.44 
792,174.59 
152,580.00 
585,547.88 
100,166.00 


$i 59, 734. 7 


EMPLOYERS REINSURANCE CORPORATION 


1935 


LIABILITIES 
Loss Reserve, Liability and Compensation, (Schedule P 
Bada? ........ E ‘ s $3,441 ,029.77 
Loss Reserve, Other Classes, Including Investigation 
Expense 505,211.93 


Total Loss Reserve 
Reserve for Unearned Premiums 
Commissions Accrued on Premiums 
Reserve for Contingent Commissions 
Reserve for Miscellaneous Bills 
Reserve for State and Federal Taxes 
Amount held for Reinsurance Company 
Voluntary Special Reserve 


Total Liabilities 
Capital 
Surplus 


Total Capital and Surplus 


Total 


1935, market quotations for all bonds and stocks owned, the company’s total assets and the voluntary speci 
Securities carried at $997,484.67 in the above statement are deposited with the various Insurance Departments as required by law. 


OFFICERS 


EDWARD G. TRIMBLE, President 
HOWARD FLAGG, Executive Vice-President 
J. B. ROBERTSON, Vice-President & General Counsel 


WILLIAM EHMANN, Vice-President 


STANLEY W. IZARD, Secretary 
EDGAR E. SMITH, Treasurer 


KANSAS CITY 


LOS ANGELES 
Jack Woodhead 


CHICAGO 
B. H. Henderson 








$ 3,946,241.70 
2,881 ,317.89 
242,509.71 
91,848.85 
7,500.00 
136,421.64 
239,024.99 
1,114,869.99 


8,659,734.77 
1,500,000.00 
1,500,000.00 


3,000,000.00 


$! 1,659,734.77 


reased $352,286.71 


NEW YORK 
Ehmann & Co. 
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1936 Legislation Proposed 


vation in a nun her sf tate awe the 


In \Mlassachusetts tl prot Wt for flat 
rat antomobil lianhilit incurar 
thr hi h ut th tat 1 lef if 1 bh i 
128 to 73 yf in the Hou Th pro 
posal had been critict 1 hb Counsel 
| hn VW Dow? f the State Insurance 
Federation i rikir underwritin 
from th pieture ntire! 

In \lassachusett Senate Bill N HX 


introduced hy (omni ioner lel ell 


va ioened thy ipin out rol oft 
the road” liabilit ind placine the state 
iio msuran la in the position that 
it owa prior t th (jallacher lecision 
{ mipanty ha refunded the ntire 
earned premtum oluntaril t poll 
holder vh honeht th frill vira "1 ‘ 
overa 

In N York State Assembly bill No 
H&4 arendin thre lien la in relation 
! purblic mpro ment ontract ' 
i la construct leg lation for 
lahor and tiaterialmen on publi rl 
It uld require that on or prior to th 
execution of an ntract let bh th tat 
fora pourbylic mripre ment the ontractor 
furnish a performan bond and a pa 
ment bond. b r suret mipan 1 , 
tyarni¢ lecaliv author 1 each in an 
amount not | than 3 f 4} n 
tract price 

\nother N Yorl State bill \ nt 
hiv No. 203. introduced by Moran ati 
permit casnalt rypanic ‘ irc sit 
lamage or loss of personal property b 
hurr lar theft larcen robher tor ry, 
fraud andalist or maliciou mischief 
Fite hill ic felt to much further than 
the 1935 bill hich permitted isuialt 
compan! to prot t ecurttt hich 
became law 

Occupational 1; " hill ha heen 
entered in Vireinia and Rhod Island 
the latter bein: f the vicle pen a 
riety In k nitel H WHSé hill No fh 
pro iddins for a financial responsibiltt 
law modeled after the A.A.A. la passed 
both hou sand 1 in th hands of th 

ernor for nature Th Kentuecl 
leoislatur lhe adiourned but a pectal 
t ion has been called 

In South Carolina How hill 1 3RR 


Dt idin for 20000 pecial dey it in 


ecuritre hy hondin mipante a 
amended atl nl ‘ mutual hyavt 
mother bill senate No. TTI8 ontain 
mm thy aire proviesipon has heen mtre 


PAUL’S COMPENSATION BILLS 


N. J. Assemblyman Enters Ten Mea- 
sures; One Extends Filing of Claims 
Under Act for Dust Diseases 


Assemblyman Joseph ¢ Paul. Ne url 
lawver, a Republican, has introduced 

me ten hille in the Assembly making 
chang in the rkmen'’s compensation 
act Specificall he is (1) pon rin 
hille ¢ permit the commissioner under 


emplover liability to enter bindine iud: 


ment with consent of both partte not 


mpensation when in 


subject to review « 
best 
either hecansce ‘ phy sical condition ' 
liability 


interest f petitioner in accident 


question able 


(?) | extend from one to tw ear 
filine f claims under mpensation act 
for occupational diseases 

(2%) 1 pt ide under workme s m 
pensation, payment for proportion of dis 
ability lue t 1eecravation ft prior lis 
ease throuch accident 

(4) ] extend one vear, the compen 
sation act for workers on relief 

Two of the Paul bills have already 


passed the assembly They are assembly 
Ne 3 permitting extension f filine time 
in O.D. claims and the bill permittins 
only attorneys licensed in N. I. t apply 


wor ¢ mpensation instirance 
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Bird’s -Eye View of Casualty-Surety 


Sen. Berg Reports March 2 


The report of the New York State 
joint legislative investigating commit 
te headed hy Senator lulius S. Be re 
vhich ha been studvine all tvpes of 
automobil insurance for several 
vill be to the leg 
ession in \lbany on 
March 2 This probe, which em 
braced public 


months past, made 


! lature in 


hearings in Boston, up 
York and (Greater New 
York considerable interest 
atone casualty insurance people and 


" 


tate 
arou | 
the speculation has been running high 
a t vhether the Bere committee 
ill recommmend a form of « mpulsory 
liability, 


attomobil insurance 


luced t apply 1 companies of all 
lasse 
In New ler ; \ssetmbly No 162 
ould permit mutual mipanies to write 
wn cla of insurance ritten bv stock 
ryposurnic ind would also require a 


certificate of incorpora 


a mutual 


tron as to hether r not it is 
stock mpan Other bills includ 
(1) requirin taxicabs t insure before 
licensin (2) to permit reorganization of 
Insurance yernpecannye and (3) to require 
Insuran nm common carrier passenger 
hicl In ad liti nn \ emblyvman 
Jam \W Bett s ex County Repub 


introduced a bill to prohibit 


lican. ha 


ph rclan tuploved b labor wr reha 
bilitation como ion trom takine fi 
from: msturany ( mipanies writing vork 
hen pen ation 

In \labama House N 1417 pro ides 
for a stamp tax f 5 cent on each tn 
urance polic issued in the tat 

Finally a bill in Coneres No R293, 
ould amend = the loneshoreman’s and 
harh 1 vorl eT ( mpensation act elim 
inatineo the total maximum di ability pay 
ment of $7,500 Its effect uld be t 
liberalize the law This bill was op 
posed by emp! vers’ a clations 
Compu! rv automobile liability insur 
ance hill ha heen threatened in e 
eral tate New York. New Jerse 
Ponn Ivania imo name afew but t 
levte uch hills have not vet been intr 
liced 


ORDERED TO LIQUIDATE 


Superintendent f Insurance Pink of 
New York has heen directed by court 
rder ¢ liquidate the Rronx Tith & 


vhich is the twenty-first tith 


ovaranty ( 


\Nlortoeace 
and mortoace mpany t 


inet liquidati n 
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Page 37) 


Dust Di: 


(Continued from 


to Date surance carrier, if any, which was on the 


risk at that time would be liable for any 
payments required by this article 
Medical Treatment Limited 
Medical treatment for dust diseases 
would be limited to a period of ninety 
days from the date of disablement which 
period may be extended for an additional 
period of ninety days upon the order of 
the industrial board If an employe 
falsely represents in writing that he has 
not previously been disabled from the 
disease which causes the disablement or 
death or that he has not received com 
pensation under this article, no compen 
sation would be payable 
Special medical examiners and expert 
consultants are provided for in the bill, 
and liability under the amendment would 
be exclusive, but if an employer failed 
to insure as provided for in the law the 
employe, or in case of death his personal 
representative, would be able either to 
claim compensation under the act or 
maintain an action in the courts for dam 
ages on account of such injury. In such 
action the defenses would be abrogated 
Furthermore. the labor law would be 
amended by providing that in every con 
tract for the construction of public 
provision shall be inserted for 
the use of safety appliances for the 
elimination of harmful dusts where such 
construction creates a harmful dust haz 
ard In cases where such construction 
is undertaken by the itself or a 
subdivision thereof the use of such ap 
pliances would be mandatory 
Five Illinois Bills Reported Favorably 
Five bills were introduced in the Ih 
passed the Assembly, and 
vere reported favorably from the com 
mittee in the Senate Their purpose 
would be to set up occupational disease 
liability definitely by statute in place of 
liability. Only strictly oc 
cupational would be embraced, 
not ordinary diseases of life. Collaborat 
ing in the preparation of these measures 
industry and insurance com 
pany interests. P. J. Angsten, chairman, 
state industrial commission, was chair 
man of the drafting committee; V. A 
Olander, secretary - treasurer, Illinois 
Federation of Labor, represented organ 
ized labor: O. E. Mount, chairman, oc 
disease committee, Tlinots 
\ssociation, represented 
that croup, and George H. Moloney, 
ice-president. Hartford Accident in Chi 
o, represented insurance interests 


works a 


state 


nois lecvislature. 


common law 


disease 


were labor, 


cupational 
\flanufacturers 


Cat . 

The objective of this committee was 
to solve the dust disease problem with 
out working a hardship on any interests, 


companies 
interrelated, two be 
workman’s O. D 


includine casualty 
The five bills are 


hans new proposals a 


Reopening of Bids for Sale of National Surety 
Corp. Stock on March 9; Hearing Next Day 


\ eiven in The Eastern Lnderwriter 


hids for the purchase of tock 


recenth 
from Sup 


Pink are 


f the National Suretv Corp 


erintendent of Insurance L. H 


permitted wnder a show cause order 
iened by Supreme Court Tustice | \ 
Valente 


Rids have been reopened because fa 
buvine the st ck 
State Insurance Board, 


continued interest in 


\ccordinely, the 


advisory group ft the Superintendent, 
has recommended that the stock be sold 
i] the highest bidder on the condition 


that the basis of the offer be not less 
than $8 250,000 Last October an offer 
f $8,000,000 was provisionally accepted 
by the Superintendent, but later rejected 
when the bidder de clined to meet ce rtain 
conditions imposed by the Suprintendent 
for the protection of the creditors. Steps 
taken to reopen bids only after 
assurance that offers will 


were 


reasonable 





meet or eXcee d the 
$8,250,000 

Justice Valente’s show cause order de 
that offers shall be submitted to 
him in writing not later than noon on 
March 9, 1936. All offers must be accom 
panied by cash or certified check in the 
amount of 10% of the offer Since some 
creditors of the National Suretv Co. have 
expressed a desire to retain a portion of 
the stock, the court will entertain bids 
either for all of the stock or for a por 
tion of not less than 70%, the balance 
being reserved by the Superintendent for 
distribution to creditors of the National 
Surety Co 

Following the closing date 6n reception 
of offers, there will be a public hearing 
before Justice Valente on March 10 at 
which offers will be considered and the 
Superintendent will indicate his decision 
with respect to them. Any sale must 
have the approval of the Court. 


upset price of 


crees 





Februar y 28, 1936 

















United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 


i 
act and a health and safety act: a third 
bill would amend the compensation act 
a fourth would amend the civil admin. 
istration code, and the fifth is a rewrit 
ten grinding, buffing and__ polishing 
equipment sanitation act. It is signif. 
cant that O. D. liability is set up by the 
main nev act separate from the work 
mens compensation act, thus eliminat- 
ine any confusion of interpretation 
which, it will bx recalled, ended in de 
cision by the Illinois Suprem« Court that 
the O. D. statute and health, comfort 
and safety act unconstitutional 
The O. D. statute, it is explained, would 
not conflict with the compensation lay 
and casualty companies could write one 
or the other or both of these hazards 
without fear of assuming liability for the 
other by writing one 


New Health and Safety Act 


In Chicag 





were 


» circles the new health and 
safety act 1s looked upon as a significant 
innovation in that it proposes that 
instead of leaving to legislative enact- 
ment the setting up of health and safety 
rules, such rules may he promulgated by 
Hlinois industrial 
public hearings 


a committer if thre 


commission subrect to 


Savs |. 1 Donnelly, executive vice pres 
ident, Illinois Manufacturers Associa- 
tion, who had a part in draftine the 
bills ‘The act affords a reasonable, 


insurable 
problem It pre 


conservative, permanent and 


olution to the OW) 


ides for a workable plan basically sound 
and essentially fair both to employes 
and emplovers \ll existing law relat 
Ine to emplovers’ lability for QO. PD 


would hye 

set up 
“(1) Liability for limited tr 

of disease proximately caused 


repealed and two alternatives 


damage 
those case 
by the 
(2) if the 
otherwise, liability for compensation pay 
ments and medical benefits in all cases 
of true occupational diseases actually at- 
tributable to the 
One of the 
() |). act is that 
started within a vear from the 
except in the case of silica 


emplovers’ own nevligence; or, 


employer chooses, but. not 


employment.” 

features of the 
must have 
last day 


mmportant 
disabilit \ 


of exposure, 
or asbestosis, for which the limitation ts 
Reeovery at common law 
specific pro ision for dis 


three vears 


is barred b 


ability and death payments. Compensa 
tion for silicosis and asbestosis shall in 
clude proper care limited to not over six 


months. Complete disability compensa- 
tion is set at 50% of earnings but be 
tween $7.50 and $15 a week until the to- 
tal equals what would be paid as death 
benefit. Children in the family increases 
the weekly minimum 

The erindine, buffing and 
equipment sanitation act, permitting sub- 
stantial reduction in power requirements 
with no impairment of effectiveness of 
exhaust svstems, is drafted so that fac- 
tories and workshops can comply. Now 
many of them find it impossible to meet 
lecal requirements 


polishing 


$4,000 FOR FROST BITE 

New Jersey Supreme Court has award 
ed $4,000 compensation to Patrolman 
Matthews of Woodbridge, N. J., who 
lost several fingers from frost bite while 
walking his beat. The township’s tnsur- 
ance company had contended that the 
injurv was “not an occupational accl- 
dent” and denied the compensation. The 
court held that “policemen are exposed 
to risks to which the public cenerally 
are not exposed.” 


W.S. THORN DEAD 

Walter S. Thorn, auditor for 
casualty companies, whose home 
Newark, N. J., died last week after a six 


weeks’ illness. He was 66 vears old 


several 
was in 
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Qc er os ae oe rd 


An Interesting 
istorical Document 


for Insurance Men 


@ Fifty years ago, the world’s pioneer in liability insurance, The 
Employers’ Liability Assurance Corporation, Limited, wrote the first 
liability poliey ever written in the United States. The exact date is a bit 
later in the year. Meanwhile we are having reproduced, as an interesting 
historical document for insurance men, that first liability policy which 
naturally differs considerably from those contracts you sell today. 

It is our wish that every insurance agent and broker, every employee 
connected with any casualty insurance office, who feels that he or she 
would be interested in owning a copy of this facsimile of the first liabil- 
ity policy written in the United States, should receive a copy. We wish 
to be able to estimate as accurately as possible just how many copies 
to print. 

Will you please cooperate with us? 

Please write, on your business stationery, to the following address or if 
you prefer, telephone to the nearest Branch Office and they will record 


your request, 


The Employers’ Liability Assurance Corp.. Ltd. 


United States Branch, 110 Milk Street. Boston 


fs 


Oo 
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ASSETS 

Cash on hand and in banks : 
Real estate (including Home Office Building) . 
Mortgage loans................ 
Loans on collateral. . 
*Bonds and stocks 
Loans secured by policies of this Company . 
Premiums in course of collection and deferred 

premiums 
Interest due and accrued. 
Other assets........... er 


Total admitted assets.......... 
LIABILITIES 
Reserve under policy contracts. . 
Premium reserve, Accident and Liability De- 
partment PORE Teer ET Oe Coes 
Reserve for claims awaiting proof and not yet 


due. 

Reserve for liability and workmen’s compen- 
sation claims... . 

Reserve for dividends pe ayable to policyholders 

Premiums paid in advance and other liabilities 
CO POMC HHIONIENS. 2... ce cies 


Total liability under policy contracts 
Reserve for taxes not yet due 
Miscellaneous liabilities 

Contingency reserve 


Total liabilities . 
Surplus to policyholders: 


Capital $15,000,000. 00 
Surplus 13,581,745.31 
Total..... . er adeiineuae wake 


December 31, 1935 


FETNA LIFE INSURANCE COMPANY 
AND AFFILIATED COMPANIES 


MORGAN B. BRAINARD, President 


86th Annual Statement 
Etna Life Insurance Company 
Capital Stock $15,000,000 


. $ 21,346,051.8 
36,548, 467. 
47 ,283 ,632. 

145,000. 

299 , 179 , 309. 

72,792,007. 


, 493, 100 


_ 
an 


. $503,478,516. 


$418,781 ,999. 


7,861 ,583 


10,942,800. 


14,473, 705.2 
6,488,748. 


4,304,741. 


,600 , 000 


$474 896,771. 


28,581,745 
$503 478,516 


26th pn Statement 
The Standard Fire Insurance Company 
Capital Stock $1,000,000 


ASSETS 
Cash on hand and in banks 
*Bonds and stocks 
Agents’ balances. 
Interest due and accrued 
Other assets 


Total admitted assets . : 
LI ABILITIES © 
Premium reserve. .. 
Losses in adjustment 
Reserve for taxes 
All other liabilities 
Contingency reserve 


Total liabilities 

Surplus to policyholders: 
Capital. 
Surplus. 


$1,000 ,000 .00 
1,648,714.09 


ES en ee APEe MeL Ee 


$ 5 
4,177,7 
2 


fi 
N 
vs) 
oD 
o 
> 
© 
@® 


2,648,714. 


$5,029,212 


, 283, 102. 
407 , 844. 


2,853,578. 
2,803 ,077. 
4,640,115. 
4 
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ANNUAL STATEMENTS 








29th Annual Statement 


The #tna Casualty & Surety Company 


Cash on hand and in banks 


Real estate acquired by foreclosure . 
Mortgage loans. . 
*Bonds and stocks 


Premiums in collection 
Interest due and accrued 


Other assets... . 


Total admitted assets 


Capital Stock $3,000,000 
ASSETS 


re $ 3,990, 244.37 


wee cred 395 , 789.00 
nav toaaee 642,110.82 


29,401 ,009.24 
4,252,289. 53 
ere 244,111.78 


sae caaae 326 , 280.67 


$39, 251,835.41 


LIABILITIES 


Premium reserve............ 
Losses in adjustment......... 


Comr‘ission reserve... ... 
Reserve for taxes. 


All other liabilities. . 
Contingency reserve . 


Total liabilities. 
Surplus to policyholders: 


Capital 
Surplus. . 


Total. . 


23rd Annual Statement 


The Automobile Insurance Company 
of Hartford, Connecticut 


Cash on hand and in banks 


Real estate acquired by foreclosure 
Mortgage loans. . 


*Bonds and stocks. . 


Agents’ balances. 


Interest due and accrued 


Other assets. 


Total admitted assets 


Capital Stock $5,000,000 


ASSETS 


LIABILITIES 


Premium reserve. ... 
Losses in adjustment. . 


Reserve for taxes 
All other liabilities. 
Special reserve. 


Contingency reserve 


Total liabilities. . 
Surplus to policyholders: 


Capital. 


Surplus..... 


i ee 


. $5,000,000.00 
5,926,648. 82 


10,926,648. 82 


Shawnee $21 , 344,275.86 


*Bonds not in default are carried at amortized values; bonds in default and stocks are carried at market values except stocks of affiliated 


companies, which are carried at their own book value. 





Paid to or for policyholders since organization. . 
Total income — all companies — 1935......... cc cecececees 
New Life Insurance paid for in 1935..... ¢ 
Life Insurance in force.......... 


$1,525,001,096.38 
174,840,088.06 
700,460,775.00 
3,524,514,246.00 
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